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| 
, & __..= Automobile Owners are desirable and profitable customers and 
; ~ can afford to buy the best in garage hardware. 





| i | Everything for the Garage Door 
| Hinges, Holder, Hasps, Handles, Bolts 


No. 1457 Ball-bearing Garage Hinges with 10 and 24-inch straps. No. 1055 10-inch Chain Bolt. Reversible and with 5 ft. or 24-in. Chain 


PERS 


No. 1775 New Garage Door Holder. See illustration above. No. 1056 New 10-inch Foot Bolt to match the Chain Bolt. 
No. 91516 Extra Heavy Safety~Hasp. Screws concealed when No. 1252 Extra-Heavy Thumb-Latch—New. 
hasp is locked. No. 1265 and 1257 Heavy Handle or Pull. 


All made from Stanley Wrot Steel in japanned rust-proof or “Stanley Sherardized” finishes. Ask your jobber or write us for information. 


THE STANLEY WORKS, New Britain, Conn. 


NEW YORK Canadian Representative: A. MacFarlane & Co., Montreal CHICAGO 
See our full-page advertisement on page 85, also advertisement on Box Strapping, page 41. 
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Table of Contents, Page 53 Index to Advertisers, Page 115 
Situation and Help Wanted and Business Opportunities, Pages 102 and 103 
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A WIDE SALE 


MOSLER Spark Plugs are selling 
like sixty to Auto Owners, 

Motor Cyclists, Motor Boatmen 
and users of Stationary Gas Engines. 


In fact the demand 


For Mosler RED TAG 
“Spit-Fire” Spark Plugs 


is growing by leaps and bounds, and while 
they are produced in enormous quanti- 
ties, the quality is never sacrificed. 


Used by all the leading Automobile Manu- 
facturers. Made in every size and style for every 
engine. 

The Mosler advertising keeps the ‘‘Ball-a-rolling”’ 
—and customers everywhere are now demanding the 
plug with the RED TAG Guarantee. - 

No substitute will be acceptable. 

Mosler doesn’t put a time limit on the guarantee 
which goes with each “Spit Fire’’ Spark Plug. The 
point on this plug is guaranteed to last forever, because 


made of Genuine Platinum. 


This guarantee is a big sales maker. Demand the 
plug with the Rep TAG. If your Jobber will not 
supply you, then notify us and we'll put you in touch 
with a live Jobber, who will. Order now. 


A. R. Mosier & Co. 


New York, N. Y- 
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The Boyproof Watch 


There’s going to be a good thing 
for merchants handling Boyproof 
watches. Each dozen comes packed 
in an attractive display box—with 
striking 8-color advertising posters 
and hangers. 


OW ready—the newest 
Westclox product — the 
Boyproof Watch. 


The Boyproof is going to be a 
winner. Itisa ‘‘Jim Dandy’’ watch 
for the small boy. Stem wind and 
stem set.— The youngster with a Boy- 
proof feels as big as his Dad. 

Unlike the usual low priced watch 
the Boyproof has a double _ brass 
back—keeping out the prying child- 
ish_ fingers. 

Grown-ups like the Boyproof too. 
They appreciate its reliability at a 
dollar price and the double dustproof 
feature makes it mighty popular with 
the man outdoors. 


With orders for 3 dozen watches, 
we give free the oak display stand 
illustrated above. Of course there is 
the usual long profit Westclox allows 
for the dealer. 


The Boyproof is new—just out. 
It is going to bring splendid business 
to merchants who go after it. Make 
some of that business yours. Order 
from your jobber or direct from 


Westclox, La Salle, I/lmots. 


65c 


net in lots of one dozen. 


(Nickel, gun metal, gilt.) 


Stand sent free upon request with 3 dozen lot orders. 
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Have Power, Strength 
and Endurance | 


These are the things which make them potent selling articles. | 


The photograph opposite gives evidence of these three factors 
when in use. 

POWER—Made in four sizes. Every size will tighten or loosen 
anything that will fit in their jaws. Made to open up to 9!4 inches. 
They are self contained. The key when fastened in place will not 
slip and mar the costly valves or nuts. They grip like a vise. This 
makes for a big saving in thousands of engine rooms throughout the 
country. il 

STRENGTH—You cannot break or bend a Coes Key Model 
Wrench. Tests have often been made. It has been found they do 
better work than spanners, big set wrenches or chain wrenches. They 
will loosen very rusty or heavy corroded valves, unions or nuts with- 
out bending and besides make ‘‘short work”’ of the job. i 

ENDURANCE—Constant use has little effect on them. They 
work at “high speed”’ all the time. Practically lasts forever. Without 
an equal for heavy duty, for safety, for economy and convenience. | 

Stock Coes Key Model Wrench—the wrench of a hundred and | 
one uses. You need them for those particular customers. Your 


Jobber has them. | 


Coes Wrench Co. 


SINCE 1841 
Worcester, Mass. 


A P J. C. McCarty & Co., 29 Murray St., New York 
gents John H. Graham & Co., 113 Chambers St., New York 
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He finds it 
handy in 
measuring 
the thick- 
ness of 
sheet 
metal. 


one 
ae ~ 


Os 









THIS WORKMAN IS SHOWN 
USING A 


Brown & Sharpe Micrometer Caliper, No. 235, 


It just fits the requirements in measuring the thickness of 
sheet metal. 


The next time a customer asks you for a tool to measure sheet 
metal show him this one. Point out that the opening in the frame is 
4 1/2” deep thus enabling more accurate measurements to be taken 
than with an ordinary micrometer. Show him how easy 
it is to read the measurements and call attention to the 
durable design of the tool. 


If you are not a Brown & Sharpe dealer get a copy of 
our catalog No. 25. 

















Look over our extensive line of 
tools and consider the advantages of 
carrying such a complete line. 
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We Protect The Dealer. 






BROWN & SHARPE 
fers. UO. 


Providence, R. I., U. S. A. 
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“"WEAR-EVER’ | 
ALUMINUM UTENSILS 





ahamnwn 997 . 
trade mark is your guarantee of 


Safety. Saving. Service 


i 








“WEAR -EVER™ | 
~ALUMINUY 
| 


| ECONOMY PURITY DURABILITY | 








Service 


Is What ‘“‘Wear-Ever” 
Success is Built On 


For twelve years we have built up a co- 
operation plan with the dealers. For the 
same length of time we have been educat- 
ing the women of this country and are still 
educating them to understand that alumi- 
num utensils may differ greatly in material 
and workmanship, that ‘“Wear-Ever” 
utensils are made of metal which is harder 
and more dense than can be metal that is 
spun or cast; that just as there are many 
kinds of enameled ware, so also there are 
different grades of aluminum ware; that 
““Wear-Ever”’ Ware gives enduring service. 


For the dealer we have furnished printed matter 
and display helps, such as store hangers, street car 
cards, display cards, window display suggestions, 
newspaper advertisements and “‘Wear-Ever” store 
demonstrations. 


These backed up by a constant consumer demand 
help increase the sales of every “Wear-Ever” 
Dealer. It’s to your advantage to be one. Let us 
tell you more about it. A post-card will do. 


The Aluminum Cooking 
Utensil Co. 


Dept. 17 New Kensington, Pa. 


Warehouses: 


East St. Louis, Ill., Portland, Ore. 


New Kensington, Pa. 


Branch Sales Offices 


Baltimore Cincinnati Minneapolis Philadelphia 
Boston Detroit New Orleans Pittsburgh 
Chicago Kansas City New York Portland 


San Francisco 


“‘Wear-Ever” Utensils are made in Canada by 


Northern Aluminum Co., Limited, Toronto, Ont. 
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WICKWIRE 














W. W. POULTRY FENCE 





| 
WIRE CLOTH 
We have been in the market as manufacturers of Window Screen Wire Cloth and other grades 
for many years, and as our brands are well known to buyers, we believe it is needless for us to mention 
the matter of quality. We prefer, rather, for our recommendations, to stand upon the merits of the 
goods we have been putting upon the market for many years. 


HEX. NETTING 
In the manufacture of Poultry Netting we have a very large capacity, and by the most modern 
equipment in machinery and apparatus for putting the goods up, we have succeeded in placing upon 
the market a Netting of the highest grade, in either galvanized before or after weaving. 


W. W. POULTRY NETTING 
The W. W. Poultry Fencing is new in the line of poultry fence or netting. Constructed so it can 
be stretched from post to post and hang straight and tight. 


WIRE AND WIRE NAILS 


We make all grades of Wire, Galvanized, Tinned, Coppered, 
Bright or Annealed. Also all sizes and kinds Standard Wire 
Nails, in kegs and Miscellaneous Wire Nails in packages. 















Our entire line is made from open hearth steel, pro- 
duced in our own mills, where experience and science 
are applied from ore to the finished product, largely 
eliminating rusting qualities of our steel products. 








Wickwire Brothers, Cortland, N. Y. 
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MATERIAL 
DEPARTMENT 


There’s a Chinese Wall Between You 
and Bigger Profits—Knock It Down 


Right now 31 Classes of Buyers are as effectually shut out of your store as though you 


had built a concrete wall 100 feet high for that purpose. 
They can’t buy from you, because you have never gone after their business. They 
stand back of every building enterprise, back of every construction job; they are the brain, 


bone and sinew of all industrial activity in your town. 

They are the architects, draftsmen, engineers, surveyors, etc., and hundreds of students 
from the high school, manual training, vocational and preparatory and correspondence schools 
—the students of Universities and Colleges. 

This vast army of technical men must use drawing instruments and material from one 
year’s end to the other. Their kind of work demands it—drawing material is as necessary 
to these people as tools are to the carpenter. 

And they have got to buy these things somewhere. Some one is getting a lot of good dol- 
lars that ought to wade their way into your store. 

And what is better, every one of these constant and liberal customers is a hardware buyer, 
too. Get them coming in for their kind of tools and it is ten to one that you will make 
good hardware customers out of them at the same time. 

A vast army of students are right now at an age where they are forming buying tendencies 
and they are young —they are the hardware buyers of tomorrow. Their trade is going 


begging. 





Why not make up your mind right now to get after all these people? The amount 
of money that you need invest to take care of this trade is almost too small 
to enter into consideration, and “Tec” will make it mighty easy for you to get 
this rich business started your way. 


“*Tec’’ will make your store a drawing material headquarters 


Send for the complete story. 



















The *‘Tec’”’ plan of co-operation with 





its dealers is perhaps the most intense 
ever devised, and it locates own users of 
drawing instruments and material and 
leads them to your store. 

This plan is so big and so broad in its 
influence that it cannot be properly dis- 
cussed here. 


Technical Supply Co. 


Manufacturers and Importers 
Drawing Instruments and Materials 


Pennsylvania 


There is no obligation involved—and 
we will be glad to tell you all about it. 
Some one in your town is going after 
that big business on drawing material. 


Will it be you? 
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All Parts Interchangeable “T 
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Frame Insert Jaw Nut Spring 














The Immo Pipe Wrench 


has all parts interchange- 
able. These parts are 
neatly enclosed in card- 
board cartons, making 
them Shelf Goods for the 
convenience of the dealer. 
Each carton is marked 
with the name, size, and 
quantity of the part con- 
tained therein. No enter- 
prising dealer should be 
without a supply of these 
staple goods. 














Trimo Pipe Wrench 








Send for our catalog No. 133 





Trimont Mig. Co., Rosbiryhas 
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The Mark That Guarantees Quality 
The Mark That Helps In The Sale 








Will They Sell? 


Billings & Spencer Tools have 
been known to machinists and tool 
users for nearly a half century. Their 
quality needs no introduction, and 
the trademark A\_ will invariably 
help you close the deal. 


The advertising we have done in 
the past and are doing now is cement- 
ing old friends and gaining new 


friends for AX marked tools. 


Is it not worth while to have in 
your stock a line of wrenches and 
tools which are recognized to-day 
everywhere as standard for quality? 


Of course you can buy cheaper, but 
is it worth while when these goods 
practically sell themselves, and bring 





your customer back again satisfied 
with his previous purchases? 


We would like to hear from you. 
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~ Cyclops Nail Puller 


Retails for $1.00 





** Look at the Eagle Beak Jaws”’ 


A FEW SELLING POINTS: Manufactured by 


No springs to break. 
Will not turn in the hand. . 
Unobstructed view of nail. Union Hardware Company 


Jaws hardened and tempered. 

Jaws grip beneath nail head. , 

Oblique delivery of ram blows. Torrington, Conn., U.S. A. 

Handle prevents bruised hands. 

Will not roll off inclined surfaces, New York Office: 99 Chambers Street 


Length 18 in. Weight 4% Ibs. ea. 
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DON’T GO ROWING 












Equipped with Bosch 

Reversible Wate r- 
roof Magneto and 
park Plug 


($65 with Waeesusoed 
Coiland Battery Igni- 


tion.) 


Brings You Back 


That’s the most desirable feature of any rowboat 
motor—relability. Pretty paint and nice sounding 
phrases may attract you, but they don’t propel your boat. 


When you buy a FERRO you get a perfect little marine 
engine, designed and built by an organization already 
world-famous for its motors. The FERRO is not an 
experiment, but the outcome of many years of experience 
and exhaustive research in the marine engine field. It 
combines every good point of other rowboat motors with ie 
more unique features, such as the Bosch Reversible ; 
Waterproof Magneto, Bosch Shock-proof and Water- Gia 
proof Spark Plug, and genuine float-feed carburetor. 
Simple and sturdy in construction, economical in oper- 
ation and most reliable in constant service, the FERRO 
Rowboat Motor will prove itself worthy of every claim. 





If you are a live wire, you'll find our dealer proposition 


most attractive and remunerative. Check coupon if hen Hay Fe nspe 2 Fa 
you're interested. 110. Write for tt at once. 





FERRO Marine Engines 


A most complete line of high-grade marine gasoline engines, de- 
signed and made in a plant where every detail from the selection of 
the material best adapted to each part, to the perfect control of every 
process in their manufacture, is carefully studied with a view to pro- 
ducing engines that will meet the tests of the most severe service, 
require the least knowledge to operate and give the least trouble 





mechanically. 
That is why FERRO engines are universally used and recommended 
6 H. P. “Special” Ferro Marine Engine for consistent and dependable performance. Our marine engine cat- 


alog fully illustrates and describes each motor. 





THE FERRO MACHINE & FOUNDRY CO. 


Largest Makers of Marine Engines. 


620 N Hubbard Avenue Cleveland, Ohio, U.S. A. 
Send me at once the books I have checked: 


User’s Catalog of Ferro Dealer’s wery of Ferro 
Rowboat Motor J Rowboat Motor 


[-] Complete Catalog of Ferro Marine Engines 


Check this coupon and mail it to- 
day. It will bring you information 
that is bothinteresting and valuable 
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“Clean Up” Big Easy Profits 


On The Washers 
That Sell Themselves! 


There is no doubt about it—here is the one me- glance. Its reasonable price 
chanical washer you can sell easily—quickly. Every makes it easy for them to buy 
dealer that has put it in stock is selling dozens of them. it. You don’t need to “talk 


It appeals instantly to housewives. They see its practical anny arm off. It sells it- 


feature — its superiority —its greater convenience at a 


MAYTAG 


Power and Electric Washers 
with Swinging Wringers 


save women work, worry and money. Their feature—the swinging 
wringer—convinces women that they must own one. With a May- 
tag the housewife can wash and wring clothes at the same time 
with no possible chance of soiling or tearing clothes. To wash and 
wring on other machines the housewife must hold the clothes above 
the oily mechanism on top of tub, and run chances of staining and 
ripping clothes. .When you show her that the wringer can_be 
swung to any position, you won’t have to do another thing. That 
alone will convince any woman that this is the washer for her 
to buy. 

Begin to get this easy profit. Don’t let the other fellows get it all. 
Write at once for our special selling plans and terms to dealers. 
Do that today. 






































The Maytag Company Newton, Towa 


Write for special offer to dealers 











Get In Early with This Fast Selling Line and Have A 
BIG and WARM WEATHER BUSINESS! 


Now is the time to install a “Cookery” 
7 Department. Strong buying has begun. 
a Dealer’s sales of “IDEAL” Fireless and 
















| SQRN cara PLAT IE® f Steam Cookers are increasing daily, and ; 
ek eee will continue to grow larger as the days Fireless 
«= | cian get warmer. ° It’s the one big paying Cook 
ee FY | summer proposition. Your stock should be | sie . le 
CAN | on display now. > 4. i> &- «2. Stove 








=“ “Ideal” Fireless Cookstoves roast, bak 
qi Ey Sj ia stew, steam and boil, and do it without ie. 
———— ) §«6wwork or worry. 

| es “WATER SEAL” TOP / 
HEAT CONSERVING VALVE ‘4 


AUTOMATIC CONDENSER | = 


Lined throughout with “PURE” Aluminum; 
Seamless Aluminum Cooking Compartments. 


“IDEAL” STEAM COOKERS 


Cook an entire meal over one burner of any kind of stove. Finest thing in the 
world for canning fruits and vegetables. 

Flavors and odors cannot intermingle. Food better cooked than in a stove. Nothing 
can scorch, burn, overcook, dry up or evaporate. It’s “the cooker with the whistle,” 
that calls 20 minutes before more water is needed. Holds 16 one-quart jars for 


M4! 


Hit iF . ul 
7 COPPER 


x 





Half-Round canning fruits or vegetables. Made in 14 sizes, including sizes for hotels and restau- 
and rants. Round or square; tin with copper bottoms, or solid copper. 
Triplicate Illustrated catalogs of Steam and Fireless Cookers, other Household Specialties 
Aluminum and our line of aluminum utensils,—with wholesale prices, sent FREE on request. 
Sets Watch our ads for new Announcements EXCLUSIVE AGENCIES GIVEN 





The TOLEDO COOKER COMPANY, ““tosso:on0" 
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“Real 
Solid” 


Aluminum 


Ware 


is 
99.93% 


Pure 











That’s 





ESSENTIAL 


The one essential thing in a 
range is its Baking Qualities. 


AIT I, 


merce TW ae ere ye 


Always remember that, and do 
not allow useless “advantages” 
; to blind your customer to this 
| most important thing. 


The Model Quality Range 


combines unexcelled baking 
qualities with every range con- 
venience known to the trade. 
The hot-blast fire-box, correct 
proportion, and general good 
workmanship combine to make 


The Model “Quality” Range the 


one range for you. It’s a product that has quality inside and out- 
side. Best? Certainly. It makes good friends, 
M f the kind that “stand by it” year in and year out 

ay we submit proof ? and who add constantly to their collections and 
induce others to do the same. 

It’s successful and it makes the dealer who 
handles it successful. Our catalogue explains 
why. Write a postal for a copy right now. 


QUALITY STOVE & No obligation, but may mean much to you. 
RANGE CO. Prompt shipments are our hobby. 


Belleville, mlinois | Buckeye Aluminum Co. 
Wooster Ohio 
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Saves Labor 
In Hot Weather 


“Time is Money” now-a-days. Common 
step ladders won’t do in modern stores — 
they waste time and invite accidents when 
clerks are reaching for goods. 


MYERS 
Cushion Tire Store Ladder 


saves enough time and labor to soon pay for 
itself. Use one in your own store. Every 
time another storekeeper sees you using it, 
it is an invitation for him to buy one. 


It permits one to use both hands and 
reach goods on highest shelves with perfect 
safety. No noise, occupies very little space, 
covers a long line of shelving and is neat 
and attractive. 


Easily installed. Cost reasonable. You'll 
find the Myers a good seller, especially in 
hot weather. Send for details and prices. 





F. E. Myers & Bro. 


Ashland Pump & Hay Tool Works 
ASHLAND, OHIO 









View of Upper 

and Lower Trol- 
leys, and Sectional Views 
of Trolley and Floor Wheels 
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A “Nelson Valve’’ Test 


A manf’g company desired to 
destroy ‘‘ something ’”’ in proving 
value of a valve—used Williams’ 
‘* VULCAN ” **C”’ Clamps to with- 
stand the destruction-test. Their 
choice resulted from analysis—took 
the strongest known Clamp on the 
market as a precautionary measure. 


Do as much for yourself, what- 
ever the task! There’s a Williams’ 
Drop-forged Clamp for every pur- 
pose and each has superior qualifi- 
cations for its requirements. Logi- 
cally one of ’em fits your cuse- 
tomer’s purpose best. 


Williams’ Williams’ ** LIGHT 
Heavy Service Medium Service SERVICE’ 
“VULCAN”’ “‘AGRIPPA’’ 7 Sizes 

11 Sizes 7 Sizes Capacities 

Capacities Capacities 0 to 12” 

% to 12%" % to 18” 





Williams’ 
*‘VULCAN”’ 
Tool Makers’Clamp 
With plain or re. 
movable swivel 
Screw 


Send for Dependable 
Tools Cat. 


J. H. WILLIAMS 
& CO. 


Superior Drop Forgings 


57 Richards St. 
BROOKLYN N. Y. CITY 


32cS. Clinton St., Chicago, Ill, 
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The Big Sole 


HOIRMEE >iIKGREOTAnIeyS 





You will find our ‘‘Yukon’”’ Die Soles big 


sellers to big, husky men who are on their 
feet all day and want ease and comfort. 
They are patterned broad at the ball of the 


foot and wide at the toe. 


Oo **Yukon’’ Die Soles are cut by the largest 
die in use. Sizes 14, 15 and 16. The leather 
is the tough, ‘“‘Hard to wear out” kind. 

| Nothing better for counter trade. Look 


for our Tiger Head Trade-mark. Write to 
us for Prices and name of our nearest Jobber. 


CGFleckenstelin .inc 211-233 W.SCHILLER ST 


CHICAGO, ILLINOIS _— 








Why not makea DIETZ LAMPS 


Profit by Selling 


(Brilliant light of SS For rg somites 
from 22 to 150 . Porch, Camp, an 
candle power) | i Outbuilding use. 


j) © iETZ . 

= L5QU4y, 

/q iy, ge 0 ae Pi 
MW .2 NS new YORK USA 

. e ae > _ 


} 





DIETZ “PIONEER” NO. 2 “IMPERIAL” 
NOS. 30 and 60 STREET AND PLATFORM SQUARE LAMP 


a _— (For Boat Landings, Camps, 
(For Camps, Porch, etc.) (For Lawns, Roadways, etc.) Outbulidings, etc.) 


GESTION :—LET OUR CATALOG WORK FOR YOU! Lay it on your counter; 
it an tteren your customers and prove to be the best Silent Salesman you ever had. 


f L in the World 
R. E. DIETZ COMPANY, ev ammeia NEW YORK CITY 
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AN IMPORTANT ANNOUNCEMENT 


The Pike Manufacturing Co. offers every Hard- 
ware Merchant in the United States an oppor- 
tunity to share in the profits of a brand 


New Pike Industry 


For years our name has been associated in your minds with the manu- 
facture of sharpening stones. We are now ready to embark in a new 
enterprise closely allied to sharpening stones but in some respects entirely 
different. To be brief, we have installed at our Littleton factory 


The Most Up-to-date Sharpening and Grinding 

Hstablishment in the United States and Propose 

to Develop this Business Extensively Through 
the Hardware and Tool Trade 


The field for this kind of work, if properly cultivated, offers a splendid 
chance for every Hardware Dealer to enjoy a steady income the year 
round. The opportunity right in your town to secure sharpening jobs 
among B irbers, Surgeons, Dentists, users of Safety and Ordinary Razors, 











Manual Training Schools, Hospitals, etc., is really astonishing. 


Not One Cent to Invest 


It costs you nothing to establish yourself 
as a PIKE SHARPENING DEPOT. 
There will be no stock to buy or machines 
in which to tie up capital. Simply advise 
us that you are willing to act as our rep- 
resentative and we will assume all ex- 
pense of getting you started right. 


The Kind of Service You Can 
Offer Your Customers 

Our facilities for handling all kinds of 
high grade sharpening are not surpassed 
anywhere in the world. Long experience, 
aided by scientific investigations of the 
cutting edge, has developed in our organ- 
ization a number of sharpening experts 
under whose supervision every difficult 
or out-of-the-ordinary sharpening job will 
be handled. You can safely guarantee 
your customers absolute satisfaction. 


Good Advertising For You 
Make your store a PIKE SHARPENING 
DEPOT, go out after the highest class of 
sharpening and it will prove one of the 
best advertising stunts you ever pulled 
off. Customers for sharpening will be- 
come your permanent customers. They 
will get into the habit of coming to your 
store and will buy all their hardware 
wants from you. 


Immediate Action Important 
A number of dealers already interviewed 
on the subject have voted to go into the 
sharpening business with us. Thousands 
of other dealers who will read this adver- 
tisement and our trade bulletins will also 
avail themselves of the opportunity off- 
ered. Do you want to establish a PIKE 
SHARPENING DEPOT? If so, write 
immediately, today—before you forget. 











Pike Manufacturing Co., Pike, N. H. 


- _|| 
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An Advertisement Like This Is What 
Creates Popular Interest In Any Line 





This machine 
has settled 


the Oilstone 
question 


FMT PR arg ns Ps 
“ ae me >. * 


INDIA OILSTONES 


CIENTIFIC tests made lately on this ingenious 

machine, especially designed for the purpose of 

testing ‘abrasives, have proved beyond a doubt that 

Pike India Oilstones are the FASTEST CUTTING and 
the LONGEST LASTING oilstones made. 


In competition with other stones of cor- 
responding grits, these tests proved that— 


1—Coarse Pike India cuts 4 times 
as fast and lasts 3 times as long. 


2—Medium Pike India cuts just as 
fast and lasts 7 times as long. 


3—Fine Pike India cuts twice as 
fast and lasts 3 times as long. 


The many tests, covering several weeks’ 
time, were made in duplicate to check 
up the results more accurately. Both the 
stones and the chisels were carefully 
weighed and measured, before and after 
each test—and the average of all the tests 
gave the conclusive results here stated. 


PIKE MANUFACTURING CO. 


‘“Fastest cutting’ ‘means a saving of time. 
‘Longest lasting’’means a saving of money. 
So why buy any but Pike India Oilstones? 

Pike India Ojilstones are made in 66 
shapes and in three grits—coarse, medium, 
and fine. There’s a right style for every 
use in homes as well as in shops. Ask your 
dealertoshowthem A Pik 
to you. Also ak FREE, 4 *ite 

India Stone 
to see Pike Peer- 

G . d h Send us your dealer s name and 
ess rinders, the 4c for packing ae mailing and 
‘ll send ike India V 
Pike Strop- Hone  pocketstone torpen knives ink 
and the Pike India erasers, office use, etc., alsoour 

. f book **H rpen’’ 

Kantbreak Knife sa me to seepage ell 
on knives, tools, etc., and h 

cn rca PIKE”: to ietegt oh guns the aniie. 

Main Street. Pike, N. H. 


You'll be pleased. Write today. 


Over 3000 interested parties answered the above ad. in “Popular Mechanics” and became still more interested in Pike 

EVERY INQUIRY RECEIVED WAS REFERRED TO SOME DEALER. Dealer co-operation like 

Every dealer carrying the complete Pike line gets the benefit of it. We havea special 
proposition for new dealers. Write for it at once. 


PIKE MANUFACTURING COMPANY, Pike, New Hampshire, U.S.A. 


Sharpening Stones. 
this is the kind that counts. 
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The red-headed salesman stared dazedly 
at the departing customer. ‘For the love 
of Mike, did you see that son of a gun bite 
me in the leg?” he blurted to the assistant 


manager. 


Just then the Boss came in from lunch. 
“IT just met a customer who seemed per- 
turbed. What was the matter, Sandy?” he 
asked, mildly. 


“Why, this chap sails up to the cutlery 
counter as though he owns the store and 
asks to see a pearl-handled I. C. U. pen- 
knife,” said Sandy. “The only one we had 
was a dinky little thing that wouldn’t trim 
a dandelion stem. So I pulls out some of 
our other styles and he finds one that just 
suits—an X brand. Then when he happens 
to glance at the brand he gets a face on him 
that would curl up a Gillette blade like a 
Saratoga chip. ‘Young man,’ he snaps, ‘I 
asked for an I. C. U. knife because that 
happened to be the make I wanted. Your 
attempt to palm off on me some unknown 


and probably worthless junk, just because 
it carries a bigger profit, is not only an 
attempt at petty theft, but it is worse—it is 
impertinent.’ Then he nearly knocks over 
the milk separator getting out of the store.” 


The Boss was thoughtful. “I can’t blame 
you, Sandy, for I suppose we all do it 
more or less, when we haven’t what they 
ask for, but I am inclined to believe that 
even unavoidable substitution irritates our 
customers, although they don’t all show it. 
It’s bad business.”’ 


“What can you do about it?” asked the 
assistant manager. 


“Carry the lines the people know about 
and want, such as Iver Johnson goods,” 
answered Sandy, promptly. “The stuff that 
is advertised. They are always better 
value, stand an honest profit and it’s easier 
and safer to sell them.” 


“Sandy is right,” said the Boss. “We'll 
stick to advertised lines.” 


IVER JOHNSON’S ARMS & CYCLE WORKS, FITCHBURG, MASS. 














‘Tra Fly Traps 


‘‘Catches Them By the Wholesale’’ 


and does it automatically. No chasing around the 
room necessary, no poison standing open to en- 
danger “kiddies,” or unsightly sticky messes to en- 
tangle paper, hands, etc. Just place it where the 
flies are and they'll gather toward it like the bees 
toward honey. Their construction is based on a 
scientific principle—that’s why they make good. Do 
you wonder why so many people buy them? 


You ought to have your rightful share of this 
trade. “Perfects” are not only easy to sell, but they 
sell during the slack season, and the profit on them 
makes them worth while to handle. We make them 
in five sizes and styles and at prices to “fit” every 
purse. Literally, one for every customer. 


~~ ws Se. - 
- ~ 


Dealers who have them in stock now are making 
money. Why be without the extra profits on Per- 
fect Fly Traps. A display sells them. Write for 
prices now. A postal will answer. 


The Ludlow-Saylor Wire Co. 


St. Louis, Mo., U.S. A. 
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Bishop's Refined 
“Greyhound” Steel 
Saw—A Masterpiece 


Of the Saw Maker’s Art. We are proud 
of its quality and guarantee it to 4 
cut faster and run easier in all <@ 
kinds of wood, to hold its , 
sharpness and set longer <@ 
than any other good " 


saws. 





























The 
“Greyhound” 
is the result of years 
of experimenting to originate 
| a purity of steel with fine grain 
and tough body. 


It’s the Your-Money-Back-If-Not-Satisfied Saw 


30 Days’ trial will prove our guarantee 


Made in both Straight and Skew Back 
Lengths 18 20 22 24 26 28 30 inches 
Dozen $28.00 $30.00 $32.00 $34.00 $36.00 $40.00 $44.00 list 
Packed One in a Box. 


Geo. H. Bishop & Company 


LAWRENCEBURG, IND. 





















SPEEDS. EASE * 





TRADE MARK, 





You 
Don’t 
Have to Create a Demand 


for Forstner Bits—the demand is already created. The 
thing to do is to supply the demand by keeping a stock 
adequate to meet the needs of all classes of users. 














Forstner Bits 








will do their part. They are guided by the rim, instead 
of the center, and therefore can be guided in any direc- 
tion. Tough grained wood and hard knots won’t deflect 
a Forstner Bit from its course. It bores straight—bores 
clean—leaves a true polished surface. Ask your Jobber 
to supply you. 


The Progressive Mfg. Co., Torrington, Conn. 
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You have now the best 
opportunity In years to 
extend your business in 
this line, and greatly in- 
crease pone profits. Put 
yourself in position to 
meet this demand, with a 
full line of Cyefane 
Fences and Gates, 


Write use for Illustrated 
Catalog and our sure- 
profit prices to dealers. 


We co-operate with you 
in many ways. 
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There’s a big business opportunity for you, Mr. 
Dealer, in the widespread demand for wire 
(fencing to take the place of the unsightly, unsani- 
tary wooden fences. 


This demand is the result of an aroused public sentiment in favor of 
better health conditions, which extends to all parts of the country. 


CYCLONE ORNAMENTAL FENCE: AND GATES 


constitute the logical remedy for the conditions so generally complained 
of. Their reputation for beauty and durability is nation-wide, and is 
long established. 


CYCLONE FENCE COMPANY 


Waukegan, Illinois 


























DEALERS! 





This Handsome 
Colored Poster 


thirteen by twenty-one 
inches, showing the entire 





Excelsior Rust Proof Fence 





line will be sent you free. 








It will decorate your 
store and boost your sales 
of Excelsior goods. 


Write for it today and 
ask for catalogue and 
prices. 


Wright Wire Company 
WORCESTER, MASS. 


Boston New York Philadelphia Chicago San Francisco 
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Stove a 

Bolts a, Bolts 

Machine ahs 2 Rivets 

Screws ™ and Burrs 
Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois. 
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4 SCREWS 


We are manufacturers— 
that is our business. Quality 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 


Write for price lists and discounts. 









Bridgeport Screw Company 
Bridgeport, Conn. 
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“ag hey will soon be wile ai * , cle 
a long-lived, scythe stones.. 


BC CARBORU 
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eo They hold their shape— Made in Three Siz 
give the scythe and grass- 
hook just the right edge— 
and they wont glaze. ; 


THE CARBORUNDUM COMPANY 


NIAGARA FALLS, N. Y. 










cartons, boxes, and h 3 
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Wrenches 


Screw and 
Drop Forged 





WHITMAN 


Twist Drills 
Carbon and 


High Speed 












Cotters 
Chisels 
Punches, Etc. 


Reamers 
Carbon and 


High Speed 








CO 


Users recognize “W & B” Tool Quality backed by 60 Years Uninterrupted Manufacturing Experience. 
Stock this established line and increase sales. If your Jobber cannot supply, write us and we will see that 
you are supplied. Send for Catalog No. 82-H 


THE WHITMAN & BARNES MFG. CO. 

Established 1854 GENERAL OFFICES, AKRON, OHIO 
FACTORIES: AKRON, OHIO; CHICAGO, ILL.; ST. CATHARINES. ONTARIO. NEW YORK STORE: 64 Reade St; 
EUROPEAN OFFICE: '49 Queen Victoria St., London, B.C. England; EXPORT SALES AGENT: A. J. Barnes, 90 West 

) ew ior 
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Most Efficient Service 


are the two paramount considerations | 


| Best ‘Quality Possible and iho 


| 

in the manufacture and sale of | 
at | 
PAGUAS ave 
| ms Ay BW 


ae 


PITTSBURGH 


These sheets are uniform in quality, even in gauge, pliable and easily 


APOLLO BEST BLOOM GALVANIZED SHEETS 


worked. Merit alone has made APOLLO BEST BLOOM the stand- 


| 
. “A product without a peer” 
ard of all galvanized sheets. Sold by leading jobbers everywhere. 








DISTRICT SALES OFFICES: 
Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
rt Representatives: Uwnitep States Steet Propucts Company, New Yor ity. | 
Pacific Coast Representatives: Unirep States Stee, Propucts Company, San Francisco, Los Angeles, Portland, Seattle | 





General Offices: Frick Building, Pittsburgh, Pa. ! 
| 


American Sheet ana Tin Plate Company : 


Se Ne en ee ener ae ee a 





Use and Sell for every outdoor and exposed purpose 


where ordinary iron or steel sheets can’t 
stand the racket. 


[ S MER Eaves Troughs Chimney Pots 


Down Spouts Acid and Chemical Tanks 
Furnace Jackets Roofing and Siding 


Furnace Smoke Pipes Water Tanks and Troughs 
P U R iD I R QO IN Light Smokestacks Garbage Cans 


_- and hundreds of other structures, articles 
Galvanized Sheets and receptacles where the time-value is more 
important than first cost of raw materials. 


99.86% | URE The Remarkable Purity of 
Guaranteed _ /SISMERA PURE JRON 


is unapproached by any other brand of corro- 
sion-resisting iron, steel or ferrous metal. 
And no other maker offers 99.86% pure iron, 
much less guarantees it. 


Send for Samples, Circulars, Tests, Sizes and Prices 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
Works, Indiana Harbor, Ind. 


Branch Offices: 
ST. PAUL, Pioneer Bldg. DENVER, 1618 Stout St. 
ST. LOUIS,, Natl Bank of Commerce Bldg. 
DALLAS, Praetorian Bldg. MILWAUKEE, Majestic Bldg. 
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METAL CEILINGS 


Are Finished with Re-Pressed Bead 
Joints and Die-Cut Nail Holes 
and Save 25% or More in 

Cost of Erection 





+ 
Z 
i 
4 
E 





Actual Size of the Panel Illustrated is 6x6 in. from Center 
to Center of Beads. 


Plates, Panels, Borders, Moldings, Fillers, 
etc., are Re-Squared on four sides and beads 
are Re-Pressed in accurately milled steel dies 
that are true to the 1-1000 of aninch. Outside 
“dots” are die-cut for easy driving of the nails. 


Dies are accurately milled to mechanically 
perfect lines. Every bead is exactly like all 
other beads in size, shape, depth and align- 
ment. In laying a thousand sheets the plates 
cannot run off the furring strips. They lap 
true and tight—no variation to right or left, 
up or down, forward or back. 


The nail holes register true every time, and 
there is no driving of nails through two or 
more thicknesses of metal. There can be 
no open joints, which are so objectionable to 
Architect and Owner. 


Send for sample panels to prove the 
accuracy of the steel dies and the absolute 
register of the die-cut nail holes. 


WHEELING CORRUGATING COMPANY, WHEELING W.VA. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 
Also Sales Offices: 
DALLAS DETROIT 


LOS ANGELES PORTLAND GR@ges) 
SAN FRANCISCO _—s SEATTLE (gaint 
SALT LAKE CITY Sy 




















Perfectly Made and 
Perfectly Packed 


It comes to you looking 
fresh and attractive, there- 
fore, sells easy. 

Sandpaper users in every 
industry find it the one long- 
serving and reliable abrasive. 


U.S. Sandpaper 


helps to build up a better busi- 
ness in sand, emery, flint, and 
garnet papers and cloths. Try it. 

We have a fine sample book 
that shows our entire line. It’s 
worth owning. Write for a book 
today. Your Jobber will supply 
U.S. Sandpaper. Insist. 
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“FRANCO” 





Manufactured by 


Interstate Electric Novelty Co. 
29-31 Park Place, New York 


506 So. 5th Avenue 
Chicago, Ill. 


A Flashlight of Quality 


Write for Illustrated Catalog 


“FRANCO” 


111 New Montgomery Street 
San Francisco, Cal. 




















Flashlights and Batteries 


QUALITY GUARANTEED 


We specialize the Hardware Trade and Sell 
to the Trade only. Write for our proposition 
—it is sure to prove interesting. 


ANGLO-AMERICAN CO. 


Manufacturers 
Pittsburgh, Pa., U. S. A. 












Our Illustrated @talogue 
describes over r 440 0arlices 


WIRE HARDWARE 
KITCHEN WIRE HARDWARE 
anOWIRE SPECIALTIES 


Have You A Copy? 
A> Postal will 


start one 7 


THE WIRE GOODS COMPANY 


WORCESTER. MASSACHUSETTS 
U.S.A. 




















The 
Original 
Metal 
Door Stop 





cary Lhe Lumley-Denly Company sarone: - - 





Write for Prices 


Screw goes clear 
through the body to 
the rubber tip, mak- 
ing them very 
strong. Beautifully 
finished in all fin- 
ishes or to match 
other hardware. 


Works and Gen’l Office: [ASHTABULA, OHIO 
CLEVELAND, OHIO 
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We might argue till the cows 
come home, on the guality 
of Glidden Green Label Var- 


nishes—but there is still one 


CLEVELAND OHIO point on which no argument 








(See next page) 


is necessary. 











Universal Wringer 





wat would you think of a 
pair of shears with one good 
cutting blade and the other not 
intended to cut ? 
The same thought applies to 
Lawn Mowers. 


ae 9? 
Rubber Rolls Extra High Grade PENN — IA 


Warranted 3 years for family use |. awn M ower;’rs 








EXPOSED COG WHEELS are made with every blade of crucible tool steel, 
oil-hardened and water-tempered. That’s one rea- 
Malleable Iron Frame thoroughly gal- son why they do their work better than any other 


vanized to prevent rusting. Can be mower we know of. 


























: : The “PENNSYLVANIA”’ 
n le washing machine. ze: - ZEN 
Ask your Jobber (fq) Pets: .- “PENNSYLVANIA” 
iia “CONTINENTAL” 
ime }- “GREAT ” 
Plain Bearings a Lae ie is T m =F kK , 1 r Ball ——— AN 
No. 330 vO. x n. seing advertise 
No. 331 No 371 11 x 1% in. nationally to ete alarmed 
Vv 
toe hte pig “NEW DEPARTURE” 
“GOLF” and OTHERS 
The American Wringer Co “The Penneyleania People” 
. 


New York, U. S. A. Sippke Biddle Hardware (ompany 


PHILADELPHIA, PENNSYLVANIA 























Just What You Have 
Been Looking For 


This machine is the only one 
that will rapidly and perfectly 
close the seams or groove Nested 
Stove Pipe. Is noiseless, simple 


and rigid in construction, and easily 
operated. Has ten times greater 


The Lightning Stove 
Pipe Machine 





CE OE Oe. ae 
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LIGHTNING 7 . 
STOVE ye MACHINE PATAPLOFOR fo ~ — capacity than any other means or 
a = ’- es 
eds =| device. Makes every joint perfect, ) 
= fs and shows no hammer or mallet ; 


marks. Can be attached anywhere. 
Saves time, labor and money. You 
cannot afford to be without it. 


HEMP & CAR: = St. Louis, Mo. Po now for full information and ° 


ene 


ce cn ene ee 
Faint: stuaitinnnteeteate needa ee 
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No. 170 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 





We make the largest line of Haying Tools in the 
world. Send for New Catalog. 


The Ney Mfg. Company 


CANTON, OHIO 














ATLAS 
10Cent Fly Swatter 





: “Swat the Fly” crusades are spreading. The com- 
af ing season will see the greatest demand for Fly Swat- 
Ee ters ever known. Be prepared. Stock Atlas Fly 

Strongly made. Swatters. We .make_ two 

Looks _ fine. styles—one to retail for 5 cts., 


Sells fast. Re- the other for 10 cts. Both are 
made of the best wire cloth 


tail roc. Large 
- with a copper finished handle. 


dealers’ profit. The to-ct. Swatter shown 
has an extra long handle— 

Send sample 10 ins. It is very neatly and 
order for dozen securely bound with soft green 


felt—cannot mar the finest fur- 
niture. Especially adapted for 
parlor or drawing room use. 


or more to get 
fine display 


stand. We have made it extra strong 
and flexible—will outlast any 
Order now. now on the market. 


The 5-ct. Swatter, the best 
ever made to sell at a Nickel, 
has a triangular fold permit- 
ting insertion of your ad if 
desired—a clever idea. 

Now is the time to place 
stock orders. We'll gladly 
quote Prices and Terms. 


Manufactured by ) 


The Ohio Stove Pipe & Mfg.Co.| | Atlas Mig. Co. v 


New Philadelphia, Ohio New Haven Conn. 


Take delivery 
later. 





_ 




































REVOLVING 
PUNCHES 


Made of forged steel with 
improved easy working 
joints, the tubes from solid 
stock, each tube being tem- 
pered by hand and the 
turrets made from solid steel rods with highly tempered steel springs. We give 
our punches a fine finish and guarantee them in every respect. 


THE SMITH & EGGE MFG. CO. Bridgeport, Conn., U.S. A. 
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7 en 


You couldn't get a faster sell- 
ing interior finish than Jap- 
a-lac—or one that surpassed 
it in quality—-but let’s not 
argue that now. There is 
another point. 











LEVELAND OHIO 


10643 Madison Ave., N. W. (See next page) 
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He Had ShownHer “Five” 


i No. 6 
is biggest and best Stoves before ! 
ports 04 did this with a mere ato 
work—and this is HOW: All of these big 


stoves were mounted on the 


MN 


A 





es 
Rai Re 


HARPER HANDY 
CASTERTRUCK 


lesman 

o that little, light-weight Sa , 

me ib them into view without trouble. om 
Your Men can give YOU the same sup 

excellent STOVE selling service if gee 

“HARPERIZE” your stock of stoves tor 


them. eo 
: i I is H. H. C. T. fits any stove o 
bber wR. of moderate cost, works to perfec- 


tion, and lasts indefinitely. First, ask your 


Pa Jobber for them, then if nothing “happens” 
He a d e d Nail S —try US—and something will. 


“Price per set of 4,’’ 75c. 


. un Co. 
for chairs that really protect the Chicago Hardware Fo dry 
floors and carpets from _ injury. NORTH CHICAGO, ILL. 

Made with a rubber head that can- 


not be pulled off. Absolutely 
Noiseless. 


— 
caer 
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We make a large variety of rub- 
ber specialties. Send for catalog 
and prices. 


ELASTIC TIP Co. 


370 Atlantic Avenue, Boston, Mass. 


Sei Ane teat eg rtene el) aoe 
hen thence 
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You Can Take Either 


Gem or Lightning 
FREEZER 


Both bear the proud record of more than a 
quarter century of service which satisfies. 
The kind that helps to create confidence in 
the dealer who hands them out. 
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Order now from your jobber for shipment 
when you like. Add the BLIZZARD as a 
good running mate to either style. 


— North Bros. Mfg. Co. 


Philadelphia, Pa. 
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je— CHASE PATENT BELT COUPLERS 


The Famous The simplest, cheapest, easiest applied and “ * 
some Sere, Hane most durable Belt Coupler on the market. Look at this Joint,” the Chase 
—made all sizes: And the simplest to take up. “No overhead 
work.” Flexible as the belt itself, 


+16", 6-16", Ne Being hinged in the centre they run equally 





9/16 





10.16” 11-16" well over large or small pulleys—without 
12-16” 13-16”, bump or jar. The plates are made of the 
oc 15-16”, best cold rolled steel, are extremely durable 


and when belt wears out, can be taken off 
Make your dealer and reused. The rivets only are thrown away. 
give you the origi- A complete line for all size belts. 

nal and genuine One Jobber Agency wanted in each city and 


ted Rivet. - 2 
i Cusse” town. Liberal discounts given. 


The STRONG MACH. & SUPPLY CO. 


48 Franklin Street, New York City Showing Top Side Showing Pulley Side 


“o 


t 

: 
Pp 
= » 
3 
my 
E 

a 
— 4 

é B=: 
ne 



















P STICKS 


® Are Good Sellers 
every day in the 
year. 


All hardware dealers 
should handle them. 

This is the style used 
for cleaning stores, 
Offices, schools, churches and 





public buildings. 
The one illustrated is our 
latest and strongest IN.TUBES 
Just what you need to get the ca or . 
7 ° ee TT onrKsy 
No. 70 janitor trade. sew 
peer 'icmmers REA 






Full particulars are given in our 
No. 75 booklet No. 1474. 


Tinned 











SOME OTHER GOODS WE MAKE 











Waffie Irons Quilt Frame Cover Lifters 
Meat Broliers Clamps Stove Pokers 
Steak Hammers Ceiling Hooks Pulleys 
ice Shaves and Curtain Fixtures Spring Hinges 
cks Coat and Robe Fire Place Fix- 
Spe sg Py Eg a h 
amp Brackets oor Pulls rass Candle- - 
nee Tes “poe a < The strongest and purest glue on the mar 
omrackets Saw Vises : Samson Wind ket. In convenient pin tubes. Attrac- 
r es ampers an 5 ° : : 
Steak Hammers Clips Stover and Ideal tive display stand sent free with 
Feed Mills initial order on request. 


Send for M 13 Catalog if interested in these items. 


STOVER MFG. CO. 


710 East Street — Freeport, Ill. 


Demnioon eKlanufacining Sy 


THE 
Boston New York Philadelphia Chicago St. Louis 
London Berlin Buenos Aires 


















Tubular Rivets and Bifurcated Rivet 


Packed in CARTONS, Assorted i | A 
Lengths 50 and 100 Rivets to 


. Box. 12 Boxes to Carton 


TUITITITT 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
CARTON ASSORTED RIVETS Chicago Branch: 316 North Michigan Ave. 
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10643 Madisoa Ave., N. W. 





Eliminating every debatable 
reason why it’s to your advan- 
tage to sell Glidden Green 
Label Varnishes—M.P. Dura- 
ble Interior, Exterior and Floor 
. —there is one ironclad, bomb- 





proof reason that admits of no 


argument— 


(See next page) 











Makes Good Display 


Put up in sets of four in neat boxes they 
look well in your show cases. 


All built of steel. 


Smallest “Steel Gem’’ Caster carries 1000 
pounds. 


Roller Bearing, they revolve at a touch. 
Write for catalog and prices. 


M. B. SCHENCK CO. 


MERIDEN CONNECTICUT 

















Keep the Temperature 
Down, and the Profits Up 


Sounds like a hard proposition? Well it isn’t if you 
adopt the “Easiest Way.” The hot weather will make 
the tired housewife more than ready to listen when 
you begin to talk up the washing-machine question. 
And she'll never be disappointed with the “Easiest 
Way” she’s sure to purchase. Made of good material 
by men that know how. 


Made to last, as well as to sell. Get in line for 
information. 


The Easiest Way Mfg. Co. 


Sandusky, Ohio 











The James owen Company, Factories at Seymour, Conn. 












S : : Drivers, High Grade 
Tools. Look 
' for the Swan. 


New York Office—100 Lafayette St. 


MANUFACTURERS OF 


MECHANICS’ TOOLS 


Augers, Auger Bits, Chisels, 
Drawing Knives, 
Gouges, Hollow Au- 
gers, Gimlets, Boring 
Machines, Screw 
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INSURE 
YOUR PROFIT 




















Priest’s 
Clippers 


We have the biggest 
clipper proposition offered 
to the trade. It’s a prop- 
osition that pays and pays 
big—because it satisfies. 

r proposition is that 
you stock Priest’s Clip- 
pers! 

Write. 


American Shearer Mfg. 
Company 


315 Main St., Nashua, N. H. 
Wiebusch & Hilger, N. Y. | 















































— 
Competition forbids increas- 
ing profits by raising prices, 
bet it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 

























ALL SIZES 
IN VARIOUS 
PAT TERNS 





Made a little different— 


BOOKLET | a little better than others, 
Nawal! if cost no more, sell easier 
UPON REQUEST ' and oftener. Our cate 
| | | alog _ a long line . 
The Wyoming Shovel Wks eeciel design coneiraa> 
ton and adaptability. 











Wyoming Pa. 


ESTABLISHED 1873 


HAYES PUMP & PLANTER CO. 


CPL FE  fhakw a 
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And that reason is the 
Glidden Discount Proposition 


The coupon will bring details. Fill it 
out and send— 





i a i i i i nN Ne i i i i i NN i i i 





helm omrorrmreor rrr rrr rrr mmr rm mmr, .hC 


The Glidden Varnish Company 
10643 Madison Ave., N.W 
Cleveland, Ohio 


Show me!—that the Glidden Proposition is 
the biggest thing ever put up to me. 
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Cash For Baled Paper 


We will tell you where to dispose of all your waste 
paper, rags, straw and excelsior at the highest prices. 





Embossed Box 
Strapping 


Your Present Loss 


All the waste paper, rags, and straw you now burn is dead loss. 
When baled there is a ready market for it at good prices. 


















L STEEL is a ready receptacle for all 

ALL cust Soe Eeeee, on: mae has double the strength 

pone to keep it until you of strapping sheared 
ave a full bale as a fireproof 
vault. It reduces your fire from sheet. , 
ul tad 3 2d>2018) 2 risk and reduces your insur- ; : ) 
ance rates. ACME Strapping is put up in continuous lengths } 
. of 300 ft., 20 coils to the case, each coil mounted q 
St Danger in Delay poling He  ¥. : 
ops a You assume an unnec- Have ACME Strapping in stock when your a 
Big Waste yeaah po yr customer calls for it. 4 
waste paper around in Many styles and sizes of Box corners, corrugated 4 
a og or —— fasteners and strapping. a 
il Aang OF oy Silat Write now for our new catalog. { 


A better way is to 


sell all your waste— [ i 
make a profit on = il /\ ly 


: 
ae 
; 
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is now dead loss 

a Schick All ‘Stes! 
Baling Press and 
turn your waste to 
> ican your 











We have a contract 
to furnish all post 


for 1913 and 1914 
with Schick All 
Steel Balers. 


Write today for 
Catalog “H.”’ 

















Davenport Mfg. Co., Davenport, Iowa 














BLACK DIAMOND HLE WORKS 


ESTABLISHED 1863 INCORPORATED 1895 


Twelve Medals of 
Award at 
INTERNATIONAL 


Expositions 


Special Grand Prise 
GOLD MEDAL 
Atlanta, 1895 


OL et te EE A at Rely NCA NEALE N Bi ict ont = phe ie he 


LNT ET TIT LE ICL IEE SN RNY TEI AO A 86th 


Sean 





Copy of Catalogue will be sent free to any interested File User upon application. 


Gf& H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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HANOVER. 
WIRE SCREEN CLOTH. 


OUR BRANDS 








Made in all Widths and Meshes 


HANOVER WIRE CLOTH Co. . 


General Sales Gitices” 





Joha M. Hart Company 
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Hardware Cloth 


Galvanized After Weaving 


is Perfect Wire Cloth because the 
quality of material and the workman- 
ship has created a universal demand. 
The Perfect means easy, quick and 
profitable sales. 

Ask your Jobber. 


LUDLOW-SAYLOR WIRE CO. 
ST. LOUIS, MO. 











American Brand 





Lasts Longer—Looks Better 
ALSO 


Copper Bronze 
Galvanoid Enameled 
Painted 
Bright Galvanized 





All Meshes and Widths 





American Wire Fabrics Co. 
CHICAGO, ILL. 
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The Delights of a Lake Trip 
EST after work is necessary to human endurance, 
R and holidays are a wise economy. The Great Lakes 
of America offer more vacation opportunities than 
any other source in the country. The steamers of the 
Detroit and Cleveland Navigation Company operating to 
all important ports are unrivalled in point of elegance, 
comfort and quality of service—the perfect freedom of- 
fered by the saloon and promenade decks, the commodious 
state rooms, luxurious furnishings and excellence of 
cuisine make life aboard these floating palaces a solace 
to the weary mind and body. 
Where You Can Go 
Daily service is operated between Detroit and Buffalo, 
Detroit and Cleveland; four trips weekly between Toledo, 
Detroit and Mackinac Island, the historic summer resort 
of the. North Country; and from June 25 to Sept. 10 a 
special steamer, two trips weekly, will be in commission 
between Cleveland and Mackinac Island, stopping only at 
Detroit every trip. During July and August special day- 
light trips between Detroit and Cleveland. From June 10 
to Sept. 10—daily service between Toledo and Put-In-Bay. 
Railroad Tickets Available 
Tickets reading via any rail line between Detroit and 
Buffalo, Detroit and Cleveland will be honored for trans- 
portation on D. & C. Line Steamers in either direction. 
Send 2 cent stamp for illustrated pamphlet and Great 
Lakes Map. Address L. G. Lewis, G. P. A., Detroit, Mich. 


Detroit & Cleveland Navigation Co. 


Philip H. McMillan, Pres. A. A. Schantz. Vice-l’res. and Gen. Mgr. 
General Offices, Detroit, Mich. 
Steamers arrive and depart from Third Avenue Wharf, Detroit. 
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Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cue- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 


Stand more strain than heavier cords 
and work freely. 


The quality is there—the prices are low 
because these cords are made for weer 
and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength: 


We will be glad to send you prices and 
samples—write now. 


‘ALBA’ 








ESTES MILLS 


FALL RIVER, MASS. 


CLOTHES LINES SASH GORDS 
MOPS 


WICKING MACHINERY WASTE 









(Patented) 





THE CHAMPION 
Double 


Arun Loor Hinge 


This handsome hinge of few parts has 
the “call” and deserves it. 

The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 

And all a carpenter has to do to attach 
this hinge, is simply saw out a rectangu- 
lar piece at the bottom corner of the door 
and make a slight mortise for the strap 
ends of the hinge. No wonder it sells. 

Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 








HARDWARE 








“VANDOR”™ 


Insured Hammers 


Drop forged from Vanadium Steel are driving the 
ordinary steel kind into the scrap heap 


No carpenter or mechanic wants a hammer that may fail him 
at a critical time. MThat’s why they’re buying ‘**Vandor’’— 
Insured Hammers, the kind that are guaranteed for life 
Our extensive advertising campaign has educated them. 
We sell the hammers for you if you'll display them 
The cut shown above gives only a faint idea of the effective- 
ness of the card furnished you for the — of —_——. 
hammers. <A real hammer, real wood nail eur 
guarantee tag make a combination that always vatches the 
eye and tel the a a glance. ‘‘Vandor’’ hammers 
retail for $1—and there’s a * idee profit in them. 

Send in your order for a dozen to- 

day; direct or through your jobber 

Dept. 151 


Van Doren Manufacturing Co. 
Chicago Heights, Illinois 
We also make in addition a full line of handled 


hammers of highest grade and affording attrac- 
tive profits. rite for Catalog. 
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The Hot Iron and the Cold Handle 


features make these Gray Sad Irons an un- 
equalled addition to the stock of every hard- 
ware dealer. They save much irritation and 
labor on those long tiresome “ironing days.” 


A display or a simple demonstration 


Sells Them Quickly 


The patented hood does it. This hood or 
cover prevents heat evaporating from the iron 
and the heat from striking face and hands. The 
result, a cold handle and hot iron—the ideal 
iron—the thing every housewife is looking for. 

We arrange them in convenient sets and are 
adopted for. various purposes, as ordinary work, 
for polishing, for flounces, etc. 

Cut shows our popular ‘Household set consist- 
ing of two 2-pointed irons, one flounce iron, one 
polishing iron, cover and handle, one iron stand. 

Don’t be without a stock—they "ll bring extra 
trade and bette: satisfy your old customers. 
Write today for prices. 


Gray Iron Foundry Co. 


READING - - PA. 
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Low Prices, Highest Quality 
Prompt Shipment 


These are what you will get if you order 


WATROUS- 
ACME 


Butts, Hinges or 
Builders’ Hardware 


WATROUS-ACME MFG. CO. 
DES MOINES, IOWA 


Chicago Sales Office: 180 North Dearborn Street 
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Hardware 


We make a 
large line of 
Front, Vestibule, 
Inside, Sliding 
and Latch Door 
Sets in up-to- 
date Designs 
and _ Finishes. 
Wrought Steel 
and Bronze, 
Cast Bronze and 
Brass, Cylinder 
and Bit Key. 


Also large and small Gray Iron Castings, ma- 
chine moulded and sand blast cleaned; Stove Pipe 
Dampers, Damper Clips, Oil Stoves, Hot Plates, 
Furnace Lamps, Molasses Gates, Oil Can Faucets, 
Bungs, etc., etc. 


The Taylor & Boggis Foundry Co. 


Cleveland, Ohio 
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Hammer 


Clamps and Oilers 












The Hammer Screw 
Clamp built like an 
I-beam, solid, quick- 
adjusting. The Ham- 
mer Iron Oiler—ex- 
tra strong, big mouth, 
reinforced spring 
bottom. 

We also make Mal- 
leable Iron Ad)just- 
able Clamps, Engine 
Torches, Hand and 
Hanging Lamps, and 
Malleable Iron Cast- 
ings. Get prices. 


HAMMER & CO. 
Branford, 


Conn., 
U.S. A. 

















Patented 


“Well 


The Shaw Wrench 


is growing steadily in popularity 
through advertisements in the maga- 
zines and through the efforts of 
thousands of users. 


Because—it is made of a solid piece 
of steel. It requires no adjustment, 
is thin, goes into tight places. Does 
the work of Stilson, Monkey, Alli- 
gator or Flat Wrench. Grip varies 
with pressure. Practically unbreak- 
able, it automatically adjusts itself 
to the strain required in turning the 
work. “The slot does it.” A labor 
saver! 


The demand is increasing daily. 


You should stock up at once. Write 
us for prices and particulars now. 


Shaw Propeller Co. 
Board of Trade Building 
BOSTON MASS. 


Advertised 
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7 SMM LULA 


New Union 


Calipers and 
Dividers 





One Day’s Trial 
of a 
Grant Noiseless 
Riveting Machine 


resulted in an order beirg placed 
for 12 more machines. 









ee aT RNR TS Ite te PRR gee a alindit tive tinrtay 5 dameanie nate te meen ina wtilnnnaeeat ta ose ~ 
" . = M ww ~ 


A few reasons why: 


ee eee 


1) Noiseless Opera- 

wa 6a The 

o Sa epee Quickest 

(3) Avoid Broken Cast- Adjusting 
ings. ‘ 

(4) Do not Mar Snur- Calip ers 
face in Riveting. Made 


() Rivet Tight or 
Loose as Desired. 






Besides this, these new Union Calipers (also 
Dividers) have many other shining features. 
Such as the Positive Transfer Features: the 
sensitive, accurate adjustment; their strength; 
balance; light weight; handsome appearance and 
long life. They are also the stiffest calipers 
made. In three patterns. Inside Calipers, Out- 
side Calipers, and Dividers in 4 sizes, 3”, 4”, 5” 
and 6”. Union quality through and through. 


(6) Entire Riveting ~ a 
eration Takes On 
One Second. 


For the sake of quality, 
output and cost reduc- 
tion send for catalog. 











Write for full description and prices now. 
The Grant Mfg. and Machine Co. Union Caliper Co. 
BRIDGEPORT, CONN. 
| Orange, Mass. 
















Point Out the 
Points of Advan- 
tage To Your Trade 


And you'll have no trouble selling 





LION 





Get the idea firmly fixed in your mind that 
the LION is first and last a QUALITY Brace. 
It isn’t made to sell at bargain prices, but to [ ’ i ‘N 
give a service that will satisfy your trade. H A N D C 


As a dealer, you know that tools of this kind 


are the most profitable to sell. You get a fair S T E E, 7 F ] (; U R KE, S 


price, a fair profit and no complaints. You know, 


too, that when a tool gives exceptional service Always right side up. 
it usually means an order for another. 


LION Ratchet Braces give just that kind of 
service and therefore make the soundest kind Goodell-Pratt Company 


of basis for a growing trade. 
ye , 


Write for New Dealers Catalogue. 


MILLERS-FALLS CO. Millers Falls, Mass. Greenfield, Mass., U.S.A. 
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SASH 
CORD 


WIRE SASH CORDS, WIRE RIGGING ROPES 
WIRE TILLER ROPES, WIRE HOISTING ROPES 


Established 1849 3 ALL SIZES AND QUALITIES 
FACTORIES Write for Catalogue and Prices 


Peiedareis ‘pa. DE WITT WIRE CLOTH CO., Inc., 291-293-295 Broadway, New York» °23,Matket Street 


Philadel phia, 
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Portsmouth Iron 


, 


¥: ys 5 


“Like a stone wall to rust and corrosion’ 


Is the leading rust resistant iron in 
the present day market. Its leadership ~~ ae = ae 
has been earned by accepted merit— é 3 *4 : 5 : 7 : Bolts 
by quality that is of the same high Pag alr eae Sisse 

standard in every pound—quality that ae % - = oa oF ane Nuts 
should hold considerable interest for a Sede  S 5 3 c = = Rivets 


you. ee Seen Ee ee eae 
SOD alyY. | Washers 
“Copper Besiring ‘Steel J Established 1663.) Picks 

opper-Dearing stee ee FAA SBUR e=4 Mattocks and 
is pure iron’s nearest rival in rust-resisting ‘ : Bee Tes Geotacee4 Grub Hoes 
and workable qualities—cheaper in price, Sia 3. Pa So : 5 
but most exceptional value for an infinite Sie tage eer at 4 Crow Bars 
umber of uses. | Berean iat rene NN ee , 
See ee ee }~=©6\Wedges 


Either or both of two books describ- Sei | §©Forgings 
ing Portsmouth Iron and Ohio Metal Dieta real, (iy pee 
are awaiting your inquiry. 
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Telephone and 
/ : Ee a oes woescees| Telegraph Pole 
‘a Sere So =| Line Hardware 


FortsmouthSleel Co. | Wagon Hard 


General Offices Works lértsmouth 0 Fixecubrve OfficesW/heeliing W. Va 
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The Laundry Queen 


Is rapidly becoming the most popular washing machine among _ hard- 
ware dealers and users, because of its new and exclusive features. 

Tub independent of machinery or legs—tub supporting steel frame— 
patent rotating and reversible wringer, etc., etc. 

Electric or Power drive. 

Drop us a post card with your name and address, we will send you some 
remarkable facts about our wringer, which will give you straight informa- 
tion and talk, briefly—clearly. 


Send us that post card. 


Grinnell Washing Machine Co. 


GRINNELL, IOWA, U. S. A. 
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TON 


Order Stanley No. 3000 
‘‘TWINROLD”’ SELF TIGHTENING 


COILED DOUBLE 


BOX STRAPPING 


PAT. SEPT. 26, 1911, NOV. 5, 1912. 


The Stanley Works, New Britain, Conn. 
100 Lafayette St., N.Y. 73 E. Lake St., Chicago 


See our full page advertisement on page 85. 
Also Front Cover Advertisement. 
PHEE MS Teas AS 
























No. 445 | 
Ball Tips 

















(Patented) 
Cut Full Size 








GRIFFIN’S ORIGINAL 


Fleur De Lis Pattern MAKES GOOD 


WROUGHT STEEL , 
Every Worcester 





Surtace Hinges Blount Improved 
Door Check is guar- 
ale stili acknowledged to be the mosi anteed. Guaranteed 


popular ornamental SURFACE hinges 


ever placed on the market. The strong, as to materials, life, 


massive and artistic design and the beau- and perfect action. 

tiful finish of these hinges meet the de- 

mand for high class work. Guaranteed abso- 
These hinges are covered by patents lutely, and we want 

controlled exclusively by this Company. every dealer to re- 
Fleur de Lis Hinges are widely -adver- place any defective 


tised. They are the best known surface 


hinges made, and may be found in. prac- part at any time— 


tically all of the most artistic homes of because we are here 
the day. to make good. 

Send for our new catalogue of Builders’ 5 
Hardware, explaining fully the GRIFFIN : Information today. 


line, and place stock order direct with 


your jobber at once. 
The Worcester Mfg. Co. 

















The Griffin Mig. Co. WORCESTER, MASSACHUSETTS 
“ft ete, Pe 























McKINNEY MFG. CO., PITTSBURGH, PA. 





3:3 Our No. 2714 line Ball Tip Butts 
McKinney Corrugated rhage 


Strap and T Hinges Strap and T Hinges, Barn Door 


Uneauaied for Strength. and Durability ae Hangers and Track 
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_ | Simpson Quick Acting Vise 


Here’s a vise possessing all the strength of the old-fash- 
ioned vise combined with a quick adjusting feature that in- 
sures speedy work wherever the vise is used. 

To set this vise the front jaw is lifted, slid to approximate 
adjustment, then dropped back in place and gripped tight by 
a single turn of the screw. It’s very simple, speedy and 
strong. There is no intricate mechanism involved. 

“Simpson” Vises are made of the best vise steel, with 
check or smooth faced tempered jaws. They are dependable 
in every respect—fully guaranteed against defects and break- 
age under ordinary use and conditions. 

Our Catalog No. 31 will aid you in selecting a suitable 


Athol Machine Co., Athol, Mass. 
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For Hand or 
Power Operated 
Water Systems 








The Compression Tank 
System is acknowledged 


An“All Around” Vise 

















That is the reason for its wide popularity. It is 
considered the strongest and most convenient gen- 
eral tool makers’ vise on the market. It is strictly 
high-grade and is sold at a moderate price. This 
Parker Swivel Base Vise has milled steel faces 
which are fitted to jaws and are removable. It has 
a Solid Steel Strengthening Bar inserted entire 
length of slide, which renders Slide or Movable 
Jaws practically unbreakable. The patent Swiveling 
Device is adjustable and operative at all points. 
These features are a tribute to the Parker way of 
knowing how. They sell the Vise. Why not have 
a stock? It will pay you. Write for price and our 
new No. 5 Vise Catalogue. 


The Chas. Parker Company 


Factories: 
Meriden, Conn. 


New York Salesrooms: 
32 Warren Street 












To Guarantee the 
Chimney [ops 


ou erect, use IWANS'’ Volcano 
Revelving Chimney Top and Venti- 
later, that really creates suction. 


This top positively cures all down 
drafts and slow drafts in chimneys. 


The iron mountings are cheap, and 
patterns for hood and vane are fur- 
nished free, so you can construct 
hoods in your shop as needed. 


Write us for name of nearest joe- 
ber, and prices on our complete line 
of hardware specialties. 


IWAN BROTHERS, **s77%°* South Bend, Ind. 











to be the best method 
of storing water. 


Write for booklet : 
“‘Deming Water Sys- 
tems.”’ 


We will be glad to give 
our assistance in figur- 
ing out your installa- 
tion. 


Fig.600 Write to-day. 


The Deming Company 


SALEM, OHIO 


GENERAL DISTRIBUTING HOUSES : 


meses: | Henion & Hubbell 
PITTSBURGH : — Pamp & Supply Co. 
NEW YORK: Ralph B. Carter Co. 
‘BUFFALO: Root, Neal & Co. 























When you want 


efficient help or results remember that one 
dollar will pay for a fifty word advertise- 
ment in “The Opportunity Exchange Col- 
umns” of HARDWARE AGE. They are 
result producers. 


HARDWARE AGE 
239 West 39th Street New York City 
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COLDWELL 


Lawn Mowers 


BY INVITATION 
MEMBER OF 





OLDWELL Lawn Mowers, 
hand, horse and motor, 
will be used exclusively on the 
erounds of the Panama-Pacific 
Exposition at San Francisco in 
1915. At Chicago in 1893, at 
Buffalo in 1901, and at the St. 
Louis Fair in 1904, COLD- 
WELL LAWN MOWERS 
were used exclusively ; now the 
managers of the Panama- 
Pacific Exposition have proved 
by their choice that 


COLDWELL 
Still Leads 


The public has been told these facts 
in extensive consumer advertising. 
An increased demand for Coldwells 
will be the result. It is worth your 
while to carry the lawn mower your 
customers like best. 

There are 150 styles and sizes of 
COLDWELL LAWN MOWERS 
for every customer and every purse. 
Write for catalog to-day. 







IMPERIAL 


COLDWELL LAWN 
MOWER COMPANY 


Office and Factory - Newburgh, New York 
Warehouses - - Philadelphia and Chicago 
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A Special Plug for 
Every Make of Car 


ket. 


car.” 





and money back if you are 
not satisfied. That is the 
Jeffery-Dewitt proposition 
which backs up every dealer 
handling the line, and makes 
these plugs the best selling 
high grade plugs on the mar- 


This Ford Special, for in- 
stance, has won an instant and 
world-wide fame as “‘the pop- 
ular plug for the popular 


Other special plugs equally 
reliable are the Hupmobile, 
Havers, Detroiter, Rambler, 


FORD SPECIAL Krit, Chandler, etc., etc. 


This complete line alone enables you 
to recommend the right plug always— 
whether you know all about ignition 


troubles or not. 


The material in all J-D Spark 
Plugs, for motor cars, motor 
boats and stationary engines, is 
the very finest. All metal parts 
are accurately machined; bush- 
ings are case-hardened; porce- 
lains won't crack. 


A new form of packing pre- 
vents compression leakage, and 
reinforces the porcelain, making 
it practically indestructible. 


Hardware men can make good 
profits handling this standard, 
well-advertised brand, which 
tens of thousands of motorists 
insist on having. 


Write for price lists and get 
the Jeffery-Dewitt profit-sharing 
proposition. 





Buick Special 
75c. 





Over'and Special 
75c. 





Packard Special 
$1.25 


JEFFERY-DEWITT CO. 


69 Butler Ave., 





Detroit, U.S. A. 
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o'er TURNER 2 


Write for Dealers Special List 


interest every 
dealer. 





THE TURNER 
BRASS WORKS 


No. 212. $3.25 Net. 864 Park Avenue, Sycamore, Ill. 


Our New Catalogue will 











Advance Solid Back Wire 
Brushes 


will sell in your store because 
they are made to stand the se- 
vere requirements of shop prac- 
tice. They make good. Guar- 
anteed because we put quality 
construction and materials into 
every one. They sell at a good 
profit to you. Write for cat- 
alogue. 


The Manufacturers Brush Co. 


19 Warren St. Simpson Brush Co. 
New York Cleveland San Francisco 

















pe Siemans Sache 








You Can't Get Something For Nothing 


The No. 1 Fire Pot is so 
far ahead of other makes that it 
is in a class by itself. The tank 
is made of heavy, galvanized iron, 
and will withstand hard usage. 
The burner is made of special 
generator metal which produces a 
perfect blue flame of intense heat 
and uses but little gasoline. Re- 
member, you buy gasoline often, 
but a Fire Pot only occasionally, 
and you will soon save the cost 
of the No. 1 in the saving of 
fuel alone. Order a No. 1 Fire 


. S, 
Pot and you will be pleased and 


nei’ Shaeae, satisfied. Jobbers will supply at 
i) NOM factory price. Send for Catalog 
PETROIT Min U DA dae —it’s free. 


Clayton & Lambert Mfg. Co. 


No. 1 Fire Pot 
DETROIT, MICH., U. S. A. 









LUTHER TOOL GRINDERS 
WILL PAY YOU BEST 


The established reputation and 
superior efficiency of this pio- 
neer tool grinder line means 
extra dollars and easier dollars 
for you. Exclusive features such 
as Dimo-Grit Wheels and Spe- 
cial Attachments arm you with 
strong sales arguments. We 
furnish valuable selling aid. 


Send for catalogue and full in- 
formation to dealers. 


Luther Grinder Mfg. Co. 


959 Point Street, Milwaukee, Wis. 
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Bur - Nor 


The Catch with 
the lock that can’t 
lock itself. Proven 
right by seasons 
use. Rust proof, 
lasts for years. 

May we quote 
you prices? 


BURGESS-NORTON MFG. CO. 


Geneva, Illinois 











ASSIS ‘ 
Satisfied 
Customers 


Sales 


Our bits and braces have been accepted as standard 
by the finest woodworkers for over iifty years. Bits 
for every purpose—auger bits, dow:! bits, car bits, 
machine bits, etc. 

Send for booklet. 


Russell Jennings Mfg.Co. 


hester, Conn. 1-132 

















THE ROBERTSON 
“Horseshoe Magnet” 


Trade Mark Reg. U. S. Pat. Off. 


Hammer 


as 





The best magnetic hammer 
It holds the tack 


Write for illustrated price list. 
ARTHUR R. ROBERTSON, Sole Mfr. 


144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet”? Trade Marks. 
























OFKIN 7080" 


They have 
an unequaled 


There are 
more of them 


® reputation 
for ACCU- 
RACY. 


in use than 
ALL other 
makes. 


THESE ARE FACTS UNQUESLIONED BY EVERYONE 
FAMILIAR WITH THIS LINE OF GOODS 


moe Jurvay frase CO ican 
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vtetaaa | Here’s a Chance 


RAJAH For Greater Profits 


We want busy, live, hardwaré dealers right now 
in many states, to handle our 


TERMINALS ‘*Universal Lighting System ’’ 


You know bow the demand for small electric lighting plants 





for h ard wa re is steadily growing and how inviting are the profits. Here’s 
dealers, in sizes your chance to Ben ~ on this paying proposition with no 
, interruption to regular business. 
and _ styles mostly We are looking for hustling, up-to-date dealers to represent 
used. Terminals us. To the right man, we will give 
exchanged if de- | ° ° 
sired. Exclusive Territories 
and attractive propositions. 

RAJAH AUTO- Write us at once for full interesting particulars. 

SUPPLY CO. 

pate UNIVERSAL BATTERY CO. 

















gin =F RUIT PICKER, ‘ : 
’ Gathers Peaches, Apples, Etc. A bicycle is out of 


from topmost branches. Equal to hand commission with- 


picking. Saves climbing ladder. Nothing 




















cee to injure the fruit. None is out of reach. ° 
f~ Sent postage paid for 50c each. Money out Tires 
K back if not O. K. Interesting circulars free. 
— i F. D. KEES MFG. CO., Box $23, Beatrice, Nebraska Why not have a good bicycle 
by equipping it with ee aan F3 
tires made? The ve ardest 35 
r HIS TINY ADVERTISEMENT riders pronounce the EVER. 883 
LASTER the best. It has $& 
in a few farm papers has sold hundreds of Kees heavy fabric, fine white rub- ¢& 
Fruit Pickers. A sample on your counter will sell her, heavy Studded Non-Skid 
a lot for you. The profit is pleasing. Price to Tread. Ask your dealer. 
dealers $3.50 per dozen, delivered by express. 
Try a dozen now. You'll need more. MANUFACTURED BY 
F. D. KEES MFG. CO. Kokomo Rubber Company 
Box 621 Beatrice, Nebr. KOKOMO, IND. 





























A STANDARD ARTICLE 


Your auto supply depart- 
ment is not quite complete 
without them. 


McKINNON onnkene 


HARRIS 


oO MARK yh is PAT. OFF. 








FOLDING CHAIRS Proven by 28 years of steadily gain- 
' ing popularity. 

pt ip oe yet complete is Sold by the more reliable Hardware 
every. Seman. Dealers to automobile, motor-cycle 
Light yet strong and — and motor boat owner. 
able. Just the thing for “A Little Goes A Long Way And 

AUTOS, CAMPS, Every Drop Counts.” 

MOTOR , BOATS. Write us for terms 
Write for prices. A. W. HARRIS OIL Co. 
McKinnon Dash Company 326 S, Water St., Providence, R. I. Branch: 143 No. Wabash 

Ave., Chicago, Ill. 














BUFFALO N. Y. 

















YOU CAN SECURE 


industrious, capable clerks, salesmen or managers, by 
advertising for them in the Opportunity Exchange of 
Hardware Age. This Department receives the earnest 
consideration of many ambitious men who aspire to more 
responsible positions. $1.00 pays for one insertion of a 
fifty-word advertisement. Try this department, now 


HARDWARE AGE, 239 West 39th Street, NEW YORK 
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American Steel & Wire Co. 


MANUFACTURERS OF 





Woven Wire Fence, 
Gates Steel Fence Posts 
and Poultry Netting. 





CHICAGO NEW YORK 
CLEVELAND PITTSBURGH 








Newtype Electric Searchlight 


For Price $9.00 
Complete 
and Brackets 
and 
Boats Wiring 





This powerful searchlight can be turned in all direc- 
tions and will stay locked wherever set without ad- 
justment. Can be instantly attached to any car by 
driver. Special Ford type allows use of electric and 
gas lamps. 


THE WOOD MFG. CO. Fairfield, Conn. 


Hardware Dealers Solicited as Representatives. 














TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. Townsend & Co., Orange, N. J. 




















Hardware 
Store For 
Sale! 
ERY simple matter—the 
Opportunity Exchange 
is read every week by 
men looking for the oppor- 
tunity to get into business for 
themselves. It’s an easy and 
economical method of reach- 
Opportunity Exchange ing them. 
HARDWARE AGE, 50 words $1.00 
239 W. 39th St., N. Y. and the replies will follow. 
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Sherman Pump Leathers 


Make Steady 
Customers 





Always the Same :: Always the Best 


For fifteen years we have bought Best Oak Tanned 
Leather from one tannery. We do not manufacture 
belting, hence use no belt ends, nor do we buy scrap 
leather. Others may have equal appearance, but not 
the substance, as our Leathers are not doctored up 
by paste or sizing. 


Packed in Attractive Dozen Cartons 
Free Sample on Request 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 























Made with either Metal 
Hood or Glass Top. 

Built on scientific prin- 
ciples. 

Mechanically perfect. 

Made in a great variety 
of sizes suitable for pri- 
vate dwelling or the largest 
factory. 

Write for catalog. 


THE BERGER MFG. CO. 
CANTON, OHIO 
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Galvanized Poultry Netting 


always gives mel attectelateler which is a guar- 
antee to date dealer ert ate will have ae 
“come backs if he handles wire nettings 


of our manutacture. 


Whe Gilbert & Bennett Manufacturing Co. 


Ne ( hicago Kansas 
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In design, finish and genuine 
utility, it meets the pop- 
ular desire 


More and more as the economy and pleasure of 
electric cooking devices in the home become 
known, and the novelty wears off, the demand 
for “‘utility’’ grows stronger. 

Utility has always been the governing feature 
in the design and manufacture of Westinghouse 
Electric Ware. 

Only the best materials are used and each de- 
vice has strength where strength is needed so 
that repairs are seldom if ever required. 

It is this lasting serviceability which so 
strongly recommends Westinghouse Electric 
Ware and makes it easy to sell. 





The Westinghouse Electric Breakfast Set, 
PERCOLATOR AND TOASTER STOVE 


illustrated above, is one of the most popular hot 
weather specialities. Besides toasting bread, the 
Toaster Stove will boil water, fry eggs, chops, 
potatoes, etc., keep coffee warm during meals, 
and do many other things. Why not put in a 
small stock, get a “‘Dorothy”’ window trim and 
get the business which will otherwise go to some 
other dealer. 

Write to our Dept. H today for full par- 
ticulars. 


Westinghouse Electric & Mfg. Co. 


Sales Offices in 45 American Cities 


Dept. H. 


East Pittsburgh, Pa. 
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Te YOUR customers, your display of a gun 

oil prepared specifically for gun uses by the 
leading makers of firearms, comes as a matter 
of great interest and practical importance. 
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Rem Oil is made from a formula worked out in our laboratories, 
in the light of our century of experience with various powders and 
their effect on firearms. 

Nitro solvent, rust preventative and lubricant. Used to the 
exclusion of all other oils in the Remington-UMC works—and now 
put up for the general trade in response to the demand for a better oil 
than any heretofore on sale. 


Each bottle in a carton—packed 12 bottles in a striking 


display case for your counter or window. 


A specialty that should certainly be included in your orders for 
Remington-UMC. 


REMINGTON ARMS-UNION METALLIC 
CARTRIDGE COMPANY 


299 Broadway St. Stephens House 
New York City Westminster, S. W., London 
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About the first of August we will start 
a thorough and complete advertising 
campaign where it will do the dealers 
the most good—in the big farm journals 
of the country. 

Good size space will be used—the 
arguments to the millions of farmers and 
farm boys will be well nigh irresistible. 

A larger increasing demand for 
STEVENS RIFLES and SHOTGUNS 
will be one of the things that you can 
absolutely count upon. 

demand without goods is like an 
egg without salt. We will create the de- 
mand, see to it that you have the goods. 
Don’t carry a bigger stock of STEVENS 
than you need, but be sure to have a big 
enough stock allowing for the extra de- 
mand that is sure to come. 


$750 Cash Prizes 


to winners of the Grand American Han- 
dicap and National Amateur Champion- 
ship Events. 


At Dayton Next September 


To be eligible, winners must use STE- 
VENS Repeating Shotguns, This is the 
biggest trapshooting event.of the year 
and is attended by hundreds of en- 
thusiasts. 

We rather think that the “STEVENS 
Golden Anniversary Cash Prizes” will 
increase the interest in this National 
Shoot to a considerable degree.. 


Golden Anniversary Trophy 


We are supplying, 
without cost, to 
Gun Clubs, the 
“Stevens Golden 
Anniversary Tro- 
phy.” 

It is a very hand- 
some rolled gold 
embossed  watch- 
fob, displayed in a 
velvet-lined leather 
case—in fact, a 
prize of consider- 
able value. It will 
be awarded to any 
Gun Club on con- 
dition that the 
members compete 
for it in a series 
of practice shoots. 
We are glad to 
supply dealers with 
names of clubs 
where we _ have 
placed these tro 
phies—write to us 
if you like the 
idea. 





A bloomin’ victory, dontcher know! 
A victory! Far from it. Many, many 
victories during 1913 in dear old Eng- 
land, and in competition with the most 
expensive foreign made rifles of all 
kinds, sorts and descriptions. Our British 
cousins are known the world over as 
being particularly “hot stuff’ when it 
comes to outdoor sports. But somehow 
or other, it takes the STEVENS rifle to 
pick out enough bull’s-eyes to win. 


26% 


The wiseacres tell us that times are 
poor. The pessimist is lord of all he 
surveys. The calamity-goat is butting 
his way though our fair land. 


-StevensNewmsa - 


Weather Report (Financial). 
Barometer low; temperature 
unchanged. 


JUNE 


But shipments of STEVENS FIRE- | 





period of last year. Unfilled orders 





ARMS for the first five months of 1914 | on June Ist are 10.7% greater than 
show an increase of 26% over the same | 1913. 
TRADE MARK Pioneers 
— FAVORITE — The first Solid Breech Hammerless 


Repeating Shotgun was the STEVENS 
No. 520. 

No gun of any make has ever equalled 
the No. 520. And it is an easy thing to 
explain to your customers, because the 
gun speaks for itself. Have you got one 
in stock to show? 


Reg. U.S. Pat. Off & Fgn 


This trademark is placed on our Fa- 


vorite Rifle, the best known arm of this 





and every country. 








_ These store signs, attractively printed in red and gold with white embossed letter- 
ing, will be furnished free to any dealer writing in for them. These signs measure 
18 inches long by about 234 inches high. 


They’re bright and snappy, and will lighten up the dark corners of your shop. 





Stevens Single Gun Mechanism 


In the ordinary type of single gun action the rebound of the hammer 
is accomplished by reversed mainspring pressure, which naturally weakens 
the blow. STEVENS mechanism is so designed that the rebound is 
effected by other means and the hammer is left free to strike the full 
force of its blow. Consequently, misfires can never occur in STEVENS 
single guns when good ammunition is used. 








A 44 Gauge Shotgun 


For shot or round ball “Game Getter” 
cartridges. 
Back in 1913 we designed this gun. 


Single Barrel Trap Gun 


Lots of your customers cannot afford 
expensive guns. Yet they like trap- 
shooting. 





This New Single Barrel Trap Gun 
sells to the shooter for $15.00. 

It is hammerless, has automatic ejec- 
tor, full pistol grip stock checkered, 
checkered fore end with large hand hold, 
and 30 or 32-inch barrel. 

Never before has a real Single Barrel 
Trap Gun been sold at such a price. 


It’s a pippin! 





A few hundred went on the market. 

Instant success. From then up to now 
several thousand No. 1o1’s have found 
their way into all parts of the United 
States. 

The lightest, handiest, small bore gun 
to be found in any store. 

Very low price—only $5.00 list. 





J. Stevens Arms & Tool Company 


46 Broadway 


Chicopee Falls, Mass. 
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CAMBRIA. 


WOVEN WIRE FENCING 


CAMBRIA STEEL COMPANY 
General Offices and Works, JOHNSTOWN, PENNSYLVANIA 
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DISTRICT SALES OFFICES : 


ATLANTA NEW YORK 
BOSTON PHILADELPHIA 
CHICAGO PITTSBURGH 


CINCINNATI ST. LOUIS 
CLEVELAND SAN FRANCISCO 
DETROIT TACOMA 











GESIREER GESRIDER GEEEERIER GREIRIVER GEEEIRNER GEEIRIER | 


GREENRIVER GREENRIVER GESREER GEEIROER 


GREENRIVER GREENRIVER 


Bigger Business—Quicker Profits 


Your store is like our factory, in one respect: the larger your 
volume of trade at the same price, the quicker your profits 
accumulate. 

You can always get the price for 


GREEN RIVER SCREW PLATES 


and you will find more people to buy them than the cheaply 
constructed, cheaply priced screw plates, BECAUSE the 
GREEN RIVER Die is built to cut screw threads and it does. 
It is also the simplest die to adjust on the market. 


LONG LIFE SIMPLE ADJUSTMENT 


WILEY & RUSSELL MFG. CO. 


Division Greenfield Tap & Die Corporation, 
GREENFIELD, MASS. 








New York Philadelphia Chicago 
28 Warren Street 38 North 6th Street 545 Washington Blvd. 
GREENRIVER GREENRIVER 
GREENRIVER GREENRIVER GREENRIVER GREENRIVER 





GREENRIVER GREENRIVER GREENRIVER GREENRIVER GREENRIVER GRELJRIYER 
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HELLER’S PIVOT DOOR CABINET 


MADE IN STANDARD SECTIONS 





This is something new and original, has 
features not found in any other fixtures. 





DISPLAY 
ALWAYS IN 
FRONT 
OF YOUR 
CUSTOMER 


No matter the position 











of the Display Door. 





PATENTS PENDING 


SEND FOR CATALOG No. 24 THE SHELVING WITH BRAINS 


W. C. HELLER & CO., MONTPELIER, OHIO 
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Pumps For Any Capacity, Any Ser- 
vice, Any Method of Operation 


The dealer who handles Goulds Pumps can satisfy every pump cus- 
tomer who comes into his store. This is one of the big advantages 


of handling a line that includes pumps for every purpose. 


When you have a pumping problem you are not able to solve, we will 
gladly recommend the proper pump for your customer to buy. This 
is another service which means business to Goulds Dealers. 


Our business is built on service—service to the customer and service 
to the dealer. All we ask is an opportunity to demonstrate its value 








to you. 
Let us tell you about our plan to help 
dealers increase their pump business 
THE ULDS MFG.co.gz 
eg 





LARGEST MFR.OF o* PU Mi] PS FOR EVERY SERVICE 


36 West Fall Street, Seneca Falls, N. Y. 


WRITE OUR NEAREST BRANCH 
New York, 16 Murray Street Boston, 58 Pearl Street Chicago, 3801 S. Ashland Avenue Houston, 1001 Carter Building 





_ 
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“STANLEY” Nail Sets and Center Punches are made of a special 
grade of tool steel. They are hardened on both ends by an improved 
process, given an oil temper, and will be found to “stand up” under the most 
severe conditions. 

Special care has been taken in selecting the proper knurling for the 


shank, and the workman will find that the feeling of security as to “grip” 
is a particular feature of “STANLEY” Nail Sets and Center Punches. 


The top or head is shaped to just the right form to reduce to a mini- 
mum the possibility of the hammer slipping when striking a blow. 


The point or tip of the Nail Sets that come in contact with the nail is 
“cupped” and the edges nicely rounded. 


The point or tip of the Center Punches is accurately made and always 
in the center of the tool. 








All sizes of both Nail Sets and Center Punches are four inches long 
from end to end. 


- 
i 
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These are packed in attractive display boxes and every tool sold means 
a satisfied customer. 


You should have them in stock. They will prove themselves sellers. 
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Closed 


/ Nentilating Window Lock 








fect safety. 


both top and bottom. 


Open 


cannot be released. Nor can this practical Ventilat- 
ing Lock be turned by anyone reaching either over 
or under the partially opened window. 


An especially good feature about this Lock is 
that, when closed, the screws are covered and can- 
not be tampered with. 


It is 7'4 ins. long and permits an opening of 
6/4 ins. at top or bottom of window. 


Made entirely of steel. Any finish desired. Each 
Lock is wrapped in a separate package, complete 
with screws. Packed | doz. in a box. Weight per 
doz., 2 lbs. Adaptable for windows in all kinds of 


buildings. 


You'll find it a quick, steady seller, particularly 
during the hot months when ventilation is so much 


needed. 


Let us send Catalog and quote prices. 


National Mfg. Co., Sterling, IIl. 


Safety First 


Here is a simple device for ven- 
tilating windows that insures per- 


It can be operated only by a per- 
son inside the room, and even then 
only when the window is closed, 


When the window is open, the 


NATIONAL 
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SIMMONS HARDWARE 
COMPANY CRITICISED 
BY ADMINISTRATION 


President Wilson Also Withdraws 
Appointment of E. C. Simmons 
on Federal Reserve Board 
—Letter Opposing Trust 


Legislation the Cause 


y C. SIMMONS, chairman of the board of di- 
H, rectors of the Simmons Hardware Company, 
® St. Louis, Mo., has declined a place on the 
Federal Reserve Board which is to direct the opera- 
tion of the new United States currency system. 

Coincident with Mr. Simmons’ declination of this 
position, came a statement from President Wilson, 
declaring that a number of big business institutions 
had been waging a campaign for an adjournment of 
Congress and postponement of the Administration’s 
trust legislation program. 

The President made public copies of letters and 
telegrams which had been brought to him by friends 
of the Administration. One of the letters which 
fell into the hands of White House officials in that 
way was circulated by the Simmons Hardware Com- 
pany of St. Louis, under date of June 9. Just prior 
to that date President Wilson had offered to E. C. 
Simmons a place on the Federal Reserve Board. 

Mr. Simmons has announced that he declined a 
place on the Federal Reserve Board some weeks 
ago. He said he believed it would have been unfair 
to the Government and the Administration for him 
to accept such a responsible position at his age and 
in his condition of health. 

Mr. Simmons is quoted as follows: 

“Both the President and I have been wronged previ- 
ously in articles which appeared relative to the failure 
to appoint me on the board,” he said. “The President 
is put in the light of a narrow-minded man in having 
refused to appoint me because of a letter sent out by 
this company recently criticising business conditions 
and taking issue with the administration’s legislative 
programme. 

“T want to say that that letter has absolutely nothing 
to do with my failure to be appointed to the board. I 
was not appointed because I wrote a letter several 
weeks ago to the administration representative, who 


had first approached me about the post, declining such. 


an appointment. 

“T am thoroughly in accord with the President’s poli- 
cies and with the proposed currency system. I deem 
the mention of my name for a place on the board as one 
of the greatest honors that ever came to me. I am 
old, though, and my health will not allow me to change 


New York, June 25, 1914 










the order of 
my life at this 
time, go 
among strang- 
ers and make 
new friends, 
throw off the 
associations 
of a lifetime 
and launch in- 
to a new enterprise. 

“I feel that if my health and age allowed I might 
be of service to the President and the Government on 
the board in that my practical experience in financial 
and business matters might be needed. It is only a 
physical barrier, and not one of the heart, that prohibit- 
ed me. I believe everything that was stated in this 
company’s circular letter relative to business conditicns 
and proposed legislation, and I believe we should lei up 
on legislation, by all means, for a while.” 


The following is the letter sent out by the Sim- 
mons Hardware Company, under date of June 9: 


“Dear Sir: Regardless of conflicting reports and opin- 
lions we know that general business in the United 
States is exceedingly dull at present and that the 
month of May—as shown by the records of the com- 
mercial houses—was one of the poorest months we 
have had in a great many years. Hesitation, doubts, 
uncertainty and distrust seem uppermost in the minds 
of the people. 

“Therefore, the question arises: What can be done to 
change and improve these conditions? This in our 
judgment is the psychological way to try to improve 
them, and the subject should be considered from every 
viewpoint of common sense and patriotism: 

“It is our best judgment that there are three serious 
handicaps at present—or rather there are three sub- 
jects upon which the whole country is waiting, and 
when these three matters are cleared up or are in sat- 
isfactory shape we will begin an era of prosperity 
which will go forward by leaps and bounds until a bet- 
ter state of conditions will prevail than has existed in 
this country for the past two decades. 

“The first crop, winter wheat, is unusually promising. 
A bumper crop is almost assured beyond any question 
of doubt, the harvesting of which has already begun in 


E. C. Simmons 
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Oklahoma, and will be in full swing in Kansas within a 
week. The gathering of this crop, when finished, will 
be an inspiration and encouragement to the whole coun- 
try. 

“We are very anxious to take full benefit of that in- 
spiration and hope to accelerate this forward movement 
of better conditions. 

“The next problem upon which the country is wait- 
ing is the trouble in Mexico, and, last but not least, the 
advance in freight rates to railroads—a matter of ex- 
ceedingly great importance; but, coupled with these 
three matters, is another one of equally great impor- 
tance, we believe, to the best interests of this country, 
and that is that Congress, which has been in session for 
considerably over one year—during which time it has 
done much creditable work—should not try to do any- 
thing more at present, but should cease its efforts, ad- 
journ and go home. 

“Especially do we recommend that no further at- 
tempt at legislation on the matter of the control of 
business or passing of anti-trust laws should be contin- 
ued at this time. 

“What the country needs now more than anything 
else is a quiet time, an absolute rest from the agitation 
of politics and assaults upon business. 


“We therefore strongly recommend and earnestly 
hope that Congress may be convinced that they have 
done enough lawmaking for the present; that the coun- 
try is absolutely tired and surfeited with political agi- 
tations, and that the agitation now for controlling busi- 
ness is exceedingly injurious and will serve to retard 
an improvement in business which otherwise would be 
very great and rapid, bringing in the most desirable 
way the greatest good to the greatest number. 

“If you agree with us, send to your Congressmen and 
Senators a telegram something like the enclosed, and 
urge your commercial club to pass strong resolutions 
along similar lines and send them to Washington. Our 
representatives there are worn out, physically and men- 
tally, and will welcome your suggestions that further 
consideration and legislation affecting business be post- 
‘poned until December. 

“Yours truly, 
apis “SIMMONS HARDWARE COMPANY.” 


The telegram suggested by the company follows: 

“In view of unsettled business conditions throughout 
the nation and the fact that we are inaugurating the 
new currency system, coupled with uncertainty over 
this year’s crops, it would be advisable, we believe, for 
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Congress to postpone new legislation affecting business 
until next regular session in December.” 

The nominations which have been sent to Con- 
gress by President Wilson for the Federal Reserve 
Board are as follows: 

CHARLES S. HAMLIN, of Boston, now Assistant 
Secretary of the Treasury, to serve on the board for 
two years. 

PAUL WARBURG of New York, now a member of 
the banking house of Kuhn, Loeb & Co., to serve for 
four years. 

THOMAS D, JONES of Chicago, a director of the 
International Harvester Company, to serve for six 
years. 

W. P. G. HARDING of Birmingham, Ala., president 
of the largest bank in Alabama, to serve for eight 
years. 

ADOLPH P. MILLER of San Francisco, an econo- 
mist, to serve for a period of ten years. 

President Wilson later made public a letter which 
had been sent to 250 salesmen of the Shapleigh 
Hardware Company, of St. Louis. 

St. Louis, June 12, 1914. 

DEAR SiR: You have doubtless been shown a copy 
of the letter issued by the Simmons Hardware Com- 
pany, dated June 9, in which they state that “general 
business in the United States is exceedingly dull at 
present.” 

It is very evident from the tone of this letter that 
they think the same conditions that apply to the 
Simmons Hardware Company apply to the entire 
United States. 

The facts are, our sales up to date this year are just 
three-fifths of one per cent. less than the same period 
last year, and if June business continues to increase 
as it has done so far we will gain this three-fifths of 
one per cent., and probably finish the first half of the 
year with a gain. 

We suggest you do not waste any time discussing 
this letter with your customers. If they bring the 
matter up just smile and tell them the facts about 
our business as explained in this letter. 

We believe our salesmen should be fully posted on 
our business and in position to talk intelligently and 
truthfully regarding the business we are doing. 

Yours very truly, 
SHAPLEIGH HARDWARE COMPANY. 

(Signed) A. L. Shapleigh. 





PRESIDENT WILSON STRIKES AT BUSINESS 


WASHINGTON, June 22, 1914. 

RESIDENT WILSON has launched a counter 

campaign against certain big business influ- 
ences that are alleged to be endeavoring to bring 
about an adjournment of Congress before the pas- 
sage of the Administration’s anti-trust measures. 

Declaring that there is an elaborate process at 
work to delay any further legislation at the present 
session, the President has let it be known very defi- 
nitely that he is not to be swerved from the course 
originally marked out, and that he proposes to insist 
upon the enactment of the several pending trust 
bills before the summer closes. 

Developments both at the White House and the 
Capitol to-day left no further question that Con- 
gress is destined to remain in Washington until a 
more or less comprehensive program of anti-trust 
legislation is enacted. All attempts at setting a date 
for adjournment are now laid aside. 

The President, in deliberately taking the stand 
that he has in this matter, professes to be confident 
of the outcome, not only as regards the particular 
legislation in prospect, but as to the results of such 
legislation upon the business activities of the coun- 
try at large. He is willing to stand the fire of the 
jmmediate present in the knowledge that the reac- 


tion will much more than counterbalance the tem- 
porary uncertainty that now exists. 

There is no denying the fact that the Adminis- 
tration at Washington is just now in the midst of a 
decidedly stressful period. 

Three large factors would seem to be behind the 
situation, namely, the uncertainty as to the working 
out of the tariff law, as represented by the latest 
tables of exports and imports, the Mexican problem, 
and the wisdom or unwisdom of pushing the anti- 
trust program at this time. 


Redfield Champions Tariff Laws 


Secretary Redfield has taken it upon himself to 
champion the operation of the Underwood tariff law, 
and, it must be admitted, does not make out a very 
bad case, despite the fact that the figures are some- 
what against him. 

As the Secretary of Commerce points out, the fall- 
ing off in exports is largely due to diminished ship- 
ments of food and agricultural products which, how- 
ever, will be evened up with the marketing of the 
big crop that is now assured. 

Secretary of State Bryan persists in the opinion 
that the mediators will be able to find a way out of 
the Mexican situation, and continues optimistic in 
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spite of the very apparent dragging of the negotia- 
tions. The fact that the President and the Secre- 
tary of State are both sincerely desirous of avoiding 
any hostile demonstration, and will go to almost any 
length to secure an amicable settlement, is the hope- 
ful element in a matter that otherwise appears to be 
very badly muddled. It is the opinion of the ma- 
jority of those best informed, however, that a peace- 
ful solution will finally be reached. 

The attitude of the Administration in the matter 
of anti-trust legislation is very clearly set forth in 
the declaration of the President that it will prove 
to be “a great deal better to do the thing moderately 
and soberly now than to wait until more radical 
forces have accumulated and it is necessary then to 
go much further.” 

The President realizes that he has a difficult and, 
in some respects, an unwelcome task to perform, and 
would have it over with as soon as it can properly 
be disposed of. This policy, he believes, is the best 
for the country, and, apparently confident of the 
results, he is willing to take the chance. 

There will be three separate trust bills reported, 
if the present plan stands. The Interstate Trade 
Commission bill, the railroad securities bill, and 
the so-called ‘“‘omnibus” trust measure will each be 
reported, it is believed, within the next ten days. 
The Judiciary Committee is now holding extra ses- 
sions in an attempt to hurry up the matter. 


Even should all three measures secure favorable 
action at this session, it is seen that the legislation 
thus placed upon the statute books will be much 
less radical than contemplated under the program 
first introduced. 

When the pending measures are compared with 
the original five bills that were offered shortly after 
the President’s trust message of last January, it 
will be admitted that the prospective prohibitions 
have been materially toned down, and it may well be 
expected that the thing will be found, in the end, to 
have been indeed ‘‘moderately” done. 


Expression of Confidence 


The stand that the President has taken in regard 
to trust legislation is indicative of the Administra- 
tion’s attitude with respect to the present business 
condition of the country. In both instances there is 
an expression of confidence in a prompt and favor- 
able reaction. 

In support of this view, the White House has 
given out a statement containing a digest of letters 
received from business men in various parts of the 
country expressing confidence in the stability of 
the commercial and financial fabric of the nation, 
and supporting the President’s stand in the matter 
of completing the legislative program at this time. 
The statement intimates that the “small” business 
men are with the Administration, even if certain 
vig interests are temporarily hostile. 

In any event, it is quite generally conceded, the 
assurance of a bountiful crop yield added to the 
practically assured favorable decision of the Inter- 
state Commerce Commission in regard to the rail- 
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Even President Wil- 
son’s critics admit 
he has a_ serious 
problem on his hands 
in the solution of 
anti-trust legislation 


road rate increase, soon to be announced, is bound 
to reflect favorably upon all lines of trade. 

One very pertinent result of the recent decision 
of the United States Supreme Court in the Shreve- 
port rate case is the likelihood of all water carriers, 
either in domestic or foreign commerce, being 
placed under the jurisdiction of the Interstate Com- 
merce Commission. 

Chairman Alexander of the House Committee on 
Merchant Marine, has introduced a bill proposing 
to give the commission authority to supervise the 
rate schedules and traffic agreements of all steam- 
ship lines, with full power to approve or disapprove 
as in the case of interstate railroads. 

Paper money of a new design will be put into 
circulation with the establishment of the new Fed- 
eral Reserve Banks. Samples are now being pre- 
pared for submission to the Comptroller of the 
Currency under whose direction the new money will 
be printed. 

New Form of Paper Money 

Under the revised banking act each of the twelve 
Federal reserve banks will receive advances from 
the reserve board in the form of Federal reserve 
notes, a distinctly new type of paper money. Com- 
mercial paper will be the collateral advanced by the 
various banks for the new notes. 

Although the matter of farm loan banks will 
probably go over until the winter session, farm 
mortgage loans are provided for under the provis- 
ions of the new banking and currency law wherein 
national banking associations are authorized to lend 
money on improved farm lands. 

Comptroller of the Currency Williams estimates 
that about $50,000,000 in National banks through- 
out the United States is available for farm mort- 
gage loans under the provisions of the new law. 























‘'g oun unzory ybno.y, passnd jassaa ayy °8490) ay fo sutinunn ay} auw saursnu *§ *f—) fo dnoub ayy ‘jassaa ay} Burmoz st 24614 2D 2012001090) 914290]0 Up ‘4aY pULyag paso)/9 poy 
‘punosbyong ur 6nz fo yong ur Uaas ‘syo0"] UNZDE) ay} fo }s4yf ay. 4az{n y8nl ‘ayo'T uNnjoy Ybno1y} Burssnd “young vuvung ay} ybnosy. ssvd 02 dryswnazs psa ay? ,,\e0UnY) V,, “S °S' AY], 





poomiapuyn YP poomsapuyn 761uhidop 


a8 














IVNVO VNVNVd HONOUHL ONIOD dIHSNVALS LSdld AHL : 


NE RNR Ie HR a ves - - - - - - — . —— ne a — 
~ . . - . = = cal 
oP se RS ree EER LI PR mr trees ~ a hectioty 
on ga diode eae 
ee 





sy a 
Se. St 
Oot Sete chert sci: ~emere OS 7 RP SENET IT FRE ce i RR ECE AEN URge T BE Te ROSE SRT OS. 


rrr eR Ne ES IR ge 











STEVENS 
GOLDEN 





- 








_ 
ae 
pe, ees 
. a cae ga eae Man AM 
= pets. <a ines 
“geen 
' 
se aeiitiiecad 


" 
| 
Lidia 


COMPANY'S 
JUBILEE 


ste 
er 
Pantene. Pe ret 
wd STEVENS & Co, 





bl 








Joshua Stevens and the “Old Grist Mill” in which a great manufacturing 


IFTY years ago—in 1864—Joshua Stevens 

founded what is to-day the J. Stevens Arms & 

Tool Company of Chicopee Falls, Mass., one of the 
largest makers of sporting firearms. 

A golden jubilee is being celebrated by the Ste- 
vens concern and two important events have hap- 
pened. First, the capital stock has been increased 
from $400,000 to $1,100,000, and second, $750 in 
cash prizes have been donated to be competed for at 
the Grand American Handicap to be held this year 
in Dayton, Ohio. 

Joshua Stevens, the founder of this successful 
business, died in 1907 at the age of 92. He was 
born at Chelsea, Mass., in 1814, and there learned 
his trade as a machinist. He began working in 1834 
as an apprentice, serving each working day from 5 
o’clock in the morning until 7 o’clock in the evening 
for $8 a week. 

He became interested in pistols and guns and in 
1838 went to work for Cyrus B. Allen in a small shop 


in Springfield, Mass., and continued in his employ. 


until he had mastered the art of gun manufacturing. 

Early in the 40’s he 
met the celebrated Sam 
Colt, who had in his mind 
a crude idea for a revol- 
ver, which, after some 
changes, he patented and 
had made by Eli Whit- 
ney, at Whitneyville, 
Conn. 

Colt thought he could 
Save money by having a 
shop of his own, and in 
company with Mr. Stev- 
ens rode around that 
part of the country look- 
ing for a place to locate. 
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Original Stevens pistol, the 
“Kick-Up” 


business was begun 


He finally started a small shop on Pearl street, 
Hartford, Conn. 

A few years later Mr. Stevens invented another 
revolver, which he started to make on his own ac- 
count, until Mr. Colt sued him for infringement. 
Although Mr. Stevens had the eminent Rufus Choate 
for his lawyer, he lost the case and was obliged to 
quit that end of the business. 

Soon after the commencement of the Civil War 
Mr. Stevens started the J. Stevens Arms & Tool 
Company at Chicopee Falls., Mass. From a small 
beginning this company has grown into its present 
proportions. 

Mr. Stevens was president until 1896, when on 
account of old age he retired. In that year Irving 
H. Page bought a half interest in the business. This 
interest had been held by Mr. Stevens and James E. 
Taylor. At about the same time Charles P. Fay 
acquired the interest which his father, William 
Fay, had held. This ended Mr. Stevens’ active par- 
ticipation in the business. 

Mr. Page is president of the company and Charles 
P. Fay vice-president. 
Through a recent reor- 
ganization, at which time 
the increase in capital 
stock was authorized, 
Henry H. Bowman, presi- 
dent of the Springfield 
National Bank, Spring- 
field, Mass., was elected 
treasurer, and the follow- 
ing were elected direc- 
tors: Clifton A. Crocker, 
president of the Crocker, 
McElwain Company, 
Holyoke, Mass.; Arthur 
C. Raymond, manager of 





invented by 
Joshua Stevens 
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Irving H. Page, president 


the bond department of Hayden, Stone & Company, 
Boston, Mass.; Frank H. Page, president of the 
National Equipment Company, Springfield, Mass., 
and Charles C. Lewis, president of the C. C. Lewis 
Company, Springfield, Mass. 


Hardware Age 

















Charles P. Fay, vice-president 


barbecued pork, barbecued lamb, iced tea, coffee, relish. 
After the meal-had been finished the toastmaster of the 
occasion introduced R. H. Clemmer, of the American 
Steel & Wire Company, who explained the construction, 
use and advantages of steel fence posts. 























The old Stevens rifle 


A NUMBER OF THE FARMER CUSTOMERS of the W. A. 
Ray Hardware Company, Pensacola, Fla., gathered in 
the store of that firm on June 3 in response to an invi- 
tation to attend an old-fashioned Georgia barbecue. 
The meat was prepared on a vacant lot adjoining the 
store building. Plates were set for one hundred guests, 
who enjoyed the following menu: Brunswick stew, 


The old Stevens shot-gun 


THE HARDWARE CLUB OF CINCINNATI, Ohio, held a 
meeting at Heidelburg, Ky., on the evening of June 3. 
A chicken dinner, with all the “trimmings,” was served, 
after which three bowling teams were organized, and 
the remainder of the evening spent in this pastime. 
Chas. E. Pfau, Walter Reiman and E. J. Becker ob- 
tained the highest score. 

















The plant of the J. Stevens Arms & Tool Company at Chicopee Falls, Mass., today 

















Prepared by Hardware Age Window Trimming Specialists 


and interesting increase sales. “The lines 
we show in our window we sell. I believe if 
I had more window space I could do a greater busi- 
ness,” said one successful hardware merchant. 


Hy) ana inter window displays if at all inviting 
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A show window suggestion for displaying tools 


Another hardware merchant says: There is usually 
a special run on whatever we show in the window. 
But in spite of such remarks on the part of suc- 
cessful men in different lines, there are still many 
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Aiuminum ware is here attractively advertised in the 
show window 


retailers who look upon the window dressing part 
of their business as a necessary nuisance. 
They often fill up their windows simply because 
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they believe it essential to the appearance of the 
store. 

The ideas which are given on this page each week 
are designed to attract more than ordinary atten- 
tion to the window, and if used in a regular way 
will assist not only in selling more merchandise, ‘put 
in advertising the store as a live wire in the com- 
munity. 

A Toast idea 

Our window suggestion this week is built around 
the following toast: “Here’s to you and yours; may 
your tools wear as well as ours.” This should be 
lettered in a conspicuous way preferably on com- 
position board, so that it will be permanent. This 
board should then be placed in the center of your 
trim. The arrangement of stairs or merchandise 
may be displayed as per our illustration which 
would be an excellent arrangement. 














Yo Bride will 
be happy with a 

_ Gift of 
Wear-Ever” 


Aluminum 


























The June bride utilized as an aluminum ware prospect 


This idea can be utilized in practically any size 
of window. Of course, the large show card must 
be governed according to the size of the display 
space available. 

If the show card writer is somewhat of an artist 
he might embellish the upper left hand corner of 
this announcement card with a drawing as illus- 
trated. If not, this can be left out entirely and still 
have a good effect. 

A show card of this character may be utilized in 
various ways throughout the display, and one need 
not follow our suggestion for arrangement exactly. 
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During the month of July the June bride is very 
apt to be thinking of her aluminum wear. Our show 
cards this week show attractive suggestions along 
these lines. The natural and general make up of 
your show card should always be carefully consid- 
ered. Not any old thing will answer for a modern 
window card. In these days of progress peoples’ 
tastes are more active than formerly. Therefore, 
any card not in good taste will surely fail in its 
object. 

Both of the accompanying cards show an artistic 
layout, yet they are both quickly made and inex- 
pensively embellished, as the illustrations are taken 
from advertising pages of HARDWARE AGE. The let- 
tering in both cases was done with the Sonnecken 
pen, utilizing the upright and slanting character. 

An artistic card of this kind we believe has ad- 
vantages over the plain card the same as a well 
illustrated advertisement in a newspaper or trade 
journal is more effective than cold type. 

That statement will bring up the question that 
an ad in a periodical requires embellishment to at- 
tract attention to it. Is this not equally true of the 
show card, which is usually placed in the foreground 
of the display and is, therefore, the first object in 
the attention of the passing public? : 


Efficiency Not a Fable 


Q NCE upon a Time there was a man with a Long 

Head who had built up a Big Business. He 
had never overlooked a Good Bet, never bought a 
Gold Brick and had never been Double-Crossed by 
any of his Best Friends. It was said that he slept 
with One Eye and Both Ears to Windward and could 
smell out a Frame-Up while it was still in Long 
Dresses. 


His Company had been Declaring only 20 per 
cent. Dividends for some time Past, so he naturally 
thought there was a Screw Loose somewhere. 

So he hied himself: Hence and attended many 
Lectures on “System and Short-Cuts in the Modern 
Institution,” “Business Leaks and Where to Find 
Them,” and other Topics on which a man out of a 
Job is wont to discourse Freely. He knew Lost 
Motion was Rampant in his shop. Economic Pro- 
ductivity had gone to sleep on the Job and Ruin 
stared him in the Face. 

While this astute Captain of Industry was thus 
enjoying a Mental Lapse the villain, in the person 
of an Expert Efficiency Engineer, enters and imme- 
diately the plot begins to curdle. The E. E. said he 
had discovered Efficiency when she was Wandering 
around with no place to go. He had put a Harness 
on her and signed her up to a Life Contract. His 
letterhead said he was an Efficiency Engineer and 
his card wore the degree “E.E.” hitched on to his 
name, so the Circumstantial Evidence certainly bore 
out the Indictment and the Priceless Treasure could 
be had for the Paltry Stipend of one hundred Iron 
Men per Diam. This was Dirt Cheap considering 
the market price of Natural Gas, so he was told to 
go Ahead and install Efficiency where before Chaos 
had Reigned Supreme. 

During the next few weeks the Champion of Eff- 
ciency was busy raising Cain and other things 
around the Joint and incidentally Garnering a nice 
Flock of Shekels to provide against a Hard Winter 
and the well known Rainy Days. But Unfortunately 


the Patient wasn’t Sufficiently Etherized and coin- 


cident with his Return to Consciousness there was a 
Dull and Sickening Thud in the Offing which sound- 
ed suspiciously like a Collapse from too much Effi- 
ciency. 

After the Wreckage had been cleared up and the 


Hardware Age 


old systems Reinstated, a Careful Audit showed that 
they still had a Fighting Chance for existence, 
which they seized with Avidity. 

All of which shows that there’s usually a way and 
all is not lost, even if a man won’t fall for the Shell 
Game—For he may still be “Efficiency-Engineered.” 


—_By Andrew E. Coburn, editor of “Drill Chips,” published 
by Cleveland Twist Drill Company. ; 


OUR IMPORTS INCREASING 


So Says William Heyburn on Return from 
Europe : 


ok jo have hardly seen the beginning of it,” 
said William Heyburn, president of the 
Belknap Hardware & Manufacturing Company of 
Louisville, Ky., the other day in discussing the 
matter of imports of the products of European fac- 
tories under the new tariff laws. 

“There is already a large volume of goods, such 
as we handle, coming from Europe in response to 
the lowering of the tariff bars; and that volume 
is increasing and will continue to increase for a 
long time. There are lots of European goods being 
sold in this country. We handle a good many of 
them. I do not see anything ahead but more and 
more. : 

“The manufacturers in the industrial countries 
of Europe have found out what the American mar- 
ket wants and at what price they will have to sup- 
ply it, and now they are going after the business 
and getting lots of it. They have good and effi- 
cient factories and their labor costs are less than 
ours, so they are producing at a lower cost.” 

“Heretofore the advantage of the American 
manufacturer has been largely on the side of 
greater efficiency,” it was suggested to him. 

“Yes,” he said, “efficiency and high tariff, and 
you must not put too much dependence on the effi- 
ciency of the American workman.” 

Mr. Heyburn returned recently from an extended 
stay in Europe. 

“I did not go on business,” he said. “In fact, I 
tried to forget business and went only to France 
and Italy, keeping away from the industrial coun- 
tries.” 

Mr. Heyburn is a Republican, one of the leading 
members of that party in Kentucky, and said that 
his ideas on how the tariff is affecting American 
business might be influenced by his politics. Any- 
way, he declined to discuss tariff in the abstract, 
saying that nowadays it appeared that whenever 
a business man opened his mouth somebody else 
put his foot in it. But as to actual trade condi- 
tions he expressed his conviction that Europe was 
supplying quantities of articles classed as hard- 
ware and would continue so to do in increasing 
proportions right along. 

“For instance,” he said, “take enameled wares. 
They are making them and delivering them over 
here cheaper than we can make them and conse- — 
quently they are getting a great deal of that busi- 
ness. 

“Except in special lines they are going to get the 
better part of the cutlery trade. They are equipped 
to make it cheaply and can make it well and realize 
a profit on sales that the American manufacturer 
cannot make at the same prices. 

“It is a case of more of it all the way,” he said. 


The Pittsburgh Retail Hardware Dealers Association 
will hold its regular meeting at the Ft. Pitt hotel, 
June 26. There will be a banquet with a number of 
noted speakers. 








PASSING EVENTS AS THE NEWSPAPER 
CARTOONISTS SEE THEM 
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WATCH YOUR STEP! 


The Portals of Promotion Open to Those Who Take 
Pains 
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VERY young man of ambition sees before him the Doorway of Promo- 
tion. Promotion he seeks diligently. He seeks it as recognition of 
his worth. All worthy young men are ambitious to achieve. 


But the steps to be mounted to the Doorway of Promotion are many. 
We have labeled only a few of them: Honesty, Courtesy, Experience, 
Knowledge, Efficiency. 
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The ascent cannot be successfully gained two steps at a time. Your 
employer must have confidence in you; must know that you have mastered 
the work you are doing. 


Many seek promotion who deserve it not. They look upon mere promo- 
tion as the goal. They overlook the hard work and hard knocks other men 
have gone through to attain success. They do not understand the meaning 
of efficiency-producing intended results; they have gained neither knowl- 
edge nor experience. 


Promotion is the tribute the employer pays to worthiness in his em- 
ployes. Be deserving of it. | 


LOUTH HORTA TH 
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DEFENDS SECOND-CLASS RATES 


William H. Taylor Makes Strong’ Points in Address to Convention 


An address by William H. Taylor, publisher of The Iron Age and Hardware Age, 
before the joint convention of the American Supply and Machinery Manufacturers’ As- 
sociation and the National Supply and Machinery Dealers’ Association at White Sul- 
phur Springs, W. Va., June 15, 16 and 17. 



















daughter can best continue their education 
after leaving school through the medium of 
so-called periodicals, most of which are 
highly educational. Your boy, your girl 
graduates from high school, college or univer- 
sity with an education largely dug from text 
books. They have educated their 
minds to do that which they want 
done when they want it, but not 
one in a thousand can make a 
single thing that could be 
called commercial. Your boy 
got his degree and diploma 
in four years, but he can- 
not graduate from busi- 
ness in a lifetime. You 
want to make your boy a 
banker. Your first advice 
is: “My son, read every 
financial paper you can get 
your hands on. Read quo- 
tations every morning and 
every evening in the lead- 
ing daily papers.” If he is 
going into the manufacture 
of iron, you advise him to 
read The Iron Age, Amer- 
ican Machinist, Machinery. 


quarrel with the so-called 1c. postage 
proposal. The American people are en- 
titled to and should have Ic. postage if they 
want it, provided, of course, they are willing 
to pay the price. They gave free rural de- 
livery to our country cousins, for which they 
pay $38,000,000. They gave franking 
privileges to our national officials and 
free delivery within counties. We are 
a rich and liberal nation and if we 
want lc. postage we will have it. 
But do we want it, or should we 
have it at the expense of something 
far more valuable than cheap pos- 
tage—something, the taking away 
of which would retard the growth 
of this country, both in- 
tellectually and _ industri- 
ally ? I refer to the splendid 
reading matter found in 
periodicals such as maga- 
zines, trade and daily 
papers now mailed at sec- 
ond-class rates. 
Our friends the leaders 
in the lc. postage crusade 


say we would have had Ic. | CJ 
postage long ago if the If he becomes an engineer, 


second-class postage rate William H. Taylor you recommend the engi- 
had been higher, but if a neering papers; if a physi- 
higher mailing rate had prevailed the publishers cian, you tell him to read the best medical journals. 
of periodicals would have been compelled to charge He finds, as business men before him found, that 
subscribers a much higher price than they now when he left his alma mater his education had only 
enjoy. In other words, you cannot eat your pie begun and that where the text books had left off, 
and still have it. Because, if the second-class the daily, the weekly, the monthly began. In fact, 
postage rate is increased, subscription rates will he discovered that his education had only just 
be advanced, the American people will pay the in- started, and as he read, delved, worked, learned, he 
crease, the publisher will be unable to, and the wondered where all the splendidly helpful subject 
public will find that because of this increased matter came from, and what a small sum of money 
price, thousands—yes, millions—will be denied the he paid for it. A daily paper for a penny, a maga- 
privilege of getting interesting news and educa- Zine with high-class matter for anywhere from five 
tional matter. You cannot have a low subscription to twenty-five cents delivered to his door. 
price for periodicals unless periodicals can be car- __In 1885 Congress decided, in answer to a public 
ried through the mails at a low figure. demand, to encourage a more generous distribution 
The present low rate has been in force for nearly Of high-class literature by directing the post office 
thirty years, during which time our country has department to deliver to subscribers certain peri- 
grown by leaps and bounds. We easily lead in odicals at the rate of one cent per pound. Our 
manufacturing, in agriculture and in educational friends who are promoting le. per ounce letter 
pursuits. At no time in the history of the world postage, say that was a subsidy to the publisher 
has humanity advanced to such high standards as that the benefit remained with the publishers and 
has the American family during this time, due that the subscriber was cheated out of the intended 
largely to American creative genius. benefit. This every publisher in the United States 
You stab the second-class postage rate in the positively denies. If the publisher did retain this 
back and you hamstring the people, for the reason difference then the public was cheated and Con- 
that you will take away from them the big feeder gress disappointed. But such is not a fact, as the 
from which they draw educational information. subscription books of every publisher of periodicals 
You stab second-class postage and you will retard will prove. sf 
the growth of engineering, architecture, transporta- The publishers, recognizing the need of high-class 
tion, agriculture, manufacturing, surgery, medicine ews at a popular price, rose splendidly to the sug- 
and every commercial pursuit; in fact, it would be gestion and passed along the privilege to the sub- 
tampering with the very life blood of our nation. scriber, by giving him an exceedingly low 
Are you ready to pay the price? subscription rate, often so low in price that the 
sum received does not pay for the blank paper. 
The Value of Specialized Publications Just think of getting 52 issues of The Iron Age for 
You must remember that your son and your $5. The blank paper alone weighs 88 pounds, and 
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at 5c. per pound, amounts to $4.40. Add Ic. per 
pound for mailing and you have $5.28, the cost 
before one line is put in type. 


Market Reports Cost $1,000 a Week 


The market reports alone costs more than $1,000 
per week, and perhaps you will be interested tc 
know that this market report is considered one of 
the most important and difficult of reportorial tasks. 
A market reporter only becomes reliable as an ex- 
pert after years of the most careful study. The 
reporter in our Pittsburgh office has been on the 
job in that territory for more than twenty years; 
the man in the Cleveland office ten years; one man 
in the New York office thirty years; another fif- 
teen. The results of their efforts are qucted every 
Thursday in 265 American dailies and in impor- 
tant journals all over the broad world, and the 
subscriber gets it for $5 per year, and yet they say 
the publisher is subsidized. 

“But then,” our enemies say, “just look at your 
advertising department—think of the profits you 
are making.” It’s true that an occasional publica- 
tion is making money, but wheze you find one that’s 
making money, you will find not less than ten that 
are not. Not 5 per cent. of the magazines pub- 
lished in this country to-day are making a reasonable 
profit. Less than 25 per cent. of trade papers are 
earning a reasonable return on the money invested, 
and it would surprise you to know how few daily 
papers are making a profit, and how many are just 
struggling along. Within a month, two of Chicago’s 
most important daily papers were sold at an 
enormous loss, one of which, it is reported, had been 
losing from $500 to $1,000 per day. The other has 
been losing money for years. I am told that only 
three dailies are making real money in Chicago, 
and you would be surprised to learn how few dailies 
there are published in New York that pay any re- 
turn at all on the money invested—and did you 
ever meet a publisher who had made a fortune from 
publishing a country newspaper? 


Publishing Business, as a Whole, Not Profitable 


As a whole, the publishing business has not been 
profitable. Where you can find an occasional pub- 
lication making money, you will find many that are 
not, and if all the profits from all publications could 
be put into one column and all the losses in another, 
you would get a jolt. I doubt if the results would 
warrant your embarking in the publishing business 
in spite of the low mailing rates and income from 
advertising. And while we are talking about this 
much despised, hated and abused advertising in 
periodicals, let me say to you, to Congress, to the 
public, and to the post office authorities in particu- 
lar, that if there was no advertising, we would have 
less than 10 per cent. of the publications we have to- 
day, and the subscription price would be many, 
many times what it is now, and while the post 
office would handle 90 per cent. less second class, 
they would also handle tremendously less first class, 
because 99 per cent. of all advertising is run to get 
replies, and each reply is equivalent to from 2c. 
to 10c. in postage stamps. It is estimated, and I 
think the estimate low, that The Iron Age will 
average five inquiries for each advertisement each 
week. This means 6000 inquiries weekly and every 
inquiry must be answered, requiring at least 12,000 
two-cent stamps for which the post office gets $240 
—business created by the much despised advertis- 
ing. Kill advertising in the periodical and you 
cancel the biggest producer. 

The lic. rate on second-class matter was really 
established by the people of the United States, and 
they undoubtedly intended that that rate should pre- 
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vail until they themselves should suggest a change, 
but in spite of the efforts of Postmasters General 
and Assistant Postmasters, Presidents and ex- 
Presidents, public opinion remains unchanged. 

You will remember that Mr. Taft, while Presi- 
dent, made it the subject of many speeches. He 
also sent a special message to the National Legis- 
lature in an effort to arouse public sentiment, 
hoping thereby to create material through which to 
make an issue sufficiently strong to appeal to the 
people in his campaign for re-election in 1912, but 
failed dismally for the very good reason that the 
people were not interested. I think you will agree 
with me that it is not up to Congress, the Legisla- 
ture, the President, nor any Postmaster General to 
act on this question until they know positively what 
the public wants. 


Millions Invested in Serving the People 


Millions upon millions of dollars are invested to- 
day in the publishing business, every dollar of 
which is employed in serving the people. This 
tremendous industry is founded very largely on the 
lc. postage per pound rate; in fact, its very roots 
are entwined about it. These millions have been 
invested in good faith by the publishers expecting 
the public to deal as fairly with them as they have 
dealt with the public. An increase of rate means 
that you are driving an axe into the very roots of 
the industry. 

The situation is entirely different from that of 
those members of this association who are conduct- 
ing a business, whether manufacturing or dis- 
tributing. You have established your business on 
the basis of the 2c. rate for first class postage. 
This 2c. postage rate has entered into your cost 
problem exactly as has your rent, your raw mate- 
rial or your taxes. You are asking that your rate 
be reduced from 2c. to lc., giving you a decided 
advantage. But supposing you were facing an in- 
crease of from 2c. to 4c. what would your answer 
be? Verily, it makes a difference whose ox is being 
gored! Would you consider it fair treatment, and 
would you not be compelled immediately to readjust 
your entire business? Would it not necessitate com- 
pletely reorganizing your cost system? 

I have the utmost confidence in the judgment 
of the American people. Give them all the facts 
relating to an issue and they will solve the problem. 
The American people have been called upon to solve 
questions of tremendous importance time and time 
again, and they have never failed to find the correct 
answer provided all the facts have been honestly 
and fairly presented to them. The great trouble 
has been the politicians and others have either 
purposely created or misstated the evidence pre- 
sented, or worse yet, failed to present evidence that 
they had in their possession, or manufactured evi- 
dence, making it impossible for the public to exer- 
cise its best judgment. So the public was compelled 
to wait until it could have all of the facts on which 
to make up its mind. 

Now I take it that the purpose of the National 
1-cent Letter Postage Association is to create public 
sentiment; to arouse the people generally to give 
expression to a desire that the time has arrived 
for them to have their domestic mail carried for 
le. per ounce, or fraction thereof, and I assume that 
the rank and file of this association are desirous 
of giving to the public only such information as 
they know to be true and in accordance with ex- 
isting conditions. I believe they expect the asso- 
ciation to reflect conditions exactly as they are 
without adding or detracting one iota. Not for one 
single moment do I think that this association will 
allow itself to become a vehicle for distributing 
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false information simply to create public sentiment 
favoring Ic. letter postage. I am confident that 
this association would like to have brought to its 
notice any infraction of these high ideals. For this 
reason I feel warranted in calling attention to a 
campaign where facts have been misrepresented to 
such an extent that the statements, if not the in- 
tention, can honestly be questioned. 

In May, 1914, the National 1-cent Letter Pos- 
tage Association issued a letter accompanied by 
Bulletin 172 and another enclosure, containing many 
tabulated figures, only a few of which are here re- 
produced. In that document there are many state- 
ments relating to advertising receipts, which exceed 
the actual figures by percentages varying in degree 
from approximately 60 to 200 per cent. as the tabu- 
lations given show. 


Gross Exaggeration in Estimates 


The greatest years of The Iron Age, Hardware 
Age, Metal Worker and Boot and Shoe Recorder 


were last year. 
Boot & 
Hardware Metal Shoe 
Iron Age Age Worker Recorder 
Their statements adver- 
tising receipts 
Deduct actual advertising 484,223 267,254 


107,006 172,981 





wale ope sews $429,313 $304,746 $63,034 $363,659 
89% 114% 59% 210% 


Discrepancy 
Percentage of error..... 

It is plain that these figures are grossly exag- 
gerated and do inestimable harm not only to the 
publishers of the many publications named, but to 
the general public which is given a false impression 
of the earnings. 

They say in this circular that the Root Newspaper 
Association owns or controls fifteen or more trade 
periodicals. The truth is that the company does 
not own or control one-third of that number. 

We wish also to contradict positively the ma- 
licious and misleading statement that The Automo- 
bile and Motor Age were sold for $1,000,000. The 
company that owned The Automobile and Motor 
Age also owned many other valuable properties that 
were included in the purchase price. Although the 
company had a nominal capitalization of only 
$35,000, the actual money invested was many, many 
times that amount. 

In the same communication the Hon. Joseph 
Stewart is quoted as saying that it costs the Gov- 
ernment 8c. per pound to handle second-class mat- 
ter. The officials of the National 1-cent Letter 
Postage Association are unquestionably thoroughly 
familiar with the report of the Hughes Commission. 
Regarding second-class matter in the message of 
the President, transmitting the annual report of 
the Postmaster General, for the fiscal year ended 
June 30, 1911, page 137, the following paragraph 
is reproduced verbatim: 


“That upon the basis of the apportionment for the 
fiscal year 1908, as modified by subsequent reduction in 
the expense of railroad transportation, the cost of paid- 
at-the-pound rate matter for the services above men- 
tioned is approximately 5% cents a pound.” 


The Hughes Commission report also says: 
“That the evidence submitted does not justify a 
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finding of the total cost of transporting and handling 
the different classes of second-class mail matter.” 


Is Post Office Department Mismanaged? 


As a business man I wish to say that if it does 
cost the Government 8c. per pound, that it is the 
most grossly mismanaged business in existence to- 
day. I hold in my hand a copy of The Iron Age 
that weighs 2 pounds. Eight cents a pound—léc. is 
what Mr. Stewart says it costs the Government to 
deliver this copy of The Iron Age. Do you believe 
that statement? Eight times what it would cost 
to deliver an ordinary letter? The letter must be 
collected, the stamp cancelled, put into the mail 
bag, carried to the railroad where it is sorted. 
At its destination it is dated, sorted again and 
delivered. 

The post office receives a copy of The Iron Age 
for the first time on board the mail car where the 
publisher has delivered it. No stamp to be can- 
celled, no date to be stamped. At the end of the 
route it is delivered to the subscriber. It is obvious 
that the letter has to be handled many times more 
than has the periodical. 

The books of the Post Office Department are kept 
by the Treasury Department. The systems em- 
ployed are old and antiquated. Committees and 
commissions have been appointed and public ac- 
countants without number have been employed, 
every one of whom has reported that it was ut- 
terly impossible to make a fair computation. I 
think you will agree with me that we are entirely 
within our rights when we say that the Hon. Joseph 
Stewart’s statement that it costs 8c. a pound to 
deliver second-class can honestly be questioned. 

I wish to call the attention of this convention 
to the last statement in the printed circular of 
the National l-cent Postage Association where 
they say: “Think an investigation will show there 
is enough water in the stock of the company own- 
ing the above periodicals to float all the Atlantic 
ships.” I ask your judgment, without bias, whether 
you believe that the person making these assertions, 
circulated over the title of a responsible organiza- 
tion, tried to be fair? Or, is it special pleading, 
inexcusably damaging to honorable publishers 
transacting their business on the same high plane 
that you conduct yours? 

The postal department of the Government is a 
great business enterprise and should be conducted 
on business principles. Its labor should be pur- 
chased at commercial rates; its franchises, public 
buildings and equipment should be purchased just 
as you buy your equipment. When this is done, Ic. 
postage will be possible without disturbing any 
other industry. 

But why this attack on trade papers—the most 
highly educational of all periodicals? The Hughes 
Commission found that the combined weight of 
trade papers was less than 4 per cent. of the total 
weight of the periodicals carried as second class. 
Yet this small percentage is now sustaining the en- 
tire attack. And please remember when you are 
firing 13-inch shots at the trade papers, that the 
life blood and sinew of our industrial and commer- 
cial interests are represented by trade papers. 
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spicuously in the reception given to the 

members of the National Association of 
Sheet Metal Contractors, which met there in 
annual convention last week. The entertainment 
of the guests of the city became a matter of civic 
pride, and the provisions made by her manufac- 
turers in the sheet metal trade was delightful and 
almost overshadowed the achievements of the con- 
vention. The attendance was large and purposeful. 

In the reports presented it is notable that the 
association has found its place. Having left its 
impress for good on the quality of black sheets 
for all purposes, it is now asking that all tin plate 
be so marked that substitution and similar evils 
be impossible. It has not only secured united 
action by the manufacturers of furnaces and 
kindred lines to substitute for the evils of the past 
new practices that will foster this branch of trade, 
but it has set in motion action to secure local legisla- 
tion and to regulate installations for both safety 
and efficiency. 

The action taken to celebrate the tenth anniver- 
sary of the organization of the association affords 
opportunity to increase its numbers, strengthen 
its establishment and give that publicity to its 
achievements which will add to the great useful- 
ness which it has already contributed to this 
branch of industry. 

While the convention was in session, the Cin- 
cinnati committees left no time to the visiting 
ladies for other than enjoyment, and they received 
earnest assurance of the appreciation of the de- 
lightful and generous yet graceful hospitality 
enjoyed. 

The convention was formally opened by Presi- 
dent J. A. Daugherty with a brief and hearty wel- 
come to the members, the new-comers and the 
exhibitors and particularly the ladies. 

After a welcoming speech by the Mayor Presi- 
dent Daugherty then introduced E. W. Edwards, 
who organized the Cincinnati Sheet Metal Club, 
to arrange for the entertainment of the conven- 
tion. Mr. Edwards stated that he extended the 
welcome of the trade to its gzuests because Ferd 
Verges, who invited the convention to Cincinnati, 
was seriously ill in a hospital. He further stated 
that when Sir Henry Bessemer invented his 
process for making steel he made it possible for 
sheet metal to be used in ways never before 
known. “The first metal shingle,” he said, “was 
made by a German in Cincinnati, and to one of our 
citizens was granted the first patent for V-crimp 
roofing. Let us remember our own Kelly devel- 


§ Yer hospitality of Cincinnati stands out con- 


oped a process for making steel along the same 
lines and at the same time that Sir Henry Besse- 
mer perfected his process.” 

The reports of the president and secretary were 
then delivered. 

W. A. Fingles presented the report of the treas- 
urer, showing the expenditures of the year to be 
$2,992.82 and the balance to be $911.01. 


A Trip to Newport Rolling Mills 


The convention then adjourned and in a body 
went on a special train to Newport, Ky., as guests 
of the Newport Rolling Mill Company, where 
Frank Moeschl and a corps of assistants con- 
ducted some 300 members and guests through the 
plants of the American Steel Company, the New- 
port Rolling Mills and the Globe Iron Roofing and 
Corrugating Company. The visit was timed right 
to see the open hearth furnaces tapped at the 
Andrews Steel Company’s mill and the metal run 
off into a monster ladle, which was picked up with 
its tons of molten metal and taken to the ingot 
molds, where an outlet in the bottom of the ladle 
opened and the ingots poured. 


Cost Accounting Discussed 


The Wednesday morning session was opened 
with a prayer by K. I. Willis, after which Secre- 
tary Edwin L. Seabrook showed his chart on the 
cost of doing business and gave an explanation 
of it. 

In order that the importance of the different 
factors in the cost of doing business might be 
shown, the chart was presented, it was explained, 
but not as giving a complete list of items, as there 
were others which must be considered ‘and 
included. 

Paul F. Brandstedt read a paper on “Co-opera- 
tion—the Silent Partner of My Business.” 

Frank H. Ball, director of Industrial Education 
of Pittsburgh, made an address on “Training Ap- 
prentices.” 

The afternoon session was opened with the read- 
ing of a letter from John D. Green, president of 
the National Warm-Air Heating and Ventilating 
Association by D. McHenry. 

Allen W. Williams, secretary of the same asso- 
ciation, then read a paper on the work of the 
association. 

President Daugherty then stated that an invita- 
tion had been sent to the National Fire Protection 
Association to be represented at this session of the 
convention, but it was not represented. 

Chairman John H. Hussie then presented the re- 
port of the warm-air furnace committee which 
recommended the adoption of a resolution, refus- 
ing approval of the ordinance formulated to gov- 
ern warm-air furnace installations by the National 
Fire Protection Association. 

On motion the report was accepted and the 
recommendation approved by resolution. 

Mr. Hussie then read an ordinance providing for 
the licensing of furnacemen, permits for installa- 
tion work and regulations to cover the details of 
the work. Members were advised to study this 
ordinance that its meritorious provisions might 
be incorporated in ordinances in their cities. 

A motion was carried to the effect that the 
National Association of Sheet Metal Contractors 
should co-operate with the National Fire Protec- 
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tion Association in the preparation of an ordinance 
that all can support to govern the installation of 
warm-air furnaces. 

The resolution committee offered the following, 
which was then adopted: 


Resolved, that the thanks of this association are due 
to the National Warm-Air Heating and Ventilating 
Association for the work done looking toward the eleva- 
tion of the warm-air furnace business to the high plane 
in the heating field to which its intrinsic merits are 
entitled. 

Resolved, that we pledge the National Warm-Air 
Heating and Ventilating Association our individual and 
enthusiastic support and urge all of our members to 
co-operate in this movement. 


A. O. Jones was then introduced to conduct a 
discussion on factors having a bearing on furnace 
installation and operation. 

In reply to an inquiry as to why a furnace would 
puff back, he stated that opening a register in the 
fire door would avoid it. He stated that a floor 
register installed properly would give satisfaction 
but that a side wall register with a supply of 
proper capacity will be as satisfactory as a floor 
register, is free from dirt and will not streak the 
wall. 

“In reference to the trunk main system, I pre- 
fer the single pipe to the new side wall register on 
the first floor with a flue leading to the floor above. 
In reference to inside air supply; it does not give 
as good ventilation as a furnace system should 
give and I advocate outside air supply during the 
day; where cost is considered, less fuél is required 
with an inside air supply. It is better to arrange 
to take all air from outdoors or indoors or mixed 
at will. Air draws down a register when the fur- 
nace has an insufficient air supply. In placing 
warm-air. registers, always put them as near the 
center of the house as possible.” 


Mutual Fire Insurance 

Harry Hall, representing the insurance depart- 
ment of the Nebraska Hardware Association, spoke 
on “Mutual Fire Insurance in the Sheet Metal 
Trade for the Protection of the Members.” 

W. M. O’Brien, organizer of the Amalgamated 
Sheet Metal Workers’ International Alliance, ad- 
dressed the convention on the opportunity for an 
extension of the sheet metal business and the atti- 
tude of this organization in reference to training 
apprentices, urging that they be given good train- 
ing and be made good mechanics. A school train- 
ing was advocated. He advocated the production 
and installation of metal trim be retained for 
sheet metal contractors and their workmen. He 
pledged the co-operation of his organization to 
that end. 

Edwin L. Seabrook explained that on February 
21, 1915, the association would be 10 years old and 
offered a motion that all local associations be in- 
vited to arrange some form of celebration to be 
arranged for that date. 


Entertainment at Garden 

The convention then adjourned to Wielerts’ Gar- 
den and en route were presented by representa- 
tives of the Stark Rolling Mill Company, with 
Yankee noise makers with one part made of Ton- 
can metal. 

On arriving at Wielerts’ Garden tables were 
found spread for a generous repast and during 
the service a fine cabaret program was carried out. 
Later music and dancers entertained and with a 
lively bout with gloves by clever light-weights, 
the program closed. 

Trade Relations Report 
The Thursday morning session opened with the 
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report of the committee on trade relations and 


policy. It reflected a satisfactory condition with 
a growth of confidence between the wholesale 
trade and the buyers that is encouraging. It re- 
counted the activities of the past, made the needs 
of the trade more widely understood and stated 
the result was the friction of the past has been 
replaced by a cordial relation and confidence in 
the policy on which the association is acting is 
worthy of support. 

Chairman Walter Wimmer presented the report 
of the auditing committee, which showed that the 
affairs of the association were carefully conducted 
and its books correct. 

Otto Cluss presented the report of the appren- 
ticeship committee. 

A. W. Kothe of the National School of Sheet 
Metal Work, St. Louis, was then introduced and 
explained what could be gained by a course of in- 
struction by mail and how men or boys could mas- 
ter not only the science of pattern drafting but 
also the details of construction work and the im- 
portance of executing them correctly. 

E. P. von Gogh of the David Williams Company, 
New York, outlined the advantages of such a 
course of instruction in sheet metal work as pro- 
vided by Grays’ School, which enabled the student 
to work during the day and then spend a profitable 
evening in mastering the theory, principles and 
details of sheet metal work or in a time set aside 
during the working day to study. The course, he 
explained, began with plates and siarted the stu- 
dent at once in interesting practical work. 

T. S. Lea of the International Correspondence 
School, Scranton, Pa., explained the course and 
text books of this school supplied to students and 
gave statistics of the number of instructors who 
gave their attention to the students all over the 
world. More than 3,000 instructors are available 
and tens of thousands of pupils have graduated 
and tens of thousands are still enrolled. This in- 
formation was given to show that the school can 
give excellent service. 

George Harms urged the members to carry into 
their shops encouragement for their men to take 
up study. 

J. D. Riley said if the members simply accept 
the work of this committee there will be no bene- 
fit. They should see to it that their young men 
get the instruction that in this day can be had in 
no other way. 

Edwin L. Seabrook then explained the protec- 
tion that members could secure at the lowest pos- 
sible cost through the Employers’ Liability Insur- 
ance arrangement which the association have been 
able to effect. It was explained that the insurance 
was secured at the actual cost, no commissions 
being paid to anyone. It was further explained 
how the association could incorporate a liability 
insurance company to afford protection. 

On motion of Paul F. Brandstedt provision was 
made for the appointment of a committee of five 
to consider the establishment of a liability insur- 
ance company and report at the next convention. 

Chairman John H. Hussie reported for the com- 
mittee on resolutions the following resolutions: 

To support the Stevens bill before Congress to pro- 
vide the establishment of a resale price. 

To support the movement to separate sheet metal 
work from the general contract. 

To support the stamping by the manufacturer the 
brand, name of maker, and weight of coating on every 
sheet of roof plate as is now done by some makers. 

To support the insurance arrangements provided by 
the association. 

To extend sympathy and good wishes to Ferd Varges. 

To support the work of the apprenticeship committee. 
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To secure the co-operation of architects in placing 
all the sheet metal work for a building in one group 
under separate heads. 

To support the retainment of the production and in- 
stallation of sheet metal trim for the sheet metal con- 
tractors. 

To recommend investigations be made by the mem- 
bers of the provision for admission by a special mem- 
bership to the Nebraska Hardware Association in order 
to participate in its mutual fire insurance plans. 

To refer the matter of state organizations to the 
incoming board of directors for the purpose of foster- 
ing them. 

To avoid setting a convention date that would con- 
flict with those of other organizations. 

That it was unique to return the dues of a state 
association for organization purposes except that the 
dues of new members might be retained. 


A Boat Ride on Ohio River 


The session then closed and all were conducted 
to the Indian Queen, and a trip was made on the 
Ohio river with fine scenery and fine dance music 
to entertain until the Coney Island of Cincinnati 
was reached. Here all the amusements of a pleas- 
ure resort were found and enjoyed from “Dip the 
Dip” to “Japanese Pool” for prizes, with a good 
vaudeville in the open air theatre, where the artists 
made numerous allusions to the members to the 
delight of all. 

In the late afternoon the party gathered in 
the dining room and after a good dinner all were 
ready for the sallies made by E. W. Edwards, who 
contributed much to the pleasure in performing 
the duties of toastmaster. 


Election of Officers 


The election of officers was then taken up by 
the appointment of W. B. Marche judge, and Claud 
McSherry, Rudolph Jobst and E. B. Bortel, tellers. 
The following officers were then elected: 


President, Paul F. Brandstedt, Washington. 

First Vice-president, Julius Gerock, St. Louis. 

Second Vice-president, K. I. Willis, Moline, Il. 

Third Vice-president, T. P. Walse, San Antonio, 
Texas. 

Fourth Vice-president, James Daizell, Youngs- 
town, Qhio. 

Secretary, Edwin L. Seabrook, Philadelphia. 

Treasurer, W. A. Fingles, Baltimore. 

Trustees: J. A. Daugherty, Nashville, Tenn.; 
H. W. Michaels, Denver, Col., and Griffith G. 
Jones, Racine, Wis. 


The invitation to hold the next convention in 
Denver, Col., was accepted. 
The convention then came to its final adjourn- 
ment. 
Trip to Middlétown Enjoyed 


The ladies were awaiting the adjournment and 
with the members and guests were photographed 
before taking the special train for a visit to the 
plants of the American Rolling Mill Company, 
20 miles across a beautiful section of Ohio in Mid- 
dletown. Dinner was served en route. The arrival 
at the east works was attended with a blast from 
the whistles of the power plant, and the party was 
divided into small groups and conducted to the 
plant. 

Secretary A. R. Phillips of the American Rolling 


. Mill Company expressed pleasure in having over 


300 guests view the plants and methods used in 
making American ingot iron, and explained that 
the company had still another plant where roofing 
plates and tin plates were made. He stated that 
the company was the first to depart from open 
hearth practice by making an open hearth iron. 


Hardware Age 


Bishop Opens Eastern Offices 


EORGE H. BISHOP & COMPANY, Lawrence- 
burg, Ind., manufacturers of hand saws and 
tools, have opened offices in New York and Boston. 
The New York office is at 94 Chambers street, and 

















~~ 


L. B. Van Marter, appointed New York manager for 
George H. Bishop & Company 


is in charge of L. B. Van Marter, formerly with the 
National Saw Company and Henry Disston & Sons. 
The Boston office at 132 Pear] street is in charge of 
Matthews Crowe. The Eastern trade will be thor- 
oughly covered from these two offices. 


Vacuum Cleaner Men Meet 


IXTY distributors of the Premier Vacuum 
Cleaner Company from all parts of the country 
were guests of the big electric cleaner concern at 
Cleveland on June 2, 3 and 4. All were enthusiastic 
over the new plans announced which include the 
marketing over 100,000 Frantz Premiers during the 
next twelve months. Edward L. Frantz, president, 
brought all present to their feet when he announced 
a reduction in the price from $30 to $25 and told 
about the $100,000 advertising campaign which 
starts immediately in the big magazines. Mr. 
Frantz was host at two banquets given the con- 
ventionites, one at the Cleveland Athletic Club and 
the other at the Hollenden Hotel. The business 
sessions were interspersed with several open-air 
luncheons, bathing parties, etc., and the meetings 
closed with the announcement that the convention 
would hereafter be an annual affair. 

The Premier Vacuum Cleaner Company started 
business four years ago in a single room with three 
employes. It now occupies a modern factory and 
employs 300 men. Last year’s output totaled over 
60,000 machines. 


THE CLEVELAND DIE, TOOL & ENGINEERING COMPANY. 
CLEVELAND, OHIO, with $10,000 capital stock, has been 
incorporated by Andrew G. Anderson, Walter J. Iles, 
Samuel Pass, Ford A. Drake and E. A. Chamberlain, to 
manufacture dies, tools, jigs, etc. 


EDMOND CLINE & COMPANY Detroit, Mich., has been 
incorporated, $7,000, to manufacture sheet metal. 


























When Father Changes 


Y father is a quiet man, 
That is—he’s mostly so, 

At home he never cuts much ice; 
His step is always slow, 

It’s seldom that we see him smile, 
He keeps still all he can, 

But in the grandstand at the game— 
Say, he’s a diff’rent man. 


E hollers and he swings his arms, 
He jumps around and kicks, 
The backs of those in front of him 
Receive some awful licks. 
He gives instructions to the team, 
At errors he will fuss, 
And, now and then when things go wrong, 
My father starts to cuss. 


T times the people nearby ask: 
“Who is that noisy guy?” 

Or some one mutters, “Look at that! 

On brains that fellow’s shy.” 
My father is a quiet man, 

At home he’s awful tame, 
But whee! you ought to see him in 

The grandstand at the game. 

—New York Telegraph. 


Why She Wept 


PROPOS of the numerous influential malefactors 

whose prison terms are either annulled or cut 

down to nearly nothing, Mayor Brand Whitlock, of To- 
ledo, said a short while ago: 

“Is it a good thing for the public to let these men 
out so soon? 

“T was sympathizing one afternoon with a poor wom- 
an whose husband had just been sent to jail. She was 
weeping bitterly, and I said to her: 

“ “Now, don’t take it so hard. Two years is a long 
sentence, I know; but he may not have to serve it all. 
Convicts who behave themselves oftentimes get out 
months before their appointed time.’ 

“<‘That’s just it,’ she replied, still sobbing. 
can be an angel when he likes.’ ”—Lippincott’s. 


‘Henry 


Severity of a Mother 


VERY estimable widow in Germantown, Philadel- 
phia, is the mother of a son who has given her 
much trouble by reason of his waywardness. 

“I am afraid,” said a friend one day, in speaking 
of the boy, “that you are not firm enough with him.” 

“On the contrary,” said the mother, “I sometimes 
fear that I am much too harsh.” 

“Indeed !” 

“Oh, I don’t mean to say,” the fond mother has- 
tened to explain, “that I have ever really taken any 
summary action; but I have talked to him a great deal.” 

“And what have you said?” 

“Why, I have said: ‘Richard! 
severe things.”—Lippincott’s. 


Richard!’ and other 


Another 


ISTRESSED DAMSEL—Oh, sir! catch that man. 
He wanted to kiss me. 


Passive Pedestrian—That’s all right. There’ll be 


another along in a minute.— Williams Purple Cow. 
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Cheering Him Up 


9? 


¢¢7TT’S not everybody :’d put to sleep in this room, 
said the motherly old landlady to her lodger, 
who had come to that remote district on account of a 
serious nervous breaking down, according to Tit-Bits. 
“This room is full of tender associations to me. My 
first husband died in that bed, with his head on that 
very pillow. My dear father passed away on that sofa 
under the window. He was a spiritualist, and he vowed 
he would appear in this room again after death, though 
I’ve never seen anything of him yet. My poor nephew 
William fell dead with heart disease right where you 
are standing. He was studying to be a doctor, and 
there are two whole skeletons and six abnormal livers 
preserved in spirits in that press yonder, while that 
bottom drawer is full of odd bones and skulls. He 
used to do a lot of vivisecting up here when he was 
alive. 
“Well, good night, and pleasant dreams.’’- 


Largest opinions of self grow in smallest minds.— 
Exchange. 


Re-Exported from Wales 


6é¢f\NE of the circumstances of life, which, as our 

French friends say, give us ‘furiously to think,’ 
happened a day or two ago in South Wales,” says a 
correspondent in the Western Mail. “An expert engi- 
neer was called into a large factory over a break-down 
job. He stayed about half an hour, and all was well. 
When asked for his account, he tendered one for £7 3s. 
The firm was happy to pay, but asked the reason of the 
sum named. ‘Why not,’ they said, ‘have made it seven. 
guineas?’ ‘Well,’ was the reply, ‘the three shillings 
was for doing the work.’ ‘But what,’ asked the firm, 
‘is the seven pounds for?’ ‘Gentlemen,’ replied the 
engineer, ‘the seven pounds is for knowing how to 
do it!’” 


Clevah! 


6¢¢7T SAY, Reginald, I’ve forgotten my cardcase.” 
“Nevah mind, dear boy. I’ll lend you some of 
mine.” 
“But, ah, the names would be different, doncher 
know.” 
“So they would. What a head you have got, Algy!’” 


—Eachange. 


Many a man has a promising future before him all 
his life —E xchange. 


A Woman Prays 


OD, make me worthy of the little things: 
The thin, new moon, the little bird that sings, 
The whimsy dream with ever-ready wings— 
God make me worthy of the little things. 


ORD, let me feel the glory of the small; 
The hidden path, the bud, the breeze’s call, 
Those little hours that have no spur at all— 
Lord, let me feel the glory of the small. 


OD, make me worthy of the little things: 
The little silences that loving brings, 
The routine task, the little hand that clings— 
God make me worthy of the little things! 


—Glad Madone, in Ainslee’s. 








PUBLICITY FOR THE RETAILER 


A 17-Page Newspaper Ad from Arizona—A 64-Page Catalog from Ohio 
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PRATT-GILGERT COMPANY BUILDING AS IT WILL 
LOOK WHEN ENTIRELY COMPLETED. 


— “a 
THE FIRST STORY AND BASEMENT ARE NOw FIN- —_——. 
ISHED AND IS THE NEW HOME OF THE PRATT- 
GILBERT CO. CORNER SOUTH CENTRAL AVENUE ; 
Ss 


AND MADISON “ON THE WAY TO THE DEPOT.” 








A part of the announcement of the Pratt- 
Gilbert Company 


An Ad That Occupied an Entire 
Newspaper Section 


a celebration. 
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Pratt-Gilbert’s At Home the Ze 
Biggest Thing of Its Kind [~~ 
That Ever Happened. 





The Pratt-Gilbert opening of Satur- 
day has gone in the history of Phoe- 
nix; fit has been counted a great suc- 
cess by everyone who was present, 
and those who did not attend realize 
now that: they missed something 
unique and interesting in the way of 
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print its name under each panel mak- 
ing up the page, as will be noted by 
reference to the portion shown. 
Imagine fourteen other full news- 
paper pages made up in the style of 


No. 1 (Portion of page ad). We noun: guotest ane pespie Bem al ‘this half-page reproduction and you 
are indebted to P. R. Helm, man- 0 -Rape Beeey nye Bag «ow mag will form some idea of the magni- 


parts of the 
ager of the Pratt-Gilbert Company, hays 
Phoenix, Ariz., for details concern- 

ing what is probably the largest single news- 
paper ad ever published by a retail mer- 
chant. It is, of course, practically impossi- 
ble to reproduce in these pages the add as a 
whole but the portion shown and the following 
remarks will convey to you a good working idea 
of the tremendous scope of this most unusual an- 
nouncement. We feel that every progressive hard- 
ware merchant should be keenly interested in this 
ad, if only for its inspirational qualities showing 
what is really possible in the retail hardware field. 
The ad was published on Thursday evening, May 
7, 1914, in the Arizona Gazette. The section 
which carried the ad was entirely apart from the 
main news section of the paper: the first page of 
the ad carried the regular newspaper head. Page 
one was made up in regular news style giving a 
description of the new Pratt-Gilbert store, the his- 
tory of the firm and a personal outline of the ca- 
reers of C. H. Pratt, president of the company; 
C. S. Gilbert, secretary and treasurer, and of P. R. 
Helm, the firm’s general manager. It is interesting 
as well as significant that the Pratt-Gilbert people 
chose as an introduction to such a gigantic ad a 
page made up in regular news form and containing 
nothing but news matter. On the second page, pho- 
tographs of the sub-agents of the company are re- 
produced together with brief individual sketches. 
On this page also begins the listing of stock, this 
listing, however, being in the form of a reading no- 
tice for the manufacturer making each line. On 
the third page are reproduced the photographs of 
the store’s employes from stenographer to porter. 
Page four marks the beginning of the real adver- 
tising section. The portion reproduced furnishes 
an excellent idea of the make-up of all these pages. 
Each article or line as the case may be is ade- 
quately presented both in ilustration and in text 
and though the ad is obviously devoted entirely to 
the Pratt-Gilbert Company, the firm is careful to 








“won. tude of the announcement and the 
scope of its appeal. The section is 

in fact, a veritable catalog for the farmer, giv- 
ing him detailed information in regard to 
every line carried by the company. Taking a 
quarter of a newspaper page as a fair size for 
a hardware catalog, it will be seen that the fourteen 
pages of text and illustration really represent a 
catalog of 56 pages. In fact, we would suggest to 
the Pratt-Gilbert Company that they reprint this 
ad in this form, making a complete catalog which 
could be mailed at a later date. The eighteenth and 
last page of the special ad section was devoted to a 
newspaper story, so that the actual number of pages 
carrying Pratt-Gilbert copy was seventeen. Apart 
from its huge size, we should say the distinguish- 
ing feature of the announcement is the thorough- 
ness with which each and every line is presented. 
Paragraph after paragraph of solid information 
and description of such important farm necessi- 
ties as gas engines, drills, spreaders, pitless scales, 
wagons, buggies, plows, cultivators, harrows, 
pumps, tractors, scrapers, road machines, derricks, 
mowers, rakes, binders, wind-mills, fence, cream 
separators, seeders, etc., make this advertisement 
of the Pratt-Gilbert Company the equal if not the 
superior of the best mail-order book ever printed. 
The preparation of such a mass of text and illus- 
tration requires time and patience but it is well 
worth while. The farmer who digests this 17-page 
talk of the Pratt-Gilbert firm will need something 
more than a low price from a catalog house to lure 
him from home trading, and the Pratt-Gilbert Com- 
pany. In looking over the portion reproduced, we 
direct your attention to the manner in which the 
firm plays up the manufacturer. This is good busi- 
ness policy; it takes advantage of any publicity the 
manufacturer may be running. The weight of the 
manufacturer’s reputation combined with the appeal 
of the local store form an irresistable sales argu- 
ment. In other words before the mail-order house 
can win over an Arizona farmer, it must put to 
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June 25, 1914 


rout two tremendous selling appeals, an achieve- 
ment which, viewing the growth of the Pratt-Gil- 
bert firm, is just about as difficult as it appears to 
be. Mr. Helm writes us that the store opening held 
two days after the appearance of the ad, was en- 
tirely successful, thousands of people passing 
through the buildings and inspecting the stock. 
Full column write-ups of the opening were given 
by the papers. Manufacturer’s representatives at- 
tended the store-warming, the wives of the firm’s 
officers presided at the refreshment tables and a 
full regimental band furnished music on a platform 
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BUTORS 4 PHOENIX 























C & S—Celebrated—H & L 


AXLE CREASES 


HIGHEST AWARD 
CALIFORNIA MIDWINTER INTERNATIONAL EXPOSITION 





H. & L. Axle Grease is of the same 
high quality as C. & 8., but is darker 
in color. It is packed in exactly jhe 
same packages and used for the same’ 
purposes, and is quite a favorite 
among a large number of consumers. 


more than s quarter of a century and obtained the 





palig and ga!venized irom buckets. 


DISTRIBUTED BY 


PRATT- GILBERT COMPANY 


PHOENIX, ARIZONA 























PRATT-GILBERT (0. OPENING, SATURDAY, MAY 9TH 
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—it’s different, better than 
apy power stone. 

Angle steel frame, ball bear- 
ing journals — Berea Grit 
stone. ~ 


Come and see. 


unhesitatingly recommends “THE or oaar as the 
most durabie and economics) 

jetters received in praise of “THE GANDY 
BELT” no fact ie more emphasized than ite efficient ope 
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Barn Door 
Hanger 


This hanger wae made for your barn lt ie 

diréproof, jump-proof and troubie 
proof. We cas fz you out with “s beager for 
any door (het slides.” 










i EVERY FIELD OF INDUSTRY 


THE GANDY BELT 


GIVES THE MOST GATISFACTORY SERVICE 
We're only too glad to tell 
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House Door 


Pratt-Gilbert Co. Pratt-Gilbert Co. 
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No. 1—The distinguishing feature of the announcement 
is the thoroughness with which each and every line is 
presented 


in front of the store. Literature and souvenirs 
were distributed by young lady employes of the 
firm. 
Stealing Some Catalog-House Thunder 
No. 2 (714 in. x 10% in.). Here is one of the 64 


attractively designed pages that go to make up the 
spring and summer catalog of the Chillicothe Hard- 


ee 
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ware Company, Chillicothe, Ohio. This catalog is 
aptly termed the “Buyer’s Pilot.” If you just 
glance over this page and then mentally add on 63 
more like it you will begin to see why the mail- 
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No. 2—The catalog is right down to fighting weight 


order houses no longer feel so confident that their 
book will turn the trick as of old. This catalog is 
right down to fighting weight. A whole lot of 
things listed in a mail-order catalog nobody ever 
thinks of buying and these have been passed by in 
the “Buyer’s Pilot.” But the big things, the im- 
portant things have all been covered in this Chilli- 
cothe book. There is hardware variety enough to 
satisfy the most exacting. On the first cover page 
of the catalog, the Chillicothe Hardware Company 
lists the “Symbols of Our Phenomenal Success.” 
These are well worth reproducing. They follow: 
“OUR GOODS. ‘Quality first’ has always been our 
motto. Thousands of satisfied customers and a 
substantial increase in our business is our reward. 
We are so sure of the quality of every article we 
sell we are able to say to each customer ‘any article 
not entirely satisfactory is returnable” OUR 
PRICES. Lower than any store on the same qual- 
ity of goods. Occasionally you will find our prices 
slightly higher than quoted by others, but if you 
will call and carefully examine our goods you will 
readily see that our advance is a legitimate one. 
OUR CUSTOMERS, are our friends and benefac- 
tors and we endeavor to treat them as such. All 
our employes are experienced in their particular 
departments and have agreed with this company 
to give each customer, large or small, every atten- 
tion, every courtesy, within their power. If you are 
treated otherwise, kindly report the matter to the 
management, for we believe our customers are en- 
titled to every consideration at our hands.” 


The George Worthington Company, Cleveland, Ohio, 
has issued a supplement to its catalog consisting of 
forty-eight pages covering soilpipe and fittings, bath 
tubs, lavatories, sinks, closets and accessories. This is 
an entirely new department started by this company. 
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- EDITORIAL COMMENT 


Business Men in Politics 


MEN of business may well wonder at the 

serious import they long attached to the 
perennial resolution of chambers of commerce 
and manufacturers’ annual conventions, calling 
for the taking of the tariff out of politics. To- 
day it would be hard to name any vital concern 
of business that is not in politics and likely to 
stay there indefinitely. What is now weighting 
the minds of business men is not that this or 
that matter must be taken out of politics, but 
that they themselves must get into politics 
alongside of practically every material interest 
they have. 

This will mean, not that manufacturers and 
others in trade and finance shall now and then 
unite in making a determined protest against 
some pending bill or an administrative policy. 
They have been doing that for years—have 
been forced to do a great deal of it in times just 
past—and have been stigmatized as lobbyists be- 
cause their temporary activity has stood out in 
such strong contrast with their ordinary policy 
of keeping hands off and letting all manner of 
misrepresentation go unanswered. 

A change is coming and conditions are forc- 
ing its rapid coming. Business men are seeing 
that they must organize to get an intelligent 
representation of their interests in Congress. 
This will not come through denunciation and at- 
tack, but by a patient and continuous education 
of a sadly misinformed public opinion. Speak- 
ing on “Business and Politics” before the New 
York State Bankers’ Association last week, 
President F. A. Vanderlip of the National City 
Bank of New York made timely use of recent 
masterly work of the labor unions at Wash- 
ington to bring home to business men the way 
in which they must be up and doing. Picturing 
Congress “working under the watchful eyes of 
representatives of labor and a House of Repre- 
sentatives unanimously bowing to their. de- 
mands” he said: 


I would not wish that business organization should 
go that far to influence legislation, but I would resent 
the charge that a legitimate presentation of views was 
lobbying, and I would so organize the business interests 
that we might, not by an expenditure of money, but by 
a great expenditure of time, thought, personal work, 
bring public opinion to a better understanding of the 
needs of business, to a better understanding that legis- 
lation must be along correct economic lines or it will 
bring disaster to all. I would so organize the business 
men of the whole country that mere agitators whether 
in Congress or out of Congress may be held up in their 
true light to the.public. I would openly go into the dis- 
trict of a demagogue and either defeat him or prove 
that the public of that district wanted to be represent- 
ed by a known demagogue. 

We have stood defenseless in the eyes of the public 
too long. We have let go unanswered too many untrue 
charges. We have permitted a picture of business 
practice and methods to be held up to the voters until 
many of them honestly believe that success in business 
is attained by roguery, and unfavorable criticism of a 
proposed measure by business men is argument enough 
why such a measure should become a law. 
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The President of the United States has openly 
rebuked the efforts of business men to give pub: 
licity to their views on pending measures vitally 
affecting their interests and the prosperity of 
the whole country. He has even referred to 
such activity by business interests as though it 
involved turpitude. He and others need to be 
brought to a different way of thinking in this 
matter by seeing business men organized and 
always at work to secure an informed public 
opinion. An economic revolution has been un- 
der way and vast numbers of the people have 
been wrongly informed of its causes. What 
manufacturers have been saying in their con- 
ventions as to the need of educating their work- 
men on the present-day problems of industry 
applies equally to all the people. Following the 
example of an executive who denounced men of 
wealth, business men for months have been 
vehemently denouncing the powers at Washing- 
ton. All the wave of resentment and attack 
that is now rolling up from industry and trade 
will come to little. There is a long campaign 
ahead of education and reasoning together. It 
must be marked by patience and persuasion, 
rather than by violence and vituperation. 


History records numbers of nations that en- 
joyed agricultural prosperity and the genius 
of a people may well express itself in improv- 
ing agricultural methods. It is manufactur- 
ing, however, that is the acid test, not only of 
a nation’s enterprise, but also of its permanent 
prosperity. Nature is the big factor in the 
one case and brains in the other.—Philadelphia 
Public Ledger. 


A Waste of Labor © 


T is not hard to find examples of economy that 
is expensive, costing more than it saves. 
There is such a thing as penny wise and pound 
foolish. Reminders are constantly coming up 
of Charles Kingsley’s maxim that there is noth- 
ing more expensive than penuriousness. It is 
something of a shock, however, to find all this 
in one of the business departments of the Na- 
tional Government, a department too in which 
one would naturally look for dignified and up- 
to-date methods. Surely in connection with the 
running of the finances of the United States 
better things might be expected. 

The Government has been, and presumably 
is still sending out notices calling for payment 
of the income tax, by the fortunate or unfortu- 
nate persons, who have incomes large enough 
to bring them within its reach. These notices, 
which go out to hundreds of thousands of well- 
to-do taxpayers, illustrate the way that expen- 
sive methods may be involved because of a 
false economy in printing, as a blank is used 
which requires so many changes and insertions 
as to necessitate a lot of needless trouble. In 
this case there is the attempt to get along with 
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one blank, which by means of erasures and in- 
sertions is adapted to the collection of two dif- 
ferent forms of taxation. These changes in- 
volve a great deal of clerical labor, which in 
the last analysis means money. This labor and 
expenditure might have been saved by a trifling 
additional expenditure in printing. At a slight 
cost two or three blanks might have been pro- 
vided instead of forcing one to answer. What 
must be regarded as unbusinesslike practice 
is shown in the following specifications: 1. The 
blank is used in collecting two taxes, instead of 
there being two separate blanks for each tax. 
2. This calls for two erasures by the pen in 
every notice. 3. At least nine rubber stamps 
are used, covering matter nearly all of which 
might have been printed as part of the notice. 
4. The result of all this it has been figured out 
that more than 4,000,000 impressions with the 
rubber stamp are required. Some one of a 
mathematical turn calculates that each impres- 
sion calls for at least three motions. On this 
basis, over against the saving in printing the 
slouchy and unbusinesslike blanks, must be set 
the cost of clerical labor in making, it is esti- 
mated, 12,000,000 unnecessary, and therefore 
waste motions. 

We call attention to this matter because it 
illustrates an unwise economy and parsimony, 
that costs more than it yields, and to sound the 
warning that business men, in the endeavor to 
avoid expense, see to it that they do not follow 
methods, which calling for labor that might be 
saved, are both inconvenient and costly. 

In these days there is in a good many quar- 
ters a disposition to turn over to the Govern- 
ment the management of not a few interests 
and activities which would have better atten- 
tion under corporate or individual care. It is 
important that the people of the country should 
get away from the idea that the Government 
is economical and efficient in its conduct of 
business. Matters which are thus left to Gov- 
ernmental management will ultimately cost 
more than if left to individual or private en- 
terprise. 


Why should not the President himself pay 
close heed to this business dissent from his 
plans? Why should he threaten to stay all 
summer in Washington to fight down business 
opposition and force his program through 
despite the hositility of the business world? 
Does he mean it to be understood that he is 
at war with business and determined to crush 
it at any cost?—New York Sun. 


The Influence of Personality 


I? is well for a man often to remind himself 

on the one hand how much may be accom- 
plished by almost anyone in possession of his 
faculties and powers, by intelligent, per- 
sistent work, and on the other hand how 
many opportunities slip away unimproved 
because of inactivity or failure for one reason 
or another, promptly and intelligently to make 
the best of them. Many a man thus looking 
critically and candidly at his methods of work 


75 


will reach the conclusion that while he has 
been busy and industrious, and has indeed re- 
garded himself as a hard worker, he has been 
doing only a fraction of what with a more 
energetic spirit and better methods might have 
been accomplished. A little reflection on this 
subject will certainly renew the impression of 
the great amount of work which can be de- 
spatched and the fruitfulness which may be 
made to characterize the quickly passing hours. 
While there may be a rebuke in the contrast 
between the possible or even the attainable, and 
the actual, there should be stimulus and some- 
thing of inspiration in recognizing the fine 
abilities and the manifold capacity for achieve- 
ment with which what are regarded as ordi- 
nary workers are endowed. 

The efficiency of a business man, what he 
accomplishes, is not limited to his own indi- 
vidual labor. One of the principal, if it be not 
the essential, characteristic of the man of busi- 
ness is that he makes use of the labor of others, 
turning it to his own account, and causing it 
to contribute to the carrying out of his plans. 
The labor of his clerks or workmen, whose 
activity is thus directed by him, is, in a sense, 
to be credited to him, as it is the expression of 
his thought and purpose, an essential part of 
his scheme, paid for out of his exchequer, and 
has to do immediately with the profit or loss of 
his enterprise. The old legal maxim “Factum 
per alium, factum per se,’’ what is done by an- 
other is done by himself, holds good. 

The ability to direct the work of others, to 
secure their co-operation in carrying out wisely 
laid plans, is with many men engaged in in- 
dustrial or commercial affairs the secret of suc- 
cess. It is the multiplication along productive 
lines of the industrial energy. It is increasing, 
often in manifold measure, what the employer 
and director alone would have been able to 
accomplish. A dozen or a thousand pair of 
hands, and many active brains, and the wide- 
spread influence of diverse personalities, are 
working in harmony as an efficient organism. 
What the strength and ability of an individual 
could accomplish by his own efforts, without 
the supplementing and multiplication, would be 
insignificant in comparison. 

This brings us up squarely to the fact that 
the wise utilizing of the labor of others, the 
directing of the work of one’s employes so as 
to get from them the best results is a great 
part of the ability which makes business largely 
profitable. At this point the efficiency of many 
a business man breaks down. He fails to use 
to anything like the best advantage the ability 
of his staff of assistants and to call out the 
active co-operation which they, if wisely di- 
rected, would be delighted to render. Such 
merchants add but little to what they might 
individually accomplish, instead of increasing 
it many fold. The head of many a live con- 
cern does not have far to go to find opportuni- 
ties for awakening a new spirit and better 
methods among his employes, thus securing not 
only a more efficient service on their part, but 
more thorough and more profitable work in the 
whole establishment. 

















Trade Conditions and Iron, Steel and Hardware Prices 





Hardware trade for June is only in a fairly 
satisfactory condition. 


Sheet copper reduced one-quarter cent a 
pound, effective June 15. 


Long drawn out session of Congress and 





MARKET SUMMARY FOR THE BUSY READER 


pending trust legislation is having detrimen- 
tal effect, with crop outlook as the most 
favorable sign. 


Trade in all parts of the country quieting 
down for the summer. 
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T looks very much as though the buying movement 
in iron and steel and allied trades in June would be 
much less than expected. It was the confident belief 
of those in the trade, particularly manufacturers, that 
new business in June would open up very strongly and 
a good deal of business would be placed for delivery in 
the third quarter. While it is true that actual orders 
taken by the mills so far in June have shown an in- 
crease over the same period in May, and also that speci- 
fications on some lines are coming in at a better rate, 
there has not been the improvement in orders or speci- 
fications that was expected. It is evident that con- 
sumers and jobbers are strongly of the opinion that 
nothing is to be gained by buying very far ahead, and 
on the other hand there is indifference on the part of 
the mills, and in some cases absolute refusal to sell very 
far ahead on account of the low prices ruling. 

There are so many uncertainties as to what is going 
to be done by Congress that the whole business situation 
is halted, and will likely not get a vigorous start until 
Congress has adjourned. 

The freight rate decision has not been danded down, 
the peace conference at Niagara Falls is so far with- 
out results and President Wilson seems determined to 
put through the anti-trust bills before Congress ad- 
journs, so that the whole business situation and the 
outlook for the future is badly tangled up. 

On some lines of finished products, notably sheets and 
standard pipe, there has been an increase in new orders 
and specifications, and there has also been a fair amount 
of new business placed in steel bars by the implement 
makers for third and fourth quarter deliveries, but 
it is understood these contracts went at relatively low 
prices. 

It does not seem possible that prices on iron and steel 
commodities can go much lower as manufacturing costs 
are higher now than in 1911, when we had the previous 
low priced period. There is not much snap or vigor 
to business, and it is now generally considered perma- 
nent improvement will not start until late in the year, 
probably not until after the fall elections have taken 
place. The recent letter of Mr. Simmons, of the Sim- 
mons Hardware Company, also a statement from Mr. 
Underwood, president of the Erie Railroad and other 
communications to Washington are being cited by 
friends of the administration that large manufacturing 
interests are howling calamity and trying to hold back 
business. It has always been the custom of large busi- 
ness interests to make suggestion to their congressmen, 
and the present action is not exceptional by any means. 

It is practically certain that tonnage in business for 
last half of the year will be larger than for first half, 
but prices ave almost certain to be low. As an incidence 
of the effect of foreign competition, it can be stated 
that cotton ties are being offered by foreign mills as 
low as 90c. a bundle delivered at Gulf ports. This is 
an extremely low price, and to meet it the Pittsburgh 
mills would have to make a price of about 75c. a bundle. 
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As long as the present tariffs are in effect, there is not 
much prospect of material improvement in prices on 
most lines of finished iron and steel. 

The local hardware trade is in only fairly satis- 
factory condition. Several leading jobbers state that 
business so far in June has shown some increase over 
May, but is still far short of being as heavy as at this 
time last year. Prices on nearly all products handled 
by the hardware trade are low, and yet jobbers are not 
inclined to stock up very far ahead. Consumers are 
able to buy their supplies at lower prices than for three 
or four years, but are still placing orders only to cover 
for actual needs. On seasonable lines of hardware a 
fairly good business is going, but it is not of satisfactory 
volume. Many thousands of men are out of work, and 
their purchasing power has been greatly curtailed, and 
this is being felt in all lines of merchandise trade. 
Traveling men are now commencing to take their vaca- 
tions, and not much betterment in the volume of busi- 
ness in hardware is looked for until early September. 
With the bumper crops that are assured and plenty of 
money with which to do business, it is confidently be- 
lieved the last three or four months of this year will be 
fairly active, but prices will be comparatively low. 

Collections are only satisfactory, and in some sec- 
tions are bad. The banks kave plenty of money, but are 
scanning collateral offered very closely. Business in 
July and August is expected to be of fair volume with 
not much change in prices. 


WIRE NaILs.—This is the midst of the dull season in 
the wire trade and is being felt in wire nails, the new 
demand for which is dull and only for small lots to 
cover actual needs, while specifications against con- 
tracts are only fair. The wire nail trade has settled 
down to the basis of $1.50 in carload and larger lots to 
jobbers, and it is believed prices will not go any lower. 
Makers of wire nails do not look for any betterment in 
demand in July and August, but expect a larger busi- 
ness starting with September. 

We quote wire nails as follows: in carload lots, $1.50 to 
$1.55; f.0.b. Pittsburgh, freight added to point of delivery. 
Jobbers charge the usual advances over these prices for 
small lots from store. 

CuT NaILs.—There is not much new demand and only 
for small lots, but more cut nails are being shipped to 
Southern points than to other districts. Specifications 
against contracts are only fair. 

We quote nails at $1.60 to $1.65 per keg in carload and 
larger lots to jobbers; carloads to retailers, $1.65, f.o.b. Pitts- 
burgh, terms 60 days, or 2 per cent. off for cash in 10 days, 
freight added to point of delivery. 

BaRB WIRE.—There is practically no new business 
being placed in barb wire, this being the dull season, 
but a material betterment in demand is looked for about 
September, when the fall trade should open up. Prices 
are low. It is believed consumption of barb wire this 
fall will be heavy. 

We quote painted barb wire to jobbers, $1.50 to $1.55; 
galvanized, $1.90 to $1.95 in carloads to jobbers, usual terms, 


freight added to points of delivery. Jobbers charge the usual 
advances for small lots from stock. 
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FENCE WIRE.—A fair amount of new business is mov- 
ing, as the consumption of fence wire is steadily in- 
creasing and new uses are being found for it. An 
active fall trade is expected as a result of the bumper 
crops that are assured for this year, which will give the 
farmers plenty of money to spend for improvements to 
their farms. Prices are low, but are fairly strong. 


Prices in effect are as follows: Annealed fence wire in car- 
load lots to jobbers, $1.30 to $1.35 base; galvanized, $1.70 to 
$1.75, with the usual advances charged to jobbers for small 
lots from store. 


TIN PLATE.—Very little new business is moving as 
consumers are covered ahead for about all the tin plate 
they will use for this year. As a rule some consumers 
find they have not*bought enough tin plate to meet their 
needs and usually come into the market for more in 
July or August. For this reason an increase in new 
business in tin plate is looked for within the next 60 
days. Makers state that specifications against con- 
tracts are coming in at a very satisfactory rate and 
nearly all leading tin plate mills are operating to full 
capacity. Prices are reported firm. 


We quote 100 Ib. cokes at $3.30 to $3.40 and 100 Ib. ternes 
at $3.20 to $3.30 per base box f.o.b. Pittsburgh, prices depend- 
ing largely on the size of the order. 


IRON AND STEEL BARS.—Within the past two weeks 
some fairly large contracts for iron and steel bars have 
been placed by leading implement makers for delivery 
in the third quarter and over the last half of the year. 
It is said a good deal of this business was placed on 
the basis of 1.12%c. to 1.15c. for third quarter and 
1.15¢. or higher for last half of the year. Specifications 
against contracts for steel bars are coming in at a fair 
rate and the demand for steel bars for reinforcing pur- 
poses is very active. The Carnegie Steel Company took 
an order for 2,000 tons to be used in building the new 
Cleveland viaduct. Prices on bars are fairly strong 
and are being well maintained. 

We quote steel bars at 1.12%c. to 1.15c. and common iron 
bars at 1.25c. to 1.30c., f.0.b. makers’ mills, Pittsburgh. Regu- 
lar extras for twisting reinforcing steel bars over the base 
price are as follows: ™% in. and over, $1; ™% to 11/16 in., 
$1.50: under % in., $2.50 per net ton. These extras are not 


always observed and mills that roll steel bars from old rails 
sometimes entirely omit them. 


Nuts, BOLTS AND RIvEtTs.—There is no improvement 
in the demand for these products, which has been very 
dull for some time and does not represent more than 
30 to 35 per cent. of the capacity of makers. The new 
demand for structural rivets is fair, but for boiler 
rivets is quiet. 

We quote button-head structural rivets at 1.60c. to 1.65c. 
and cone-head boiler rivets at 1.70c. to 1.75c., in carload lots, 
an advance of about $2 a ton over these prices being charged 
for small lots. Terms, 30 days net, less 2 per cent. for cash 
in 10 days. Discounts on nuts and bolts are as follows in 
lots of 300 lb. or over, delivered within a 20c. freight radius 
of makers’ works: 


Cn Oo fe ne. cece es aaees 80 and 5% off 
Small carriage bolts, cut threads............ 80% off 
Small carriage bolts, rolled threads....80 and 5% off 
Dee Gem ME onc tuhesadvs bene 75 and 5% off 
Small machine bolts, cut threads...... 80 and 5% off 
Small machine bolts, rolled threads. ..80 and 10% off 
Lars Bee WOE +s 6cdecncnenecs 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small......... 80% off 
Machine bolts, c.p.c. & t nuts, large....75 and 5% off 
Square h.p. nuts, blanked and tapped... .$6.30 off list 
EE CUE os 6c bh wc cde b ab bers ant wa $7.20 off list 
C.p.c. and r sq. nuts, blanked and tapped . $6.00 off list 
Hexagon nuts, % and larger........... $7.20 off list 
Hexagon nuts, smaller than \% in...... $7.80 off list 
Coa: eee OE, SEE, nc cd ows bee de ses $5.50 off list 
kt A & * 5 ere ae $5.90 off list 


- Semi-fin. hex. nuts, ™% in. and smaller, 
85,10 & 10% off 


Semi-fin. hex. nuts, % in. and larger....85& 5 Of off 
Rivets, 7/16 x 6%, smaller & shorter. 80, 10 & 5% off 
Rivets, metallic tinned, Fe +4 10 and 10% off 
Rivets, tin plated. bulk erry: , 10 and 10% off 
Rivets, metallic tinned, packages.. $30. 10 and 5% off 
Standard — fee ee 70, 10 and 10% off 
BURIGRTG GOL-GOTOWED . ccccctcccces 75,10 and 10% off 


SHEETS.—The new demand for sheets and also speci- 
fications against contracts in the past two or three 
weeks have shown a material increase, and more new 
business is being placed than for some time. Jobbers 
and consumers realize that prices on black and galvan- 
ized sheets are very low, and are now trying to cover 
as far ahead as they can. Some contracts have been 
placed for third quarter delivery on the basis of 1.80c. 
to 1.85c. for No. 28 black and 2.80c. to 2.85c. for No. 28 
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galvanized sheets. It is believed the sheet trade will be 
heavier in the second half of the year than in the first. 


Makers’ prices for mill shipment on sheets of U. S. Stan- 
dard gauge, in carload and larger lots, on which jobbers 
charge the usual advance for small lots from store, are as 
follows, f.o.b. Pittsburgh, terms 30 days net or 2 per cent. 
cash discount in 10 days from date of invoice: 


Blue Annealed Sheets 
Cents per Ib. 


IN BE epee age oe eR belay Sy 1.30 to 1.35 
Ee in on a a on bn do he 6 eae 1.35 to 1.40 
Nos. ee Bs bk 6 wadheme teen 1.40 to 1.45 
et sR Se ty A 1.45 to 1.50 
POE ee EE BE ws a anéeekcCistenkechnte 1.55 to 1.60 
Box Annealed Sheets, Cold Rolled 
 ® F § > Ree re, err ee 1.80 to 1.85 
| APR re ree ey Pee 1.50 to 1.55 
5 BR A re ee ae em pr 1.55 to 1.60 
ee ee es on 6 i occu ene 6% dw ewveenwxi 1.60 to 1.65 
ah. --2 2 {a wnt 6 odie ws ensioss «én b eee see 1.65 to 1.70 
ee Os ee Cee taennethews ben 1.70 to 1.75 
Se ae ee “ls Care OE Cade codeea stew 1.75 to 1.80 
EE. « dpb de twidend os ken deh 1.80 to 1.85 
SE wa b-W6k.6w Oa 2s B64 OE sé 6K 1.85 to 1.90 
Ee ee eee ey eee meee oe 1.90 to 1.95 
BOG SO kbc hb cbr bdwaikédks 1ZSA bibs 4 
Galwanized Sheets of Black Sheet Gauge 
ee a od ec de ou weheene eawae 1.80 to 1.85 
EAR Na ee oe eae 1.90 to 1.95 
a ee Se ee ee ee 1.90 to 1.95 
ee et ee Vii weecmiedescedndedebeeun 2.05 to 2.10 
GE ee CS Bn oe ee oe ie he wee 2.20 to 2.25 
a on ao ts abe kee oh Wee oles 2.35 to 2.40 
es ee ee ies Sil ead « oo d86 bbb cb Sbbese 2.50 to 2.55 
pe RRS? Seer ee ee Gap reyes se pager wet 2.65 to 2.70 
TE ia ae eo keane oe ia wale wae 2.80 to 2.85 
Be ows db Sb bb Jhee ds Ovi eheokhuaw 2.95 to 3.00 
Dells TED a Kéae 06 eee 050k ss 6a dieses ia eee 


CORRUGATED ROOFING SHEETS BY WEIGHT 
Gauges, cenis per Ib. 


Painting 29 25 to 28 19 to 24 12to18 
Pose, GO GE wc ccccece eves 0.15 0.10 0.05 
Grageee: TEMP .cicccitc cout 0.25 0.15 0.10 

Forming : 

2, 2%, 3 and 5 in. corru- 

EE doe clack cdeba onan 0.05 0.05 0.05 0.05 
ao -crimped without sticks 0.05 0.05 0.05 aecem 
5% to 1% in. corrugated.... 0.10 0.10 0.10 
3, V-crimped without sticks 0.10 0.10 0.10 
Pressed standard seam, 

Tet nn ac sian 0 oo 0.15 0.15 
Plain roll roofing, with or 

without cleats ......... 0.15 0.15 0.15 si 
3/15 Im. Crimmped ...ccccce 0.20 0.20 0.20 oa 
Weatharbeard Se AG of’ ob or 0.25 0.25 
ees SD 066 ca tenses sows 0.25 0.25 
Rock face brick and stone 

ey ee res ee Pe 0.25 0.25 
Roll and cap roofing, with 

caps and cleats ........ 0.25 0.25 
Roofing valley, 12 in., and 

a i ee 0.25 0.25 
Ridge roll and flashing 

(plain or corrugated)... .... 0.65 0.65 0.65 


STANDARD PIPE.—Several of the larger pipe mills re- 
port that actual orders for standard iron and steel pipe 
in June have shown a material increase over the same 
period in May. On the large sizes of line pipe mills 
are quite busy, and new gas and oil projects are under 
way that will require a very heavy tonnage. Discounts 
on iron and steel pipe are reported as being firmly held. 

The following are the jobbers’ carload discounts on the 


Pittsburgh basing card on steel pipe in effect from April 20, 
1914, and iron pipe from June 2, 1913, all full weight: 


Butt Weld 
Ste 
Inches Black Galv. | Inches ~ = Galv. 
%, % and &... 73 52% a Ge “Eh adenes 66 
De oc dew ee Ghee 77 ff Be Sree Ti rr 65 46 
T QOS. ds cvenens 80 71% A rye 69 56 
eo rr ee 72 61 
Lap Weld 
CR Me ence ae ae A 77 68% PRE ree 56 45 
, 6 eer eres 79 70 , Bags et webs odes 67 56 
a” 2) Bea as ae 76 65 DF aie tte &betiaetbe 68 58 
+ a RR 53 ye SG. Be kb Rhee 70 61 
|, 2 3 See 70 61 
T OP Bessa vawse ed 68 55 
Reamed and Drifted 
1 te 6; Bete. .s.. 78 69% | 1 to P Xiah butt... 70 59 
DP. cane co owex 75 6614 i, RO Sia i as 70 59 
2% to 6, lap. 77 68% | 1%, a tékawt a 54 43 
i Sera yaw 65 54 
i Ee 66 56 
2, oe a meas oc Oe 59 
Butt Weld, extra daring, plain ends 
%, %& and &... 68 S75 FH ccccscccscces 63 52 
a eske as Viv ae us 73 > £e Bete et eee 67 60 
eh 2) Peary 77 7014 . oe eS eee 71 62 
oS Pn be wae 78 71% ZOMG Beh cccces 72 63 
Lap Weld, extra strong, plain ends 
, ery ee ore 74 0, err 65 59 
20 ah ck aes 76 67 fe I net arp 66 58 
SE GP Bves cts 75 66% -, ES ees 70 61 
eS eee sere 68 571 BE OO @.iccudous 59 53 
xX DS: ear era 63 521% es & err ee 63 53 
Pe Gas 2 Ui 03'S > 58 47 
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Butt Weld, double extra strong, plain ends 


SuMiadidd te ibid ates 63 56 EES PR SC 49 

ge Bs Peete: 66 59 ee UR Cc a ues b 60 52 
i SPER 68 6114 Zand 2%....... 62 54 

Lap Weld, double extra strong, plain ends 

ES Ee re we Pe 64 rar 1 ets ep bhekean¥ee 55 49 
if ig, Fe ee 66 59 , € 2 eee 60 54 
2 65 58 tk SBP 59 53 
So Per 58 47% & 2 errr 52 42 


To the large jobbing trade an additional 5 and 2% per cent. 
is allowed over the above discounts. 

The above discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black and three (3) points on galvanized. 


BoILER TUBES.—Discounts to jobbers, in carloads, in 
effect from May 1, 1914, are as follows: 
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Office of HARDWARE AGE, 
Chicago, Ill., June 20, 1914. 


Se distinguish any one line of goods as moving very 
slowly suggests that some others are in fair de- 
mand. This can hardly be claimed, for it is difficult to 
recall a time when equally conservative buying and 
selling of all lines of merchandise were so general. 
Buyers who ordinarily purchase in lots of several gross 
are ordering by the dozen, and then not until their 
stocks have been reduced to a minimum. On the other 
hand, those who have goods to sell are seeking to avoid 
selling more than they have to at the very low prices 
prevailing. The uncertainty of the outlook is affecting 
the policies of both manufacturer and merchant. The 
situation has its brighter aspects, due to the crop pros- 
pects in the West and the promise of heavy fruit crops 
in Michigan, but the cotton harvest in the South holds 
out little promise. Dealers have been complaining 
more recently of the falling off in the demand for 
paints and kindred goods, but report a continuance of 
the call for vacation supplies and equipment for out- 
door life and sports. 

WIRE NAILS.—The wire nail trade is limited in vol- 
ume, listless and lacking in features of market interest. 
Prices have settled to a low level, but apparently with- 
out evoking any additional inquiry. 
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OME of the manufacturers who are keenly observant 
and in close touch with the business situation say 
that trade has been a little better during the last two 
or three weeks. While not remarkably so, still there 
is a gain in the right direction, which is appreciated as 
perhaps the precursor of more important gains. 

It is also pointed out that even a normal increase 
in orders will swamp many manufacturers, particularly 
in such lines as are made by trained, expert workmen, 
who have been long years acquiring proficiency. 

Where ordinary help of nondescript character can be 
used and readily hired the situation will not be so 
serious, but remembering the small stock throughout 
the country from manufacturer to final distributor, any 
attempt to replenish on anything like a pronounced 
scale will embarrass producers in making reasonably 
prompt deliveries. 

It is an easy task for jobbers or retailers, or any 
class of merchants to write orders, but the manufac- 
turers must accumulate material and often following 
a depression collect scattered forces; keeping in mind 
the lack of employment and numbers of discharged 
workmen, reaching well back into last year. 

Definite and favorable action on the long deferred 
railroad rate cases, coupled with large crop yields, 
some of which latter will become certainties by the 
middle of July, increasing in volume until well into 
September on the later harvests, will prove important 
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_Locomotive and steamship 
higher prices. 


2% in. and smaller, over 18 ft., 10 per cent. net extra. 
2% in. and larger, over 22 ft., 10 per cent. net extra. 


Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River; lengths 
over 22 ft., and all shipments going west of the Mississippi 
River must be sold f.o.b. mill at Pittsburgh basing discount 
lowered by two points. 


special charcoal grades bring 
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We quote as follows: Carloads to jobbers, $1.68 base; car- 
loads to retailers, $1.73 base; less than carloads to retailers, 
$1.83 base; all f.o.b. Chicago. 

BARB WIRE.—The farmers are in the field throughout 
the Mississippi Valley, and there is in consequence very 
little consumer activity. 

Carloads to jobbers, painted, $1.68 base; galvanized, car- 


loads to jobbers, $2.08, f.0.b. Chicago. The regular advance 
to retailers and for small lots. 


FENCE WIRE.—The makers of fence are beginning to 
lay their plans for fall business and are overlooking 
the quietness of the immediate present in the antici- 
pated improvement which many predict is to follow the 
vacation and harvest seasons. 

For fence wire, f.o.b. Chicago, jobbers, in carloads, an- 
nealed, $1.58; galvanized, $1.98; retailers, carloads, annealed, 
$1.63; galvanized, $2.03. Retailers, less than carloads, an- 
nealed, 73; galvanized, $2.18: staples, bright, in carloads 
to jobbers, $1.78; galvanized, $2.18. Carloads to retailers, 
5c. extra, with an additional advance of 10c. for less than 
carloads. 

LINSEED O1L.—The schedule in effect to-day, f.o.b. 
cars, Chicago, and subject to change without notice, for 
strictly pure old process linseed oil, is as follows: 


5 or more barrels, 
barrels, 


boiler, 52c.; 


Carload lots, raw, 5lc.; 
less than 5 


raw, 53c.; boiled, 54c. ; 
boiled, 57c. 


raw, 55c., 
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factors, regardless of pending governmental policies 
and the determination of pressing economic questions. 

Apropos of the railway situation, to make plainer to 
business men how important a reasonable solution of 
the railroad question is, the following figures afford 
some conception of the magnitude of the relation of the 
affairs of transportation interests to those of the people 
of this or any other country. 

In 1912 the railroads of the United States comprised 
more than one-third of the total mileage of the world, 
the capital representing but little in excess of one- 
fourth of the entire investment of the world’s railways. 
The average capital per mile of the United States rail- 
ways was only slightly over three-quarters of the 
average per mile of the railways of the entire earth. 
How moderate is the capitalization of the United States 
railways in comparison with most foreign countries is 
strikingly indicated in the annual figures of the Royal 
Prussian Department of Public Works. During the 
year 1912, according to these compilations, approxi- 
mately $1,743,000,000 was added to the world’s invest- 
ment in railways, or an average of $119,455 for each 
mile added to the total mileage during the year. This 
brought the aggregate capital of the world’s railways 
at the end of 1912 to the enormous total of $58,695,- 
209,664. 

For the United States, however, capital in 1911 is 
given as $19,220,000,000, or $78,722 per mile. This is 
the gross capitalization, which includes all duplicates 
due to intercorporate ownership. It places the United 
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States eighteenth in the list of countries in order of 
capitalization per mile, although by a margin of more 
than 200,000 miles first in point of mileage. 


WINDow GLAss.—Jobbers of window glass are still 
curtailing their orders to cover only necessities. The 
leading interest in machine made window glass is re- 
ported to be working to but one-half of its capacity, 
while the amount of this kind of glass from other 
sources is not enough to make much of an impression in 
the trade. Throughout the fire the American Window 
Glass Company is reported to have kept its production 
at two-thirds capacity, thereby avoiding the accumula- 
tion of any appreciable amount of surplus stock, as has 
often been the condition in the past. The manufac- 
turers of hand-made glass are arranging for their an- 
nual meeting in Atlantic City, from July 22-24, in- 
clusive, at the Hotel Shelburne, with, it is expected, all 
hand-made factories represented. 


Window giass in the New York market is still quoted at 
90-20 per cent. on single thick and 90-25 per cent. discount 
on double thick, from jobbers’ list. 


NAVAL STORES.—The New York market is easier, in 
harmony with that of Savannah, where covering be- 
cause of May-August futures has apparently run its 
course. Lower prices in the primary market have 
caused a reduction in quotations for spot turpentine to 
50c. per gal. Buyers have supplied themselves with 
material sufficient to protect themselves for current re- 
quirements, so that there has been less business because 
of the decline. 

Rosins continue dull and unchanged, common to good 
strained, on the basis of 280 lb., in yard, being quoted at $4.10 
and D grade at $4.50 per bbl. 

Rope.—The hemp situation is virtually at a stand- 
still, with but a passing interest apparently by rope 
makers in fiber, who are standing pat, hoping for a 
reduction in hemp prices. Business in the raw material 
at present doesn’t seem to justify the expense of cables 
from Manila. There is no change in the price of 
Manila rope, which is stationary at prices established 
early in spring. 


COPPER AND BRASS.—Sheet copper on June 15 was 





Office of HARDWARE AGE, 
San Francisco, June 15, 1914. 


f go local retail trade is now getting into the quiet 
time of year, and vacations both in the hardware 
stores and in other lines give the city a rather quiet ap- 
pearance. Business holds up comparatively well, how- 
ever, curtailment in some departments being balanced 
by improvement in others. Sporting and outing goods 
are having a lively sale, and building hardware, paints, 
etc., find a little more demand. Improvement in the 
latter lines is more noticeable in the suburban than the 
downtown stores. House furnishings and other general 
lines are rather quiet, and dealers look for very little 
change for the greater part of the summer. Wholesale 
business continues on about the same scale as before, 
country sales being of fair or even good volume on the 
whole, though most of the business is in small lots. 
There is very little buying ahead of requirements in 
any quarter, and merchants and manufacturers in all 
lines are keeping expenses as low as possible without 
seriously impairing their efficiency. 

Jobbing trade in steel is quieting down a little as 
usual at this season, and large orders are few. Values 
continue rather weak and irregular. 

It is generally admitted that hopes of improvement 
rest mainly on agriculture, aided by the mining and 
lumber industries, and a few details as to crop condi- 
tions may be interesting. The fruit crop has so far 
been rather above the estimates of a few weeks ago, 
shipments to date being over twice the volume of last 
year, and in one line, supposed to be short, Eastern 
shipments have already surpassed all previous records. 
Late showers have caused no curtailment of the early 
estimates as to hay and grain, and the acreage of beans 
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reduced 4c. to 19c. per lb. base. There were also re- 
ductions of %c. per lb. made on sheet brass, to 15%c., 
brass wire to 14%c., and brass rods to 14%c. per lb. 
base. Copper wire for electrical purposes in carload 
lots, mill shipments, was at the same time reduced to 
15%c. per lb. base. The following brass and copper 
materials are unchanged in price, namely: Brazed 
brass tubes, 195¢c., seamless brass tubes at 16c., and 
seamless copper tubes at 19%c. base, for average trade. 
Trade is fair, with some business passing, but only mod- 
erate in volume. Manufacturers are anxiously looking 
for a better demand and a firmer tone, although some 
consumers have been unable to accept delivery for ma- 
terials manufactured to order earlier in the season. 


LINSEED OIL.—A somewhat improved inquiry for 
linseed oil from buyers has made the market a little 
firmer. Such tendencies, as are observable, are in the 
direction of a stronger tone. The crop news is very 
satisfactory, due to the coming of timely rains, with 
an acreage, however, not quite as large as a year ago. 

Card prices for linseed oil, raw, city brands, in local terri- 
tory, are unchanged at 54 to 55c. in lots of 5 or more bbls., 
and 55c. per gal. for less than 5 bbls. 

State and Western oil, raw, ranges at from 51 to 53c. per 
gal., the lower price being for round lots, in carloads, with 
probably one seller at 50%c. per gal. 

WirE NAILs.—The situation in wire nails, according 
to some of the capable veterans in the trade, is not as 
weak as may appear, because mills are not going ahead 
on full time or nearly so, and then marketing the 
product as best they can. The result of this policy will 
at least furnish less cause for breaking prices. In the 
near future mills will shut down for customary yearly 
repairs and inventory, taking a little more time than 
usual, it is predicted. Manufacturers are hopeful of 
somewhat better conditions after resumption. 

Wire nails, out of store, are still based on $1.85 to $1.90 per 

eg. 


Cut NAILs.—Cut nails show no changes, the situation 
continuing as it has been for some weeks and with 
present conditions, in part, as they usually are at this 
period of the year. The current calendar year is ex- 
pected to be very lean from the jobber’s standpoint. 


‘ Cut nails, out of store, are quoted at $1.80 to $1.85 per keg 
ase. 
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is larger than ever before. The wool clip of the Coast 
States and Nevada has mostly been sold at very satis- 
factory prices. While the harvest has not advanced 
far enough for its effect to be very generally felt there 
is evidence here and there of a better circulation of 
money, with easier collections, and this tendency is ex- 
pected gradually to extend. Aside from this one of the 
most encouraging features is the large investment be- 
ing made by foreign interests in oil development, which 
has already resulted in important purchases of pipe and 
tank material. 

Money for building appears to be a little easier, and 
small suburban dwelling construction is proceeding 
more rapidly than for many months. Large public util- 
ity properties are still having difficulties which hamper 
further development, and a solution of their troubles is 
not in sight, though some railroad and electrical devel- 
opment of a minor nature is in progress. 


Horse Nail Plant Enlarges 


y HE Capewell Horse Nail Company, of Hartford, 

Conn., reports a large growth in business, 
making it necessary to increase its facilities. This 
company now has under construction a new build- 
ing which will cover more than three-fourths of an 
acre of ground, the site being 296 x 114 feet. The 
building will be of steel. 

This extension will greatly aid the Capewell 
Horse Nail Company in its manufacturing opera- 
tions, and make it possible for the maintenance of 
good service in shipments. 
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Hardware Age 


THINGS WORTH KNOWING ABOUT WRENCHES 


HE true derivation of the term “monkey wrench” 
has long puzzled users of that indispensable 
tool. Like Banquo’s ghost it won’t down. With 
one individual at least, L. H. Schmitt, vice-president 
and manager of The H. D. Smith & Co., it became 
an obsession back in the spring of 1908. 

With the dauntless persistency inherited from 
his German forebears, he commandeered technical 
sharks, including presidents, deans, registrars, pro- 
fessors, secretaries, physicists, and other university 
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The wedge indicates that the pressure be in the direc- 
tion shown to obtain best results and conserve the 
wrench as much as possible 


highbrows, connected with Stevens, Cornell, Massa- 
chusetts Tech., Columbia, Rensselaer, Carnegie 
Tech., University of Pennsylvania, Yale Sheff., 
University of Wisconsin, Syracuse, Brown, Trinity 
and Wesleyan, the Librarian of Congress, Patent 
Office at Washington, and veteran patent attorneys, 
not to mention some mere editors. 

Excluding most of the guesses, assumptions and 
plausible, although interesting, efforts to solve this 
moot question, the statement of A. Riesenberger, 
M. E., treasurer and registrar of the Stevens Insti- 
tute of Technology, apparently has the hall-mark 
of authenticity, and until proof of something bet- 
ter is offered it will be “a good enough Morgan.” 

Quoting him verbatim: “We find on page 15 of 
the Little Giant Encyclopedia, by H. L. Armstrong, 
edited for 1890, that the wrench was named for 
Charles Moncky, the inventor ‘of it. That ‘monkey’ 
is not its name at ali, but ‘Moncky.’ Charles 
Moncky, the inventor of the wrench, sold his pat- 
ent for $2,000 and invested the money in a house 
in Williamsburg (L. I.), N. Y.” 

This, like Admiral Fletcher’s Vera Cruz report, 
is terse, straightforward, sequentiai and evidently 
accurate. It is easy, with little imagination, to 
comprehend how Moncky soon sloughed off into 
“monkey.” 

Incidentally, it may be added, that the writer 
sometime in the 90’s was directed by his editorial 
chief to investigate the same question, one detail 
of which resulted in scanning Lain’s (Brooklyn) 
directory backward into the 40’s and 50’s for the 
name “Moncky’”’ who, he was led to believe, at that 
time had lived in Williamsburg, which was incor- 
porated with Brooklyn in 1855 and became its 
“Eastern District.” 

From another correspondent: “Key is the old 
name for ‘wrench.’ The old keys were many, as 
there had to be as many keys as there were sizes 
of nuts or bolt heads to turn. When an adjustable 
wrench or key was produced the one new key 
superseded many keys, thus a ‘one-key.’ Such 
single word structures, including ‘one,’ are desig- 
nated as ‘mon,’ so that ‘one-key’ became ‘monkey,’ 
hyphenated. When the hyphen was dropped it be- 
came ‘monkey;’ that is a single key or wrench in 
place of several keys or wrenches. With this in- 
terpretation the word ‘wrench’ added to the word 
‘monkey’ is superfluous.” This logic is, at least, 
ingenious. 





Further, “in pile drivers and other devices the 
hammer is called a ‘monkey.’ Wrenches with a 
hammer shaped head were often called hammer 
wrenches. As hammer and monkey mean some- 
times the same thing the hammer wrench became 
a monkey wrench.” 

A patent office search made by one of the cor- 
respondents of the group, himself a patent attor- 
ney, is said to show that no patentee of a wrench, 
by the name of Moncky or a similar spelling was 
found and it is surmised that if such a person in- 
vented an adjustable screw wrench he did not pat- 
ent it; at least in his own name. 

From A. P. C. Griffin, chief bibliographer of the 
Division of Bibliography, Library of Congress, un- 
der date of March 10, 1908, this excerpt was 
culled: “Without some definite information about 
Mr. Monkey or Muncke of Brooklyn, I should be 
inclined to think him an invention subsequent to 
the (wrench) invention. Doubtless monkey wrench 
is an instance of that mode of naming handy im- 
plements from some fancied analogy in shape, 
activity or strength, by which we have donkey- 
pump, crane, crab, hydraulic ram, wood-horse, 
clothes-horse, and the nautical monkey-block, camel, 
horse, lizard, monkey, spider and cable (through 
various medieval forms from Latin capreolus, 
derivation of caper, goat),” also there are numer- 
ous mechanical appliances named after animals, as 
saw-horse, saw-buck, battering-ram, tailor’s goose, 
crowbar, firedog, etc., because of some resemblance 
in shape. 

In England the word monkey wrench is regarded 
as an Americanism—the first citation in the new 
Oxford dictionary (Murray’s) illustrating its use 
being dated 1858. 


Early Wrenches with Movable Jaws 


Among the early patents for screw wrenches 
with movable jaws was one to P. Merrick, August 
17, 1835, in which the bar was threaded, the ad- 
justing nut rotating on it to actuate the movable 
jaw. 

Another patent was issued to H. W. Hewet for 
a nut wrench, dated August 24, 1839, having a 
movable jaw, with an adjusting screw that worked 
in the center of the bar. 

The patent of Loring Coes, No. 2054, April 16, 
1841, granted for fourteen years, and later ex- 
tended for seven years, from April 16, 1855, cov- 
ered a wrench with the now famous knurled ad- 
justing screw parallel with the bar, which controls 
the movable jaw. 

Other patents were issued to Kane & Keane, 
August 12, 1840, and to A. G. Coes, August 16, 
1853. 

Two Principal Classes of Wrenches 

Wrenches have developed into two main 
classes; adjustable and non-adustabjle. Adjustable 
wrenches may be subdivided into those suitable 
for bolts and nuts, with another type for pipe and 
round bars or solids. The adjustable wrenches for 
nuts and bolts are best typified by those of the 
Coes invention. In the Genesis of wrench manu- 
facture they were very crude affairs compared with 
the best examples now. The head of the wrench 
was formerly upset on end from the ordinary 
square bar, and the movable jaw was an ordinary 
iron casting, having a high percentage of carbon. 
Now the composition of the movable jaw is usually 
a malleable iron casting while some of them are 
made of steel. The grey iron castings are 
toughened in annealing ovens, which eliminate 
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some of the carbon, reducing the amount of it ap- 
preciably. The screw and knurled adjusting nut 
on the older wrenches was very inferior. The end 
of the bar was made into a tang and run through 
an ordinary wood handle. There are still wrenches 
of this character made for the agricultural and 
cheaper department store trade. 

Among the radical improvements was the pro- 
duction of what is commonly known as the knife 
handle wrench, in which a malleable bolster was 
designed to reinforce the handle which was com- 
pleted by riveting on cheeks or scales of hard wood 
on either side, thus having one continuous piece 
of metal throughout the entire length of the 
wrench, as in the “Coes,” “Perfect Handle,” “W. & 
B,”’ and other wrenches. 

At the present time in the best so-called knife 
handle or machinist’s screw wrenches, the head and 
bar are drop forged from a high grade of open 
hearth steel of .10 to .19 per cent. carbon, and then 
case hardened. The reason for case hardening and 
not fully tempering is that tempering tends to 
make the entire bar or head more or less brittle, 
whereas case hardening protects the head suffi- 
ciently from wear and retains the toughness of the 
steel bar. 

The movable or sliding jaw should be made of 
malleable iron, with face and toe of the jaw 
hardened. The screw with which to adjust the 
movable jaw is now made by automatic machinery 
in one piece with a knurled nut. 

The annoyance of broken wood handles led to the 
evolution of a wrench, with a semi-steel hollow han- 
dle supported by internal ribs. For severe service 
this is a great improvement. There have been 
some objections raised by occasional users of metal 
handle wrenches because of the colder atmosphere 
in winter. This, it is believed, is more a matter of 
prejudice than actual experience and many work- 
men use gloves in cold weather. 

The steel handle wrenches are used largely by, 
for example, railroad systems in enormous quanti- 
ties. In such cases they are often supplied with 
engraved handles, in deep block letters, giving the 
railroad company’s initials, say, PENN RR., which 
partially protects the corporation from theft when- 
ever the goods are carelessly exposed to such risk. 

One make of steel handle product known in the 
trade as “Star 91” consists of the 
figures 91 in a five pointed star. This 
trade-mark originated from the fact 
that the inventor, Loring Coes, was 
ninety-one years old when he took 
out that particular patent, and it is 
regarded as the best thing he ever produced, he hav- 
ing lived to the ripe old age of ninety-four. 

It has been asserted that few, if any tools, in the 
hardware trade have been subject to more progress- 
ive treatment than the manufacture of wrenches. 
The old iron bar replaced by steel makes a cleaner, 
stronger and far better mechanical tool than the 
so-called high priced wrought iron which entered 
into the original construction. The weight has 
been almost doubled and the capacity of each 
wrench proportionately increased in the way of 
service. Notwithstanding the greater efficiency 
the price is much less than ever before. There are 
probably few, if any, tools where the mechanic gets 
more for his money than when buying a good 
wrench. 





Taft Screw Wrench 


To the old timers and veteran hardwaremen, the 
screw wrench, made by George C. Taft, will be re- 
called with interest. A thread was cut on the bar, 
the movable jaw operating by means of a grooved 
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nut rotating around the bar. The practical 
mechanic always favored a wrench that he could 
work and adjust with one hand, especially in 
cramped or difficult quarters. It was such an idea, 
born of experience, that prompted the invention 
of the Taft type of wrench, now long out of the 
market. The automobile industry has given great 
impetus to the wrench lines, inasmuch as no car or 
kit is complete without it. 

Rubber coverings are made for wrench handles, 
largely of soft rubber to insulate the tool against 
high tension electric currents. 


Pipe Wrenches 

The growing use of metal pipe has necessarily 
led to the production of a type of wrench particu- 
larly adapted to properly handle it, which is best 
illustrated by the Stillson pipe wrench, in which the 
upper jaw corresponds to the head of the knife han- 
dle pattern, having a movable jaw and shallow, 
sharp edged grooves or teeth milled in with a slight 
diagonal across the face. 

Machinists’ wrenches of the knife handle pattern 
are made regularly in lengths of 4 to 21 inches, 
and pipe wrenches from 6 to 48 inches in length, 
both inclusive. 

There are also special pattern wedge key model 
wrenches furnished in sizes 28, 36, 48 and 72 
inches. 

For larger and heavier pipe work there has ap- 
peared what are known as chain pipe tongs, having 
a lance shaped fixed head, with teeth on both sides 
and a chain to reach around any size of pipe within 
practical limits. These wrenches are made 
regularly to an extreme of at least 87 inches in 
length and are obtainable to handle pipe up to 18 
inches in diameter. 


Combination Nut and Pipe Wrenches 

To provide a wrench for handling squares, hex- 
agons and rounds, there is a combination nut and 
pipe wrench having a double head; one side for 
nuts and the other for pipe or circular material. 
The bar is threaded and a large knurled nut works 
in the thread on the bar by which to adjust the 
opening. 

Wrenches for Brass Pipe 

Wrenches are made especially for brass or other 
comparatively soft metal pipe, highly finished and 
easily marred, in which there is a flexible metallic 
band, faced with leather, by which to grip the 
highly polished brass, copper, nickel plated or other 
grades of easily injured material. 


Alligator Wrenches 


Alligator wrenches are so called because of a 
fancied resemblance to the jaws of an alligator. 
There is also the Baxter S wrench, operated by 
means of a scored center screw, that regulates the 
size of opening in either of two ends. 


Fixed Opening Wrenches 


For special machinery and in machine shops, par- 
ticularly in assembling, where nuts and bolts in a 
limited variety of sizes are in constant use, it has 
been found economical, efficient and advantageous 
to use wrenches with fixed openings, of which there 
are many sizes, both single and double head, com- 
monly called engineers’ wrenches. 

These are made in a variety of sizes and pat- 
terns, including S and straights, with openings 
milled at various angles to best adapt them to in- 
numerable uses from the smallest nut or set screw to 
the largest bolt used in bridge and structural work. 
They vary in length from 2 inches to 54 inches, in- 
clusive, some of which weigh 750 pounds per dozen, 
or 6214 pounds each, adaptable for nuts used on 
5-inch diameter bolts, having a 75-inch opening. 
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Key Wrenches 


There is another type of so-called key wrench in 
which the head fits entirely over the nut and con- 
tinues in a handle of more or less length, according 
to the requirements, which is used in the same man- 
ner as a key, with a cross bar or T-head at the top 
for leverage. The automobile has caused to be 
made wrenches of this character consisting of short 
sections of hexagon steel tubing nesting one within 
another, which can be utilized with a single handle 
to turn a great variety of sizes of nuts, making a 
very compact outfit. 


Bull Dog Wrenches 


A very efficient and widely used wrench with a 
fixed opening is the bull dog pattern, drop forged, 
the head of which has a V-shaped opening with 
teeth milled on one side. This wrench is adapted 
to all shapes of nuts as well as round bars and pipe. 
They are made with both double head and single 
head, the latter with several different sizes of.open- 
ings in the handle for various sizes of nuts. 


Bicycle Wrenches 

Wrenches for bicycles, which are also used some- 
times in connection with automobiles, have long 
been made of high quality in both material and 
finish, but there are also many with fixed openings 
stamped out of sheet steel, sold at very low prices, 
having fixed openings which are also known as 
spanners. Some of them are aiso made from 
malleable castings. 

To indicate the special attention given to wrench 
production, it may be said that one large manufac- 
turer has at least two new models a week submitted 
for consideration. Some of the ideas evolved are 
excellent theoretically, but practically the expense 
of manufacture, which the inventor often overlooks, 
makes them prohibitive in cost. The fact remains 
that custom and usage has so strongly intrenched 
the standard models of wrenches now in use that it 
is a difficult matter, especially from a sales stand- 
point, which is one of the particularly expensive 
elements in marketing new goods, that manufac- 
turers often hesitate before adopting even a good 
idea. A common fault is the introduction of many 
parts, the making and assembling of which cost so 
much, with practically no better results, that in- 
ventors often fail to realize expectations. Invent- 
ors have given much attention to quick adjusting 
wrenches out of proportion to the importance of 
that detail. 

If one is unduly curious regarding the number of 
wrench patents passing annually out of the Patent 
Office, a glance through the yearly indices of the 
Patent Office Reports will be convincing. While 
some of the leading styles of wrenches have been 
described, really the kinds and manufacturers of 
wrenches for unnumerable purposes is legion. 


Cartoon as Sales-Producer 


gee H. WILSON, who represents the Sharon 

Hardware Mfg. Company, Sharon, Pa., is a 
firm believer in the power of a personal letter. He 
also believes that the same power that can kill the 
political aspirations of those who are over inclined 
to give their services to the public for a considera- 
tion can be used to build business for him. 

In checking over his customers some time ago, 
George came to the conclusion that a mail order 
was about due from many of his friends in the 
retail trade, so he decided to try out a limited mail 
campaign. One Sunday afternoon he wrote four 
letters to four of these likely prospects and inside 
of forty-eight hours had received an order for $197 
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worth of Sharon hardware in reply to one of those 
letters. 

“It worked out so well,” he said, “that I decided 
to sit for an artist, and the cartoon herewith repro- 
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THIS IS NOT THE PRESIDENT 


This is not Woodrow. but another Wilson who 
sells Sharon Barn and Parlor Door Hangers. 

like Woodrow he wants to do his duty and 10 
do that he must have your business at all times 
to boost his sales, 


The house is not inclined to give him full credit 
for mail orders so ine kindly requests that you mail 
them to him direct and he will guarantee that you 
will receive prompt service. 


Mail an order at once for Barn and Parlor Door 
Hangers, ard see what a grateful le\ter you will re 
ceive in acknowledgement and how quick you will 
get them. 





nel 








= (rte 


Yours Respectfully, 


GEORGE H. WILSON, 
Metropolitan Hotel, 
Harrisburg, Pa. 
Rep. Sharon Hardware Mfg. Co., 
Sharon, Pa, 


PS. Place this on file. 











A card sent by George H. Wilson to his customers; it 
rought many mail orders. 


duced is the result. My mail increased by leaps and 
bounds. The men who buy goods from me all 
seemed to have time to sit down and write me a 
letter in which they ‘kidded’ me considerably about 
my finger work on the typewriter and the solitary 
curl on the top of my head. It got a nice personal 
touch into my business and scattered all through 
that mail were orders that ranged from small 
amounts to good healthy sums. The cartoonist cer- 
tainly has his place in the life and activities of the 
traveling man. The strain required to sit for one 
of these cartoons is something terrible, but the re- 
sult justified the effort.” 


Carolina Meeting July 7 to 9 


F Creanienice on ying iar have been completed for the 
convention of the Carolinas to be held at 
Raleigh, N. C., July 7, 8 and 9. The association 
plans to hold an exhibit, space for which is rapidly 
being filled up, and the prospects indicate a good 
attendance and interesting exhibit. 
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PATTERN FOR BREAD CABINET 


Hardware Age Sheet Metal Expert Shows How It’s Done 
By A. F. MUELLER 
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A bread cabinet—detail for making 


IG. 1 is an isometric drawing of a bread cabi- 

HK net that can be made of any size. The size 

illustrated is 8 by 12 inches and 30 inches 

high. As loaves of bread vary in different localities 

these dimensions would necessarily have to be 
changed. 

The back, sides and the two narrow side strips 
in front are made in one piece, usually of No. 26 
galvanized iron, and at the top and bottom, in front, 
pieces are inserted to correspond to the side strips. 
To strengthen these strips, bands such as come 
around bundles of sheet iron are folded in a hem 
on the four sides of the door opening. The section 
on the side is shown in Fig. 6, being a section on 
e-f of Fig. 1, and the section at c-d or Fig. 4 is the 
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section at the top and bottom of the front. The 
side bands run from the bottom to the top of the 
cabinet and the top and bottom bands fill in between 
these. Three holes for riveting in the side and two 
holes in the other bands are countersunk and the 
riveting is done before the top and bottom are 
attached, care being taken that the body is kept 
square. 

Fig. 2 is the pattern for the top and the bottom 
and can be formed in the bar folder. At p is shown 
one way, the easiest, of notching the corners; at r 
the notch will not show so much of an opening, 
while at s the ends of the wider allowance will butt 
and make the neatest corner. The net pattern is 
laid out some smaller than the end of the cabinet 
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so that it will easily slip into place and after the 
seam has been clinched it is held in place by a few 
rivets. A section of this seam is shown in Figs. 4 
and 5 in which X and Z represent the top. 

In order to keep the door flat and prevent it from 
warping, it is made in two pieces. The inner piece 
is simply a flat piece of galvanized iron of the re- 
quired size. The outer piece is only slightly larger 
than the inner and has allowances added for a 
clinch or pinned seam and is shown in Fig. 3. 
Slight breaks are made on lines running from diag- 
onal corners as k-n and m-o. The two parts are 
put together and particular care must be taken that 
the inside of the door is perfectly flat. The seam, 
after being pinned, is soldered at intervals and 
then riveted with small rivets that are drawn to the 
outside. The door is attached to the cabinet with 
loose pin butts so that it can be removed. The 
fastening may be an ordinary cupboard catch but 
the most convenient fastener, when it is not neces- 
sary to lock the cabinet, is a refrigerator catch. 
This style of a catch locks or catches automatically 
and the lever acts both as a handle and catch release 
when the door is to be opened. 

The shelves may be of wood or sheet metal and 
made either stationary or removable. B is a sta- 
tionary shelf made of No. 26 galvanized iron, hav- 
ing the front apron j” single hemmed and is held 
in place with stove bolts, passing through the sides 
of the cabinet. A is a removable shelf made of 
No. 16 galvanized iron, having the corners of the 
edges rounded with a file. This shelf rests on 
angle pieces which are also made of sheet metal 
and they are bolted to the sides of the cabinet i and 





A 10 Cent Sale That Grew to $8.50 


HE looked like the type of bargain hunter who 
would balance a cake of soap on the edge 
of a roll rim bath tub for a month before she 





gait sft 














Attractive display of bathroom fixtures 


would pay more than 10 cents for a soap dish 
and when she walked over to the very attractive 
case in which the Starr Hardware Company, 
Jackson, Mich., displays bath room fixtures and 
began pricing, the writer stood close around to 
see what would happen. 

The purchase, which had been made, was for 
a 10-cent can of enamel and the bath room fittings 
attracted attention while this was being wrapped 
up. 
We watched her price and purchase item after 
item and our wonder grew. We began to figure 
the approximate amount of profit this merchant 
was making each year from the space he gave to 
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i’ show these angles and the bolts are represented by 
the small dotted circles. 

In place of the angles, wooden cleats can be used 
which would be fastened by passing round head 
screws through the sides into the cleats. 

The cabinet should be ventilated and holes or 
openings, covered with strainer cloth, put in the 
sides at the top and bottom. Here are shown four 
1%-in. holes with the strainer cloth as at D. 

In some localities, ants are a troublesome insect 
and cause a great deal of trouble and vexation in 
their raids on the products of the housewife’s culli- 
nary department. In Fig. 8 is shown a method or 
device to keep them out of the bread cabinet if the 
details or the filling of the cans be attended to, 
Two of these brackets are all that is necessary if the 
back of the cabinet is reinforced. If not then three 
must be used, one at the top and two at the bottom 
on the back of the cabinet, so that the cabinet will 
not wiggle from side to side. The pipe and the 
flange attached to the cabinet is enough smaller 
than the pipe attached to the wall so that the 
smaller pipe will easily enter the larger. E is a 
galvanized can having a center tube that will readily 
slip over the larger pipe. This can is filled with 
any liquid repugnant or distasteful to the insects 
and which they will not cross, thus isolating the 
bread cabinet. When the cans require cleaning or 
removing for any purpose the cabinet is simply 
lifted which will disengage the brackets or holders 
and free the cabinet from the wall. The cans are 
then easily slipped off the larger pipes. Fig. 8 
shows the details sufficiently well so that no further 
description is necessary. 


that display, and wondered if he had many cus- 
tomers like this one. Nor were we the only sur- 
prised ones. The ten-year-old son of the cus- 
tomer stood beside her while the spell of the dis- 
play was working and when she at last paid $3.50 
for a combination tumbler and soap holder he 
exclaimed, “Gee whiz, mamma, you ain’t goin’ to 
give that man all yer money is yer?” 

After the smoke had cleared away we sauntered 
over to the order book to see just what the gate 
receipts were. The first item was 10 cents for the 
enamel. The total sale was $8.50. Of the amount 
$7 was for bath room fixtures. The other items 
were purchased while she stood before the case, 
You can figure the profit yourself. N.B.—It was 
a cash sale. 


Club House for Detroiters 


HE Detroit Retail Hardware Association has 
set July 16 as the date for its annual outing 
at Sugar Island. 

At a recent meeting of the Detroit association a 
committee was appointed to arrange for a hard- 
ware club or cottage, A site has been purchased 
on Sylvan Lake, near Detroit, where there is a 
splendid bathing beach and good fishing and boat- 
ing. The carfare is 20 cents from Detroit. 

A cottage will be built on this site for the exclu- 
sive use of such of the members of the Detroit 
Retail Hardware Association who care to share a 
portion of the expense of the enterprise. The 


building will be built to accommodate about twenty 
members at one time and will be so constructed 
that it can be enlarged when desired. A caretaker 
will be employed to furnish meals to members at 
nominal cost when they desire to visit the club. 
It is the intention to keep the club open summer 
and winter. 
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“The Chum of 
The Chain Bolt’ 


Here’s what may be termed the 
Chain Bolt’s other half, the new 
10” Stanley Foot Bolt. This 
Wrought Steel Foot Bolt is strongly 
built, handsomely finished and 
exemplifies “Stanley Quality” 
throughout. 








Made for Heavy Garage and Ware- 
house doors in the 10-inch size shown, 
but we are ready to supply the same model 
in 3” and 6” sizes. 





One indication of the quality in this 
Bolt is shown by the Stanley Sherardized 
Spring. This process absolutely prevents 
rusting and breaking. Ordinary strains 
won t break this bolt. And it’s as strong 
a seller as it’s strong in service. 








10” style, packed one in a _ box, with 
screws to match and with rectangular floor 
plates having oval shaped holes to take care 
of shrinkage in the door. Cap and Release of 
Solid Bronze. 3” and 6” sizes, packed 4 


doz. in a box. ‘sities 
Ask your Jobber. Cut Half Size 








The Stanley Works Quality 


New Britain, Conn. 
New York Chicago 





Mark 


Canadian Representative: 


A. MacFARLANE & CO., Montreal 





See our advertisement on Front Cover. Also advertisement on Box Strapping, page 41. 









“Whirlpool” Sanitary Dish- 
washer and Dryer 


The “Whirlpool” sanitary dish- 
washer and dryer, made by the 
Hershey-Sexton Company, 1219-1221 

















“Whirlpool” sanitary dishwasher and 


dryer 


Filbert street, Philadelphia, will thor- 
oughly wash, sterilize and dry china, 
cut glass, silverware, pots and pans, 
etc., in a few minutes, and it will do 
the work far better than it can be 
done by hand. 

In using this washer it is not neces- 
sary for the hands to be placed in the 
water, and for this reason much hotter 
water can be used than was possible 
in the old way. This means that real 
cleanliness and absolute sanitation can 
be secured, and, best of all, the un- 
clean, germ-bearing “dishrag” is done 
away with. 

The dishes go into the machine di- 
rect from the table, and as the trays 
used for holding the china are de- 
signed for this special purpose, there 
is no chance for breaking or chipping 
the most delicate ware, which can be 
cleaned far better by this machine. 

The “Whirlpool” is absolutely sani- 
tary, the company claims, and will 
never become foul. There are no force 
pumps to get out of order, and, in fact, 
the entire machine is so simply and 
carefully constructed that it is prac- 
tically indestructible. It is made of 
stamped metal. 

The “Whirlpool” sanitary  dish- 
washer is small in size, light and 
portable; easily lifted and carried; it 
is enameled and ornamentally finished 
in stamped metal. 


Carborundum Stone and 


Tool Grinder No. 14 


Two new products of the Carborun- 
dum Company, of Niagara Falls, 


N. Y., are the Carborundum sharpen- 





ing stone No. 150 and the hand power 
mower section and tool grinder No. 14. 
The sharpening stone No. 150 is two 
inches in diameter and % inch thick. 
It is made in the medium fine grit and 
has all of the fast cutting qualities of 
other Carborundum stones. 

The size and shape of the stone 
make it convenient to carry in the 
pocket or on the desk, or about the 
house for sharpening pen _ knives, 
ink knives, manicure knives, and 
small tools. The stone can be used 
wet or dry. It is put up in a buff col- 
ored carton and retails at 15 cents. 

The new hand power mower section 
and tool grinder No. 14 is compact, 
smooth running and is built for 
service. 

The gears are of the spiral cut type 
made from the best possible material 
and positively accurate. The casting 
or body of the machine is strong and 
durable and the casting sections are 
ground to a fit, thus assuring an oil 
proof, dust proof machine. 

One of the several features of the 
machine is the handle, which is set at 


an angle to the body of the grinder,: 


thus allowing for a clearance of the 
hand in grinding mower section 
knives. 

For the grinding of the mower sec- 
tions the grinder is equipped with a 
special holding device and a special 
double-beveled Carborundum wheel. 
The grinder can be carried right into 
the field and clamped quickly and 
easily to the wheel of a mowing ma- 
chine and can grind the section knives 
right on the job. The machine is just 
as efficient and just as handy for the 
farmer’s work bench, for tool grinding 

















The Carborundum sharpening stone No. 
150 is at the top, and the Carborundum 
grinder No. 14 is at the bottom of the cut 


and general work. For these purposes 
it is fitted with a tool rest and a regu- 
lar Carborundum tool-grinding wheel. 
The machine is completely equipped 
with a section grinding device, the tool 
rest and the two Carborundum wheels 


for $6.50. Its weight packed is 23 
pounds. : 
THE ZENITH WIRE COMPANY, 


Jamesville, N. Y., has been incor- 
porated; $100,000; by H. Hoatling, 
W. A. Beattle, H. V. Rulison, Syra- 


cuse. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


“Crystal” No. 3 Coffee Mill 


The Arcade Mfg. Company, Free- 
port, Ill., has added to its line of 
coffee mills “Crystal” No. 3, which has 





| 














“Crystal’ No. 3 coffee mill 


all the merits of “Crystal” No. 2, with 
these new features: 

The new glass hopper of the No. 3 
“Crystal” screws into the neck of the 
frame instead of being permanently 
fastened as in the No. 2. This has 
two great advantages over the old 
form in that it can be unscrewed at 
any time for gleaning purposes and 
permits the packing of the hopper 
separately in the carton, avoiding in 
this way troublesome breakage. 

The new glass cup is marked with 
tablespoon graduations. This insures 
the correct amount of ground coffee. 
The new method of packing settles, 
the company claims, the matter of 
breakage in shipping. The glass parts 
of the “Crystal” No. 3 are packed with 
excelsior in a separate individual cor- 
rugated paper container. This con- 
tainer is packed inside the heavy cor- 
rugated carton. 

The castings are packed by them- 
selves so that they cannot be broken 
and cannot injure the glassware. 

In the “Crystal” the coffee is kept 
in the air-tight glass hopper free from 
dust and atmospheric action. 


Keeler Refrigerator 
Hardware 


The Keeler Brass Company, Grand 
Rapids, Mich., has added recently to 
its manufacture of furniture and 
metal automobile trimmings the 
making of refrigerator hardware. 

The company is now offering to the 
trade new models in refrigerator 
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latches and hinges, maintaining in this 
new line the policy employed in the 
furniture and automobile hardware of 
practical, durable and artistic designs. 

The patent refrigerator latch which 
is illustrated herewith combines, the 
company claims, the essential points 
in the closing of a refrigerator door. 
This positive self-closing lock auto- 
matically draws the door air tight, 
and is simple in construction. A 
nickel steel coil spring non-corroding 
under compression gives the auto- 
matic action both in closing and wedg- 
ing the door tight. The lock operates 
very easily, the weight of the door 
itself being sufficient to close it. The 
wedging action is a_ horizontal 
pressure which eliminates any ten- 
dency to bear upward on the hinges. 
There is one-quarter inch take-up on 
the cam, which the company states 
provides for all variation, wear and 

















The Keeler patent latch without icck is on 
the left. The patent latch with lock is on 
the right 


sag in the refrigerator doors. The 
lock is furnished in attractive orna- 
mental nickel and brass designs. 


Pneuvac “Sweeper-Vac” 


The Pneuvac Company, 59 Temple 
place, Boston, Mass., is making the 
“Sweeper-Vac,” a machine that can 
be used as a combination vacuum 
cleaner and carpet sweeper, as a 
vacuum cleaner alone, or as a carpet 
sweeper alone. Although the carpet 
Sweeper and the vacuum cleaner each 
can be used independently, they will 
generally be used in combination. It 
is this use that will bring out the 
highest efficiency of the machine. 

In an apparatus combining a carpet 
Sweeper and a vacuum cleaner it is 
essential that the two features will 
completely dovetail, and that neither 
will interfere with the other. This 
means that each of the two machines 
or parts must be self-adjusting to 
the surface to be cleaned. The 
“Sweeper-Vac” accomplishes this by 
having the little independent carpet 
sweeper so hung underneath the 
vacuum cleaner member of the com- 
hination that it is in what is called 
“floating adjustment.” This means 
that when the combined machine is 
being run over the floor, the little 
carpet sweeper will raise and lower 
itself to meet the surface to be cleaned 
without interfering with the suction 
nozzle of the vacuum cleaner mem- 
ber. The suction nozzle is always in 
firm contact with the floor so that 
there will be no escape of air. This 
independently self-adjusting, or as it 


has been referred to “floating adjust- 
ment,” of the little carpet sweeper is 
one of the most important features 
of this vacuum sweeper device. If 
the carpet sweeper were rigidly at- 
tached to the vacuum cleaner there 
would be a loss of suction, because 
the carpet sweeper wheels would hold 
the suction nozzle at times away from 
the floor, whereas it is necessary for 
strong suction that this nozzle should 
rest firmly against the floor. Because 
of this independent self-adjusting, 
each member of the “Sweeper-Vac” 
combination is stated to be unhindered 
in accomplishing its own individual 
work. 

The “Sweeper-Vac” is operated en- 
tirely by hand, its use consequently 
is not confined to those houses or office 
buildings that are wired for elec- 
tricity. There is no hose, nozzle or 
motor; there are no tubes, and only 
one person is required to operate it. 
The machine rests upon a single, broad 
rubber-faced corrugated drive wheel, 
centrally located in the bottom of the 
machine at the back. There is but a 
single broad-faced wheel because it is 
by means of this wheel that the bel- 
lows are operated. There is, therefore, 
considerable resistance and friction 
necessary. Another object in using 
this single broad-faced wheel as the 
means of support is to avoid the ten- 
dency of cutting into the carpet which 
may result from the use of too narrow 
wheels in friction driving. The carpet 
sweeper part of this combination is 
fitted with the usual narrow wheels, 
however, because no friction is neces- 
sary to drive the brush. 

This single broad-faced drive wheel 
is also very important because the 
single point of support forces the 
nozzle-front to adjust itself quickly, 
firmly and evenly to the surface of 
the floor covering and provides a 
“three-point suspension.” 

The suction in the vacuum cleaner 
part of the “Sweeper-Vac” is caused 
by this single broad-faced wheel re- 

















Emptying the “Sweeper-Vac” 


volving over the carpet in either direc- 
tion. This movement of the drive 
wheel causes a connecting rod to move 
upward and downward, which move- 
ment in turn causes the bellows to 
operate. The suction is continuous 
and powerful, but not of such ex- 
treme force as to injure the fabric 
of carpet or other floor covering. 
The little carpet sweeper picks up 
the different particles and deposits 
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them in a receptacle the same as in 
an ordinary carpet sweeper. This 
little sweeper can be removed from 
the vacuum and can be used as a 
carpet sweeper for “just brushing up.” 
The same handle is used whether the 
machine is used in its combination 
form, merely as a vacuum cleaner, or 
only as a carpet sweeper. 

The “Sweeper-Vac” combination is 
7% inches high, 15% inches long and 
11 inches wide. The little carpet 
sweeper, which fits so snugly into the 
vacuum cleaner section, is only 2% 
inches high. 


“President” Kettle 


L. Ambler, Reading, Pa., is the 
patentee and sole owner of a new 
kettle for kitchen use, called the 
“President,” in which meats, fish and 

















The “President” kettle 


vegetables can be properly cooked, 
he claims, in a very short time. 

The “President” kettle is made in 
spun and cast aluminum, sheet or 
pressed steel, cast-iron, nickle-plated 
and common grey iron. It is con- 
structed in such a manner that when 
anything is being cooked all the heat © 
and steam is confined within by means 
of a hermetically closed cover, until 
the steam has sufficient pressure to 
operate automatically a safety valve 
at the top of the cover; this insures 
against explosion. 


“Diamond Edge” Tools 


The Shapleigh Hardware Company, 
of St. Louis, has just put on the mar- 
ket a “Diamond Edge” folding steel 
square, which it states is absolutely 
true and as accurate as the one-piece 
square, making it practical. 

It is especially adapted for use in 
the tool chest, as it occupies a 24 x 4 
space and will be found a great con- 
venience. 

The smooth slide avoids all pos- 
sibility of wear such as caused by 
forcing the tongue in the square. 
The solid heel adds increased strength. 
The tongue cannot drop out or slip 
as it is held by a locking screw se- 
curely fastened in the square. This 
screw is easily turned by inserting a 
cain or flat tool in the slot. 

This square is made of gun metal 
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ANTICIPATION 


Weary at last of the “Open Shelving” used in the times of 
long ago—disgusted with shelf “‘boxes’’ with their heavy pulling 
qualities, our friend Jonsie has turned his vision toward the light 
and behold we see him anticipating a revolution. 

The installation of an equipment of Warren Fixtures bids 
farewell to Dust, Dirt, Moisture, Lost Sales and Antiquated 
Methods. 

When Warren Hardware Fixtures go in Sales increase, Time 
is saved both customer and merchant, for there is no waiting to 
be waited upon in a Warrenized Store. 

If You too are in a Rut—let us help you out. 

The cost is small—The advantages innumerable. 

SEVERAL LINES OF FIXTURES FROM WHICH TO 
SELECT. . 

Why don’t you start Anticipating now and send for Standard 
Catalogue No. 219 and Economical Catalogue No. 65? Mailed 


Free. 


J.D. WARREN MFG. COMPANY, Chicago, II. 


Eastern Display, 253 Broadway, New York, N. Y, 
The Largest Manufacturers of Hardware Store Fixtures in the World 
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finished steel with cuts marked in 
yellow enamel. Body, 24 x 2; tongue, 
16 x 1% inches. The face is marked 
in sixteenths, eighths and eighths 
square measure. The back marked in 
twelfths, thirty-secondths and one- 
fourths with a Rafter table. Each 
square is furnished in an enameled 
cloth sack as shown in the illustration. 
Another new member of the “Diamond 
Edge” tool family is the adjustable 
“Diamond Edge” engineer’s wrench. 
These wrenches can be used in prac- 
tically every opening where a solid 
wrench can be used. The 10-inch size 
takes the place of nine sizes of solid 
wrench. Other sizes in comparison. 
It is especially useful for engineers, 
machinists and millwrights. The 
wrenches are said to be made of too! 
steel of a quality especially intended 
for high grade tools. 

In the manufacture of this wrench, 
every detail is closely watched. All 
joints are perfectly fitted and every 
care is taken to produce a tool of the 
very highest auality. 

The neat and compact arrangement, 
combined with the reliable construc- 
tion, makes these wrenches adaptable 
for use in the tool equipment of auto- 

















“Diamond Edge’ folding steel square 

















“Diamond Edge” engineers’ wrench 


mobiles, motor boats and all machines 
requiring a high grade adjustable 
wrench. 


Williams’ Engineers 
Socket Wrenches 


J. H. Williams & Co., 57 Richards 
street, Brooklyn, N. Y., and 32-C 
South Clinton street, Chicago, Ill., are 
now marketing some of their lines of 
high grade drop forged wrenches, 
both of the engineers’ type and for 
special automobile use. They are put 
up in handy form for instant use and 
convenient carrying in tool kits or 
mechanicians’ chests. 

The Williams’ “Ford Set” contains 
seven offset socket wrenches, one 
straight socket wrench, a double head 
engineer’s wrench and a single head 
cap screw wrench put up in a flexible 
roll. These wrenches serve such a 
wide field that with them a chauffeur 
or mechanician should be prepared 
for almost any mechanical emergency. 

The Williams’ “Big Ten” set is 
made up of ten double head engineers’ 
wrenches, with a capacity ranging 
from % to 1 inch square or hexagon 
iheads. This group is arranged for 
extra capacity, covering 78 sizes of 
the most prominent nut, screw and set 
screw sizes in the United States, as 
well as other standard millings, and 
provides for the maximum service in 
the machine shop and mechanics’ field 
generally. 

The “Williams’ 


and 


Silent Salesman’”’ 





set is a device for not only attracting 
the attention of possible customers, 
but provides a systematic method of 


















The cut at the left is the Williams’ “Si- 
lent Salesman A” engineers’ set, mounted 
on a huge wrench, for storekeepers only. 
At the right at the top is the “Big Ten” 
set, below the Williams’ “Ford Set” of 12 
wrenches in role for automobile use 


efficiently carrying the stock where 
the wrenches may be quickly reached 
for a customer’s inspection or pur- 
chase. 

The assortment embraces a variety 
of tools with openings especially 
adapted to automobile service, while 
the sales helpfulness saves the time 
and increases the profits of the store 
keeper. 


Hoggson Time Stamp 


S. H. Hoggson & Co., Arlington, 
N. J., are featuring their new shield 
time stamp which is guaranteed for 
correct time and perfect work. It 
prints the year, month, day, hour and 
minute, correct time, within a one- 
inch circle. 

The date types are placed in the 
center and are changed by hand once 
in 24 hours. Around these are two 

















Hoggson time stamp 


type circles, traveling continuously, 
one containing 60 minutes in 5-minute 
divisions, and revolving in unison 
with the watch works to which it is 
attached by suitable gearing, and 
making one revolution an hour. 

The outer type circle contains 12 
hours, and makes one revolution in 
12 hours, both circles turning from 
right to left, the reverse of the hands 
of a clock. 

To read the time, glance at the 
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pointer at top of the shield and read 
down, noting the figures at the left 
of the pointer. 

The time piece is wound and set by 
the stem, the same as a watch. The 
die bed is double-cushioned to pre- 
vent jarring in use. 

The stamp is designed to rest face 
down on the ink pad when not in use, 
and in this position it is dustproof 
as it rests on the shield that protects 
the type circles, which are recessed 
and do not touch the pad until the 
stamp is pushed down to ink them or 
to print. 

The entire printing is done from 
specially prepared rubber, which with 
proper care will give many years’ 
service. Any wording desired can be 
placed above and below the shield to 
the extent of the die bed, which is 2% 
inches square. 

The stamp is packed complete with 
dates and ink pad, ready for use, and 
is sent prepaid upon receipt of price. 


“Barnsley” Wrenches 


The Automatic Wrench Company, 
P. O. Box 2195, Boston, Mass., is 
making the “Barnsley” wrench which 
is automatically opened, instantly ad- 
justed and automatically locked. 

The jaw of the “Barnsley” auto- 
matic wrench is a drop forging of 

















Barnsley wrench 


open-hearth steel case hardened, tem- 
pered, ground and polished. The 
handle is a casting of fine grade semi- 
steel, ground and polished; the clutch 
is made of a special imported tool 
steel and the spring of music wire. 

The company claims that the patent 
automatic locking clutch is absolutely 
positive and instantaneous in action 
and with the mechanical prgnciple in- 
volved it follows that the ede the 
pull on the wrench the tighter is the 
locking action. 

The “Barnsley” is operated by sim- 
ply placing the object to be turned 
between the jaws and pressing the 
jaw in, or drawing the jaw in with 
the thumb trigger under the handle 
until it strikes the object, the patent 
automatic locking clutch does the rest. 
To open the jaws or to release the 
jaws from the object, a slight pressure 
on the clutch, and jaw springs open, 
or closing the jaws together releases 
the clutch and the jaw is self opening. . 
Any type can be easily operated with 
one hand; it can be adjusted to one 
thousandth of an inch. 


THE PAULAU STEEL SPRING Com- 
PANY, Mt. Clemens, Mich., has been 
organized to make motor car springs; 
$75,000 capital stock; officers as fol- 
lows: President, A. T. Donaldson; 
vice-president and general manager, 
A. J. Paulau, of Detroit, treasurer 
and temporary secretary, C. D. Jack- 
son. 
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Atkins Always Ahead! 


Here is an entirely new idea in Hand Saw Handles. 
We've discarded the old style carved Handle and in 
its stead we offer on our most popular patterns— 


AT THE SAME PRICE—the new beautiful and 


attractive 


Embossed Handle 


The increased cost to us is fully justified by the improved appear- 
ance of the Saw. It makes them even more individual—even 
more distinctly ATKINS. You'll be surprised how quickly your 
best trade will buy these beautiful Saws with the new and ex- 


clusive ATKINS Embossing. 
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And—remember—they are the same price to you, even if you can easily 
get 25 to 50 cents more for them. 


We furnish the Atkins Embossed Handle not only in the Atkins Per- 
fection Pattern, but also on the old style Straight Across Handle. 


Atkins ‘Wr Saws 


It’s little big things like this that add individuality and quality to the 
ATKINS line of Hand, Rip, Panel, Back, Compass, Keyhole, Wood 
and other types of Saws as well as to ATKINS Trowels, Saw Fitting 
Tools and Specialties. 





Why not get started with the big popular money-making line? We'll 
increase your profits and we'll “Help You to Sell.” 


E. C. Atkins & Co., Inc. 


The Silver Steel Saw People 


Home Office and Factory, Indianapolis, Ind. Canadian Factory—Hamilton, Ont. 
Branches carrying complete stocks in the following cities. Address E. C. ATKINS & CO., Inc. 
Atlanta Minneapolis Portland, Ore. Vancouver, B. C. 
Chicago New Orleans San Francisco Sydney, N. S. W. 

Memphis New York City Seattle 


Messrs. John Shaw & Sons, Wolverhampton, Ltd., Wolverhampton, England. Agents for Great Britain. 


























RECENT TRADE LITERATURE 


Catalogs, Bulletins and Other Matter Published by Hardware Makers 


New Lufkin Catalog 


THE LUFKIN RULE COMPANY, Sag- 
inaw, Mich., announces the issuing 
of its new catalog, No. 9, now ready 
for distribution. The 110 pages are 
devoted exclusively to measuring 
tapes and rules, and it is the most 
complete catalog of the company’s 
goods ever sent out. The various 
items throughout the book are well 
arranged, and most comprehensively 
presented. The embossed cover is of 
original design, executed in the Luf- 
kin stock label and box colors, tan and 
maroon. 

The special attention of the trade is 
invited to the fact that in addition 
to measuring tapes, steel rules, etc., 
the company now manufactures a 
complete line of folding boxwood, and 
flexible spring joint wood rules, and 
has a full stock of both, enabling it 
to make prompt shipments. Requests 
for copies of the new catalog will re- 
ceive prompt attention, and should be 
addressed either to the Lufkin Rule 
Company, home office at Saginaw, 
Michigan, or New York office at 106 
Lafayette street. 


Reading Motorcycle Saddles 


THE READING SADDLE & MFG. Com- 
PANY, Reading, Pa., is featuring on a 
large folder printed in colors the 
“Mohawk” and “Apache” motorcycle 
saddle made with the “Top-Notch” 
spring. 


“Plymouth Products” 


PLYMOUTH CORDAGE COMPANY, 
North Plymouth, Mass., has sent out 
the June “Plymouth Products.” The 
first page contains an article on the 
company’s nineteenth anniversary 
which takes place this month. The 
Plymouth Dealers’ Service Bulletin, 
No. 19, issued as a supplement to 
“Plymouth Products,” contains many 
interesting suggestions. 


Russell Screw Plates 


THE RUSSELL MFG. COMPANY, 
Greenfield, Mass.,.- has issued a cata- 
log, Bulletin H, showing its new line 
of screw plates. The company states 
that its opening die screw plates cover 
an entirely new idea in screw plates 
for threading bolts. The double die 
feature used in all the Russell screw 
plates is also a new idea, and one 
that doubles the life of the dies. 


Grand Rapids Manual 
Training Equipment 


THE GRAND RAPIDS HAND SCREW 
COMPANY, Grand Rapids, Mich., has 
issued catalogs Nos. 21, 22, 23, 24 and 
25, illustrating and describing the 
company’s line of manual training, 
laboratory and domestic science fur- 
nishings; also the catalog of the 
“Clear View” show cases. The deal- 
ers’ discount is figured off the price 
lists with the exception of the show 
case catalog, where they are net to 
jobbers and manufacturers. 


Gray Marine Motors 


THE GRAY Motor CompPaANy, De- 
troit, Mich., has issued catalog No. 
30, on the Gray marine motors, the 
book containing 47 illustrated pages 
describing the motors in general and 
in detail. The company’s guarantee 
is printed on the third page. 


Bonney Catalog No. 18 


THE BONNEY VISE AND TOOL 
Works, Inc., Allentown, Pa., has 
issued its new catalog, No. 18, which 
the company calls a reference book on 
vises and wrenches of all kinds. The 
company’s new lines include’ the 
Bonney combination pipe and nut 
wrench, Bonney “Hercules” screw 
wrench, “Baby Vixen” wrench, Bon- 
ney standard vises, Bonney box tool, 
and Bonney tack claw. 


R-W House Organ 


THE RICHARDS-WILCOx MFG. Com- 
PANY, Aurora, Ill, features in its 
June “Door-Ways” a number of its 
door hangers; also its R-W builders’ 
brackets. The page “Just for Fun” 
adds to the attractiveness of the num- 
ber. 


Walworth House Organ 


“THE WALWORTH Loc” for June, 
published by the Walworth Mfg. Com- 
pany, Boston, shows on its cover a 
most attractive picture of the U. S. 
Battleship Connecticut. Articles pert- 
inent to the company’s products make 
the number an interesting one. 


Columbian Rope Pamphlet 


THE COLUMBIAN ROPE COMPANY, 
Auburn, N. Y., has sent out a 
pamphlet’ entitled “On-the-Square 
with the Hardware Man,” featuring 
the good selling and wearing qualities 


of Columbian rope and twine. 


“Nesco News” for June 


“NESCO NEWS” FOR JUNE, published 
by the National Enameling & Stamp- 
ing Company, St. Louis, Chicago, 
New Orleans and Philadelphia, con- 
tains articles on advertising and store 
front investments and _ illustrations 
and descriptions of the company’s 
“sift set” and the “Nesco” products 
suited to warm weather use. 


“Hureka” Playground 
Apparatus 


THE ASHLAND MFG. CoMPANY, Ash- 
land, Ohio, has published catalog No. 
14, containing illustrations and de- 
scriptions of its “Eureka” playground 
apparatus, consisting of the “Giant 
Stride” swing outfit, home combina- 
tion, horizontal ladder, recreation 
merry-go-round, play recreator, and 
combination outfit No. 10E. 











Sand Will Do It 


HE Keystone Steel & Wire Company, Peoria, IIl., 

maker of all kinds of wire and wire products, 
is enclosing in its correspondence a little card on 
which is a poem entitled, “Sand Will Do It.” We 
believe it will interest our readers and we repro- 
duce it as follows: 


I observed a locomotive in the railroad yards one day, 
It was waiting in the round-house where the locomotives 


stay ; 

It was panting for the journey, it was coaled and fully 
manned, 

And it had a box the fireman was filling full of sand. 

It appears that locomotives can not always get a grip 

ee —_ slender iron pavement, ’cause the wheels are apt 
o slip; 

And when they reach a slippery spot their tactics they com- 


mand, 
And to get a grip upon the rail they sprinkle it with sand. 
It’s about the way with travel along life’s slippery track, 
If your load is rather heavy you’re always slipping back; 
So, if a common locomotive you completely understand, 
You'll provide yourself in starting with a good supply of sand. 
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If your track is steep and hilly and you have a heavy grade, 

If those who’ve gone before you the rails quite slippery made, 

If you ever reach the summit of the upper tableland, 

You'll find you’ll have to do with a liberal use of sand. 

If you strike some frigid weather and discover, to your cost, 

That you’re liable to slip up on a heavy coat of frost, 

Then some prompt, decided action will be called into demand, 

And you'll slip ’way to the bottom if you haven’t any sand. 

You can get to any station that is on life’s schedule seen 

If —* a fire beneath the boiler of ambition’s strong ma- 
chine, 

And you'll reach a place called Flushtown at a rate of speed 
that’s grand, 

If for all the slippery places you’ve a good supply of sand. 


Boston Association Elects 


HE Boston Hardware Association at a recent 
meeting elected the following officers: J. P. 
Mackey, of Brookline, president; R. W. Wastcoat, 
vice-president; J. F. Willett, treasurer; D. Fletcher 
Barber, secretary. The directors chosen were 
C. M. Nichols, J. M. Munroe, J. B. Hunter and 
H. M. Sanders. 
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The Spark Plug 
Your Customers Prefer 


Experienced motorists will not take chances 
with their equipment. They have found out 
that it pays to be careful and to insist upon 
having the best of everything. 

More and more automobile owners are using 
HERZ PLUGS (“Bougie Mercedes”). They 
have recognized the superiority of Double 
Stone Insulation over porcelain, of the Four 
Sparking Points and the Platinum-alloy Elec- 
trode. 

If you are to build up and hold your Auto- 
mobile trade you cannot afford not to carry 
HERZ PLUGS. You don’t need to be told 
that the article your customers want is the 
one you want. It means more first sales and 
more repeats. Write for prices. 


HERZ & CO., 245 W. 55th St., New York 
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low and high tension—are made in a wide 


range of models for all manner of work and 
they'll give your motor more power—make 
your motor run smoother and quieter than 
will any other make, and, equipped with one, 
a can always start your engine on a quarter 
urn. 


We'll exchange your present magneto of any 
make on a liberal allowance basis for an up-to- 
the-minute SPLITDORF low or high tension. 


SPLITDORF PLUGS are not experimental—they 
are standard. Known since their first appearance 
as the “common sense plug” they are exactly that 
-—no more and no less. SPLITDORF PLUGS will 
outlast your motor—thousands are rarely removed 
from a cylinder head. There is nothing fanciful 
about them—they are made to endure any 
every strain of ignition put upon them. 


Why not “Stock Up” on a standard article 
always in demand? 


SPLITDORF ELECTRICAL COMPANY 


98 Warren Street NEWARE N. J. 
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Have you shared yet in the 
extensive cooperation we are 
giving dealers to help them sell 


















LAKE-ASPHALT 





Genasco is a good seller because 
it is waterproofed with Nature’s 
everlasting waterproofer, and the 
KANT-LEAK KLEET goes with 
it to make seams watertight without 
cement and prevent nail leaks. 
With this combination Genasco 
gives lasting protection at little 
cost. 

But when backed by the effective 
selling-plan which we offer dealers | 
it becomes one of the most at- 
tractive propositions you ever han- 
dled. 

Write us about it today. 








The Barber 
Asphalt Paving Co. 


Largest producers in the world 
of asphalt and ready roofing 


Philadelphia 


New York San Francisco 


Chicago 














MOTOR ACCESSORIES 


AND SUPPLIES | 





RECENT PRODUCTS OF MOTOR ACCESSORY MAKERS 


“J. H.” Tonneau 


Shield 


The “J. H.” tonneau shield is de- 
signed to protect the passengers in 
the tonneau of a motor car. While 
the windshield mounted on the dash 
fully protects the passengers in the 
front seat, it does not completely 
protect the passengers in the ton- 
nieau, for the principal reason that 
the side-sweeping winds and dust 
are gathered up at the sides of the 
car and swirled over the passen- 
gers in the tonneau. For these 
reasons, the tonneau shield is a 
very desirable accessory and its 
proper introduction by hardware 
dealers to motorists should create 
a good demand. The “J. H.” 
tonneau windshield partly converts 
a touring car into a limousine, for 
its extension side section will keep 
out the cold blasts of wind and fly- 
ing dust. Fully fifty per cent. of 
the cars in Europe are equipped 
‘with a similar shield. This shield 
is adjustable and folds completely 
out of the way behind the front 
seat and can be adjusted to any po- 
sition desired, either in back of the 
front seat, or it can be drawn back 
so that it is within 6 inches of the 


The 


passengers’ faces. The price at 
which this shield is sold is $60, but 
the manufacturers will soon bring 
out a cheaper shield for smaller 
cars. Manufactured by the Mutual 
Auto Accessories Company of 
America, Lincoln Square Building, 
58-60 W. 65th street, New York 
City. 


Pyrene Fire Extin- 
guisher 


The Pyrene fire extinguisher, 
which has become popular with mo- 
torists as a “safety first’ equip- 
ment, is a double-acting pump. The 
floating cap valves on the long rod 
at the left of the central pump 
tube, and the secondary ball valves 
are fastened at top and bottom to 
the large central pump tube by two 
collars. This pump tube is free to 
move around its own axis. No 
matter in what position the extin- 
guisher is held, the feed valves are 
always under the pump and at least 
one is submerged, since they re- 
volve by their own weight. The 
rod which holds the floating cap 
valves is longer than the sleeve in 
which it slides, therefore, through 
gravity, the lower valve is open and 

















Showing the method of utilizing the “J. H.” tonneau shield 





94 


the upper valve closed, or vice 
versa, according to the position in 
which the extinguisher is held. 
These conditions cause the liquid 





Pyrene fire extinguisher for motor use 


always to be drawn from the lowest 
part of the container. The action 
of this double-acting pump, which 
makes up the forceful operation of 
the Pyrene fire extinguisher, in- 
sures certainty of -forcing the 
liquid into the very vortex of a 
fiercely burning flame. 

The filler cap at the top of the 
extinguisher contains a single-act- 
ing valve such as used on bicycle 
tires. This valve allows air to 
enter and fill the partial vacuum 
caused by the ejection of the liquid, 
thus preventing the pump becom- 
ing air bound, but prevents evap- 
oration when the extinguisher is 
not in use, the plug being held 
tight against the opening by a 
spring. The handle is hollow and 
contains a spring acting upon a 
cork stopper which presses down 
upon the top opening of the ejec- 
tion tube. This cork, acting only 
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NA they all must use Weed Chains for safety’s sake. /) ff 





—\ Post mortems are never held over Weed I, ly, 
\ \\ Chains—they never make dead stock. | 
\\N Even when roads and pavements are 
dry the experienced motorist will 
buy—‘“In time of sunshine he prepares 








for rains, stops at his dealer’s and buys 


Weed Chains.”’ 






Don’t forget to order a stock of Weed 
Cross Chains, too. We will send you an 
attractive board on which you can dis- 
play our Cross Chains to the best advantage 
if you will but write for it. Now’s the 
time. Write for it now. | 








Weed Chain Tire Grip 
Company 



















Bridgeport, Connecticut 









Manufactured for Canada by 


DOMINION CHAIN COMPANY, Limited 
Head Office: Shaughnessy Building, Montreal, Canada 
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when the handle is turned in the 
lock plate, prevents evaporation 
through the ejection tube. 

The prices of Pyrene extinguish- 
ers (filled ready for use) f.o.b. 
New York City, or nearest shipping 
point, are as follows: Brass ex- 
tinguisher, $7; nickel-plated extin- 
guisher, $8. Manufactured by the 
Pyrene Manufacturing Company, 
1485 Broadway, New York City. 


Metalcraft Offset Gaso- 
line Funnel 


The Metalcraft offset gasoline 
funnel is designed to easily reach 
any rear pressure tank filler open- 
ing, no matter how far under the 
car it may be. The special wedge 
shape of the body and the sectional 
spout, with an extension capacity 
of 20 inches, make it possible to 
reach under or beside tires and tire 
trunks or through the spokes of the 
rear wheel. It is substantially 


made of sheet iron, all parts being ~ 


securely locked and seamed to- 
gether and galvanized afterwards. 
The body dimensions of the funnel 
are: Length, 11% inches; width, 
9 inches; depth, 6 inches. Length 
over all, including spout connec- 
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Couch automobile tent garage 


tourists can take their garage with 
them when going on trips. The 
prices range from $41.35 to 
$119.88, according to material used 
and size, the smallest size made 
being 914 by 12 feet, with the hight 
of center pole 8% feet, and the 
largest size being 12 by 21 feet, 
with hight of center pole 11 feet. 


Johns-Manville Shock 
Absorber 


The Johns-Manville shock ab- 
sorber represents the _ successful 
outcome of exhaustive experiments 
undertaken with a view to produc- 
ing a light effective shock absorber 
at a reasonable price. 

After a careful elimination of all 


f& but essential features it was found 





Metalcraft offset gasoline funnel 


tions and handle, 15 inches. Man- 
ufactured by William Vogel & 
Bros., 37-47 S. Ninth street, Brook- 
lyn, N. Y. 


Couch Automobile Tent 
Garages 


The Couch Bros. Mfg. Company, 
Cincinnati, O., is mianufacturing 
and marketing automobile tent 
garages, which should certainly 
meet a ready demand with automo- 


bile tourists as well as solve a 


vexing problem for any motorist 
who is without a suitable home for 
his car. For the latter case, the 
Couch automobile tent garage will 
provide an inexpensive housing 
and will protect the car from the 
weather. It is an ideal protection 
for touring, camping and fishing 
parties. 

The tents are made of varying 
thicknesses of army duck, which 
the manufacturers claim is water 
and mildew proof. 

The garage tent makes a very 
small package when packed and 


perfectly practical to embody in 
single cylinder construction all the 
elements required to insure efficient 
performance. 

This was made possible by the 
employment of an internal tele- 
scopic spring of vanadium steel 
possessing to a high degree the 
combined qualities of resiliency and 
strength. 

It affords an effective means of 
minimizing the jolts and jars aris- 





J-M shock absorber 


ing from inequalities in the road 
surface. It is easily installed on 
any car in place of back shackles on 
the rear springs. 

It is made by the H. W. Johns- 
Manville Company, New York City. 


A New Electric Lantern 


The H. W. Johns-Manville Com- 
pany, New York City, is placing on 
the market a new type of portable 
electric lantern of exceptionally 
wide utility, and one which over- 
comes the usual inconvenience in 
securing proper. size _ batteries. 
This lantern, called the J-M Mobi- 
lite Electric Lantern, uses standard 
size dry cells which are easily ob- 
tainable everywhere. The use of 





J-M non-blinding lens 


larger batteries has naturally given 


this lantern infinitely greater 
burning capacity, in fact the mak- 
ers claim that with two ordinary 
good dry cells, used intermittently, 
it will burn for nearly 150 hours. 

The J-M Mobilite Electric Lan- 
tern is fitted with a tungsten bulb 
of especially low amperage and a 
specially designed parabolic reflec- 
tor—two accessories that have con- 
tributed largely to the present day 
efficiency of electric lighting on 
motor cars. Working in conjunc- 
tion this bulb and reflector produce 
a light of remarkable brilliance and 
power by which objects are clearly 
discernible at a distance of 150 
feet. 


THE FRANK B. HALL COMPANY, 
Newton Falls, Ohio, manufacturer of 
electrical specialties and the Stevens 
line level, has been incorporated with 
a capital stock of $10,000. The in- 
corporators are Frank B. Hall, E. A. 
Stevens, Charles K. Douglass, C. A. 
Hunter and F. D. Hall. 
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ARTON N 


ELECTRIC WARNING SIGNAL 





The Sparton warns! It doesn't make pretty 
music, nor work pretty often—it warns! 





Its clear dominant note crystallizes the hesi- 
tant pedestrian’s thought—it makes him move. 








And since it warns him in good time, he 
holds no grudge against the autoist. 


Sparton is made in a size to ‘‘fit’’ every car 
and every motor boat. 


It doesn't stay in stock. 


Write. 
Prices from $7.00 to $15.00. 


The Sparks- Withington Co. 


Jackson, Michigan, U. S. A. 
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Prominent Hardware Man Dies 


LBERT MILLARD WILEY, long identified 

with the wholesale hardware trade in Bos- 

ton, died to-day at his home at 157 Kilsyth road, 

Brighton. He had been in failing health for about 

six months. He was a member of the firm of Frye, 
Phipps & Company. 

Mr. Wiley was born in Boston about sixty-two 
years ago, and after finishing his school days at 
the English High School he entered the employ of 
Frye, Phipps & Company as a youth and his busi- 
ness interests had continued always with that 
house. Associated with Mr. Wiley from his start 
was E. L. Richards, and the two grew up in the 
business together and eventually, as partners, 
bought out the interests and continued the business 
under the original name. 

Mr. Wiley has been prominent in the Episcopal 
Church as a member of All Saints’ parish, Long- 
wood, of which society he was treasurer. He had 
served as chairman of the building fund, as also 
had been chairman of the building committee of 
the Girls’ College in Constantinople, Turkey. In 
other church and educational work he found deep 
interest. He is survived by his wife, formerly Miss 
Marion Pratt of Boston. There are no children. 


Harry C. Lee & Co. in New Quarters 


T O secure much needed extra space, Harry C. 

Lee & Company have taken the entire first 
floor above the street at 95-97 Chambers street, 
New York City, extending through the block to 
77-79 Reade street. 

The Chamber street end of this room, in all 
about 50 x 200 feet, will be occupied for offices and 
salesrooms, showing in floor and wall glass show 
cases, the many fine lines of golf, tennis and other 
sporting and athletic goods. 

H. C. Lee & Co. are sole United States repre- 
sentatives for William Mills, Birmingham, Eng- 
land, for his line of gold heads, made of an alumi- 
num alloy, and are also sole representatives in 
this country for the Starr Mfg. Company, Dart- 
mouth, Nova Scotia, makers of the celebrated Can- 
adian hockey and other ice skates. 

Another line for which they are direct factory 
representatives are the tennis balls made by the 
Pennsylvania Rubber Company, Jeannette, Pa., as 
well as the Worthington Ball Company, Elyria, 
Ohio, making golf balls. 

One of the clever features recently adopted by 
them for handling waste is a baling device which 
resembles somewhat a wardrobe trunk, opening at 
the upper end. Into this is thrown as it accumu- 
lates waste paper and waste leather, which is com- 
pressed into bales of about one-quarter ordinary 
bulk and wired for shipment. This treatment both 
minimizes a fire hazard and yields an income of 
14c. per pound for the paper, and about 10c. per 
pound for leather scrap, besides keeping the place 
tidy and free from combustibles. After paper, 
leather or other waste, properly sorted, is thrown 
in, and the space filled, it is compressed by an end- 
less chain device, which reduces the bulk in the 
proportion of about 4 to 1, the equipment costing 
about $40 in all, which will soon pay for itself where 
there is much waste to handle. 

A new catalog of 55 pages, fully illustrated, 
shows their line of golf and tennis supplies. 


J. F. BrLuetTtT, formerly with the Cleveland branch of 
the Niles-Bement-Pond Company, is appointed general 
manager of the Buckeye Twist Drill Co., Alliance, O. 
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To Establish Sharpening Depots 


T HE Pike Mfg. Company, Pike, N. H., manufac- 

turer of sharpening stones, has decided upon 
the establishment of Pike sharpening depots all 
over the country. By this method it is hoped to 
establish a service to users of edged tools that will 
be of inestimable benefit. 

There are many unique instruments that are dif- 
ficult to sharpen, such as surgeons’ knives and scal- 
pels, dental instruments, barbers’ clippers, tailors’ 
pattern shears, disc meat cutter knives, etc., and in 
performing a service at a very low cost to every 
user of these instruments, the Pike Mfg. Company 
believes it can be of material assistance to hard- 
ware merchants, who are frequently called upon to 
perform such service, but do not always have the 
facilities. 

The present year completes the ninety-first year 
of the Pike Mfg. Company’s existence. The con- 
cern was started early in the last century manu- 
facturing scythe stones. The business has devel- 
oped slowly for nearly 100 years up to the present 
time and the line now constitutes practically every 
known sharpening substance of practical utility. 

“There did not seem to be any further way of 
developing our business,” said an officer of the com- 
pany, “unless we went into some other line of 
endeavor. Inasmuch as we have a number of men 
in our organization who are thoroughly versed in 
sharpening stones, and the exact method of using 
them, we recently came to the conclusion that it 
would be a pretty good idea to establish a sharpen- 
ing business in connection with our sharpening 
stone business, and we have been working along 
these lines for the past two or three years. We 
expect to handle all kinds of sharpening and grind- 
ing of edge tools and instruments through the 
hardware trade by establishing Pike sharpening 
depots all over the country. We feel that we can 
make this a very profitable business for any hard- 
ware man who agrees to go into it with us.” 

A booklet has been published, “Dull Edges Made 
Sharp,” which covers thoroughly the new plan of 
the Pike Company. 


New “Universal” Factory Building 


ANDERS, FRARY & CLARK will soon have the 
tallest factory building in New Britain, Conn. 
It is to be eight stories high. The building is 125 
x 65 ft. and the work is being pushed along so 
rapidly that it is expected it will be completed, 
ready for the installation of machinery by August 1. 
The American Hardware Corporation a year or 
so ago adopted the policy of erecting seven-story 
buildings for all of its new factory additions. Now 
Landers, Frary & Clark push up a story higher. 


Chicago Outing July 21 


i fege Chicago Retail Hardware Association will 

hold its annual picnic on Tuesday, July 21, at 
Brand’s Park, 3257 Elston avenue, Chicago. The 
committee is busy arranging for races for the chil- 
dren, and there will be bowling, dancing, target 
shooting and other contests. The admission will 
be 50 cents for each person. Children under 12 
years of age will be admitted free. 


ORGANIZATION HAS JUST been effected of the Rubicon 
Tool & Grinding Company, of Dayton, Ohio. The mov- 
ing spirits of the company are C. O. Shaffer and George 
D. Barok. 
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to Attach 





The most popular warning signal in all motordom—best to buy, 
easiest to sell. 


The warning note is of intense volume and will secure the right 
of way under any traffic conditions. 


Guaranteed unconditionally by an organization that leads the world in the 
production of Automobile Electric Warning Signals. 


The complete line of GARFORD accessories will make you headquarters to 
motor car, motor boat and motor cycle owners. 


Special Ford REXO II sells to every Ford owner on sight. Price $3.85 com- 
plete. Guaranteed to fit Ford cars. 


MAXO II, the unfailing motor cycle signal. Same construction and high 
grade workmanship as REXO II. Motor cycle owners will accept no other signal 
if MAXO II is for sale in their territory. 


GARFORD Speedometers and Lighting Systems are built to the GARFORD 


standard of quality. They will bring you many new customers. 


Send for catalogue and introductory selling proposition. It will give you a 
new line on Automobile Accessory profits. 


THE GARFORD MANUFACTURING CO. 


100 OLIVE STREET 


Successors to THE DEAN ELECTRIC CO. 
ELYRIA, OHIO, U. S. A. 


DISTRIBUTORS: 
The Garford Mfg. Co. The Dean Electric Co. The Dean Electric Co. 
ansas City, Mo. Los Angeles, Cal. Seattle, Wash. 


The Sumter Telephone Supply Co., Sumter, S. C. 
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Hardware Age 


NOTES OF THE RETAIL HARDWARE TRADE 


CALGARY, ALBERTA.—The name of the Rockland File & 
Rasp weed has been changed to the Weno File Com- 
pany, ; 


STONEWALL, MANITOBA.—W. Seed has purchased the hard- 
ware business of E. E. Vincent. 


WINNIPEG, MANITOBA.—The Metal Shingle & Siding Com- 
pany, of Manitoba, has been capitalized with a stock of 
$500,000. The directors are N. J. Dinnen, H. P. Grundy, F. 
W. Louthood, T. E. Meredith and C. S. Brown, all of Winni- 
peg. 

BENSON, SASKATCHEWAN.—J. A. Honan has started a 
hardware business here. 


HUNTOON, SASKATCHEWAN.—Walter & Gillespie have 
opened a hardware store. 


Moose JAW, SASKATCHEWAN.—-The Western Sales Com- 
pany, hardware jobbers, have started business. 

PRUSSIA, SASKATCHEWAN.—E. Krienke has been suc- 
ceeded by Gryde & Marshall. 


REGINA, SASKATCHEWAN.—The Peart Bros. Hardware Com- 
pany, retail and wholesale, have recently suffered a fire loss. 

YOUNG, SASKATCHEWAN.—W. Mills has purchased the hard- 
ware stock of J. Pagard. 

BIRMINGHAM, ALa.—The Spiro Hardware Company has 
recently reorganized its personnel, taking in several of the 
young employes who have been connected with the firm for 
a number of years. The firm now consists of J. Spiro, S. M. 
Bonnell, vice-president; J. W. Beasley, secretary and treas- 
urer; W. M. Ewing, Jr., G. R. Gilbert and W. L. Tate are all 
stockholders. The company has also increased its capital. 
The lines handled by the firm are the following: Baseball 
goods, bathroom fixtures, churns, cream separators, cut- 
lery, dairy supplies, electrical household specialties, fishing 
tackle, heating stoves, mechanics’ tools, paints, oils, varnishes 
and glass, prepared roofing, ranges and cook stoves, refriger- 
ators, shelf hardware, silverware, sporting goods, and wash- 
ing machines. 


DADEVILLE, ALA.—N. F. Mellon has puchased the interest 
of T. A. Ingram in the Ingram & Howle Hardware Com- 
pany. The business will be continued under its former name 
until January 1, when it will be changed to the Howle- 
Mellon Hardware Company. Shortly after Mr. Mellon bought 
Mr. Ingram’s interest in the firm, the Ingram-Howle hard- 
ware stock was destroyed by fire. A new store house has 
been built, with a modern front, into which the firm moved 
early this month. The stock consists of the following 
lines: Baseball goods, belting and packing, bicycles, build- 
ers’ hardware, churns, crockery and glassware, cutlery, dairy 
supplies, dog collars, dynamite, electrical household special- 
ties, fishing tackle, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, lime and cement, lubri- 
cating oils, mechanics’ tools, paints, oils, varnishes and glass, 
prepared roofing, pumps, ranges and cook stoves, shelf hard- 
ware. 

Fort SMITH, ARK.—The Fort Smith Vehicle & Machinery 
Company has been incorporated with a capital stock of 
$5,000. The incorporators are J. Ben Williams, Virgil 
Thomblin and N. C. Meals. The company requests catalogs 
on vehicles and machinery. 

TAMPA, FLA.—The stockholders of the Tampa Hardware 
Company, wholesale and retail, held their annual meeting 
recently and have re-elected Peter O. Knight, president; W. 
Cc. Thomas, general manager and treasurer. J. L. Lawrence 
is assistant manager and F. A. Swain is secretary. Peter O. 
Knight, W. C. Thomas and A. L. Thomas are the directors. 


ABINGDON, ILL.—Hickman Bros. have sold their hardware 
business to Theodore Benner, who has added gasoline engines 
and power washing machines to the following lines: Bath- 
room fixtures, “icycles, builders’ hardware, children’s. ve- 
hicles, churns, “<*© cm separators, cutlery, dog collars, ham- 
mocks and tents, ©arness, heating stoves, kitchen house- 
furnishings, linoleum, lubricating oils, mechanics’ tools, oil 
cloth, paints, oils, varnishes and glass, poultry supplies, 
pumps, ranges and cook stoves, refrigerators, shelf hardware, 
silverware, sporting goods and buggies. 

BEARDSTOWN, ILL.—C. Harry Schumann has purchased the 
interest of Ernest F. Jones, in the Jones & Guelker plumbing, 
heating and electrical business, and the firm of Schumann & 
Guelker has purchased the R. H. Dunn hardware and plumb- 
ing business, which for the past thirty-three years has been 
located in the same place. The stock of the Jones & Guelker 
business has been aded to the Dunn stock, at the 
present location in the Dunn store. Every line of work here- 
tofore handled by the two concerns will be in the future 
included in the business of Schumann & Guelker. 


East MOo.LINnge, ILtu.—T. E. Adleman has sold his interest 
in the Adleman & Rowe hardware store to T. L. Rowe. The 
firm will continue business at the same address, and will be 
known as the Rowe Hardware Company, not incorporated. 
The stock consists of the following: Automobile accessories, 
bathroom fixtures, belting and packing, bicycles, buggy whips, 
builders’ hardware, building paper, churns, crockery and 
glassware, cutlery, dairy supplies, fishing tackle, gasoline en- 
gines, hammocks and tents, heating stoves, heavy farm im- 
plements, heavy hardware, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, shelf hardware, and 
wagons and buggies. Catalogs requested on automobile ac- 
cessories, fishing tackle, and builders’ hardware. 

Houtcoms, Itu.—H. H. Beebe and Ralph Thorp have pur- 
chased the hardware stock of D. H. Lamont. The new firm 
will be known as Beebe & Thorp, Mr. Thorp taking charge 
of the store. 

LANARK, ILL.—Truman Bros. are building a new store on 
Main Street. It will be 20 x 120 feet, one story and base- 
ment, and modern in every respect. The firm expects to move 
into its new quarters by October 3. 

MOLINE, ILu.—Charles A. Berglund is erecting a hardware 
building, to cost $36,000. The building will be of cement and 
brick and will be completed before the holidays. The business 
is retail and wholesale. Catalogs requested on automobile ac- 
cessories, baseball goods, bathroom fixtures, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cutlery, dog collars, electrical household specialties, 





fishing tackle, furnaces, galvanized and tin sheets, hammocks 
and tents, heating stoves. home barbers’ supplies, kitchen 
cabinets, kitchen housefurnishings, lubricating oils, mechanics’ 
tools, oil cloth, paints, oils, varnishes and glass, plumbing de- 
partment, poultry supplies, prepared roofing, pumps, ranges 
and cook stoves, refrigerators, shelf hardware, silverware, 
sporting goods, tin shop and washing machines. 


WoopsTock, ILt.—Cade & Taylor have opened a hardware 
store here, and will carry the following lines: Automobile 
accessories, baseball goods, bathroom fixtures, builders’ hard- 
ware, crockery and glassware, cutlery, dairy supplies, dog col- 
lars, dynamite, electrical household specialties, fishing tackle, 
furnaces, galvanized and tin sheets, heavy farm implements, 
kitchen housefurnishings, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, plumbing department, poultry 





supplies, ranges and cook stoves, shelf hardware, silverware,. 


sporting goods, tin shop, and washing machines. Catalogs re- 
quested on automobile accessories, plumbing supplies and 
washing machines. 


ATTIcA, IND.—The Attica hardware stock has been bought 
by Thomas H. McGeorge, of Covington, and Frank M. Bever, 
of Newton. The new firm will carry the following lines, on 
which catalogs are requested: Bicycles, buggy whips, builders’ 
hardware, churns, cream separators, cutlery, dairy supplies, 
dog collars, dynamite, galvanized and tin sheets, gasoline en- 
gines, harness, heating stoves, heavy farm implements, heavy 
hardware, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, shelf hardware, silver- 
ware, wagons, buggies, and washing machines. 


NEw CASTLE, IND.—W. H. Eikenberry has purchased the 
Tuell hardware stock, which consists of the following items: 
Baseball goods, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
cutlery, dairy supplies, dog collars, fishing tackle, gasoline 
engines, hammocks and tents, harness, heating stoves, lino- 
leum, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, prepared roofing, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, sil- 
verware, sporting goods, wagons and buggies, and washing 
machines. 

Fort DopGce, Ia.—The Thiede Mueller hardware stock will 
be moved from its present location to the Thiede Building, 
817 Central avenue, some time this year. The firm carries the 
following items: Baseball goods, bathroom fixtures, bicycles, 
buggy whips, builders’ hardware, children’s vehicles, churns, 
crockery and glassware, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, hammocks and tents, heat- 
ing stoves, heavy hardware, home barbers’ supplies, kitchen 
housefurnishings, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes and glass, poultry supplies, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
silverware, sporting goods, tin shop, toys and games and 
washing machines. 

GUTHRIE CENTER, IA.—W. E. Duncanson has sold his hard- 
ware business to M. P. Kenworthy. Catalogs requested on 
plumbing goods. 

WEST BRANCH, I4.—C. F. Woods has sold his hardware 
stock to the Bell Hardware Company. The firm will add fur- 
niture to the following lines: Baseball goods, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, gal- 
vanized and tin sheets, hammocks and tents, heating stoves, 
heavy hardware, home barbers’ supplies, kitchen housefur- 
nishings, lime and cement, linoleum, lubricating oils, me- 
chanics’ tools, oil cloth, paints, oils, varnishes and glass, 
poultry supplies, prepared roofing, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, silverware, 
sporting goods, toys and games and washing machines. Cata- 
logs are requested. 

BurRNs, Kan.—L. O. Hawk has bought a furniture store 
here. Catalogs requested on furniture and housefurnishings. 

HoxiE, KAn.—G. W. Meyer is the new owner of the Hill- 
stead hardware store. 

BowLING GREEN, Ky.—The hardware business of C. W. 
Rogers has been purchased by McMullen & Higgins. The 
interior of the store will shortly be renovated, a new steel 
ceiling will be put in, a coat of paint added and other im- 
provements will be made. The firm carries the following 
lines: Baseball goods, buggy whips, building paper, children’s 
vehicles, cutlery, dairy supplies, dog collars, dynamite, fishing 
tackle, hammocks and tents, harness, heating stoves, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, -plumbing department, prepared roofing, pumps, 
ranges and cook stoves, sewing machines, shelf hardware, 
silverware, sporting goods, and washing machines. 

ALEXANDRIA, La.—The Rapides Hardware Company has 
moved into its new building, which extends through the block 
from Front to Second streets, one section is three stories 
and the other is two stories high. The lines carried are auto- 
mobile accessories, baseball goods, bathroom fixtures, belting 
and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glassware, cutlery, dog collars, dynamite, elec- 
trical household specialties, fishing tackle, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, heavy farm implements, heavy hardware, home 
barbers’ supplies, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, wagons 
and buggies and washing machines, on which catalogs are 
requested. 

LAFAYETTE, LA.—The Lafayette Lumber Company has been 
incorporated with a capital stock of $25,000. The firm carries 
builders’ hardware, galvanized and tin sheets, lime and 
cement and lumber. 

BELDING, Micu.—George C. Crawford has purchased the 
entire interest of the Tuinstra Hardware Company from his 
partner, E. A. Tuinstra. Mr. Crawford will continue the busi- 
ness under the name of the Belding Hardware Company. 
The stock will be moved about July 1 to the Millard Building, 
on South Bridge street. 
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Prove Profitable to Hardware 
Dealers Because 
They Are Guaranteed 
To Give More Power 












ON LESS GAS 


And To Outlast Any Car 
Retail Prices 


Porcelain ‘MIKA” 
$1.00 $1.25 


WRITE FOR OUR OFFER 
TO HARDWARE DEALERS 
































QUICK ACTING- 
QUICK SELLING 
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Our Standard 
Auto Jack is very quick- 


“ Kazoo 


acting—simply tossing over 
the dog or pawl at the top 





reverses it. 


é Made with 
Strong steel 
screw with 
machine - cut 
threads. Ca- 
pacity, 2000 
pounds. Its 
low price 
makes it a 
quick, steady 
seller. 

All Standard Automobile Jacks are thoroughly 
well made and dependable. Your customers 
will like them. They’re great trade builders. 
Good profit. 

Send for Catalog and Discounts. 


PATENTED 


National Standard Companv 
NILES, MICHIGAN 


Successors to COOK’S STANDARD TOOL CO, Kalamazoo, Michigan 
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This one-ton Chase Truck has displaced two teams. 
Average daily cost of oil and gasoline 80 cents. 


Whose Experience Shall 


It Be? 


OUR own—or that of men who have already paid 
Y for the kind of experience you seek? 

Will you buy your motor truck on a chance 
and be content to pay whatever price it may cost in 
the end? 

Or will you buy it on the Experience of Owners in 
your own line of business, working under conditions that 
duplicate your own? 

The owners of 3600 Chase Trucks are the hardest of 
‘‘hard buyers.’’ They in turn have bought on other 
owners’ experience. It’s the safest Way. 

The Chase dealer near you can show you a big book 
of Chase Owners’ Experiences—facts, figures, pictures, 
signatures. Before you definitely decide on any truck, 
see this book. Write for dealer’s address and some 
profitable ‘‘Hard Buyer’’ information. Address Dept. 15. 


CHASE MOTOR TRUCK COMPANY, SYRACUSE, N. Y. 
Makers of 


CHASE MOTOR ee 


Chase 1914 Models include 1000 Ib. delivery cars ey 
$750, up to 3-ton trucks at $3,300. Model ‘‘S’’ ° 
which has begun to parallel the success of other Chase 
Trucks, is built for Hard Buyers whose needs do — 
justify heavier trucks; 3-ton trucks are worm-driven ; 
English-made, David Brown type worm. Unit power 
plant; Continental motor, Brown-Lipe transmission. 
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This is WH Y— 


GENERAL— 


470,000 


Technical World 


sr ERRIEEEO So eee 150,000 


YO 


can sell Oster Tvols in PLUMBERS 


YOUR town. Tools to 


ing 
thread pipe are being bought every Metal Worker 
day by the trades mentioned at the 
right. ENGINEERS 
Power 


OSTER bsee: 
Die-Stocks 

been :dvertised for years in 
magazines that go to the people who 


need  die-stocks. 
read about them every week 


have 


town 


ELECTRICIANS 


tractor 


Buyers in your 


in the magazines listed here. Are 
you making the sales that this ad- 
vertising creates? 





touch 


HARDWARE 


with us and learn our 


RAILROADS 


BREWERIES 


MINING 


And others. 





DEALERS’ sell Oster Tools. 


PROPOSITION. 


The Oster Mfg. Co. 


2115 East 6ist Street 





CLEVELAND, O. 


The famous 

OSTER 
BULLDOG 

Trademark 


Popular Mechanics 


Practical Engineer 


MACHINE SHOPS 
American Machinist 
Southern Machinist 


Western Brewer 


Colliery Engineer 
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Domestic Engineer- 


Nat’l Electrical Con- 


Railway Age Gazette 
Signal Engineer 


U h ipon now to get in Kindly show me how 
ouch with us , | Hardware Dealers can 
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hardware trade. 


Many have used it successfully. You should also 


ment. 
desired. 
will do the rest. These ads are payable in advance. 


te: 
send a copy, it does just as well 





This Department is the employment agency—the go-between of the 
The place where trained and ambitious men offer their 
services, and where employers seek them—where merchants look for part- 
ners and where opportunities to purchase a business are offered. 


One Dollar pays for one insertion of a Help Wanted or Business Oppor- 
tunity advertisement and for two insertions of Position Wanted Advertise- 
Replies can come to our office and will be forwarded to you, as 
Don’t wait—send copy now. Pin a one dollar bill to your letter—we 


In answering ads do not send original letters of reference— 


find it profitable. 








Help Wanted and 
Business Opportunity 


Advertisements 2c. per 
word — $1.00 
rate. 


Situations Wanted 


2c. per word—50c. mini- 
mum. 


Display rates on request. 


minimum 








Help Wanted | 


Original letters of reference should) WANTED—Position as road sales- | 
not be enclosed with replies to ad-| man or manager of builders’ hard- 
vertisements appearing in these col- | ware department with some up-to- 
umns as they are frequently mts-| date retail or wholesale hardware | 
laid and lost. A copy of the refer-|company or manufacturer. Address | 
ence will serve the purpose. “V. X.,”’ care Harpware Ace, New 

| York City. . 


Situations Wanted | 

















MANUFACTURER of full line} POSITION WANTED—Experi-| 
household specialties wants local) enced salesman would travel New. 
representatives in all important cities| York for manufacturer of stoves, 
to handle line on commission. De-| enamel ware, tin plate, saws or kin-| 

rtment stores, hardware dealers,| dred lines. Salary only. Address, 
instalment houses, premium con-/| “W. F.,”’ care HARDWARE Ace, New! 
cerns, are all big users. State ex-| York. 
perience, lines handled and territory 
covered. We want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S. H.,” care HarpWare 
Ace, New York. 





YOUNG MAN, 36 years old, with 
14 years’ experience, 10 as buyer for 
large wholesale hardware house, 4 





turer to jobbing and large retail | 
hardware trade and department) 
stores in Central and Middle West- 
Al SALESMAN by large manu-! ern States, wants position with 
facturer of standard line; valuable ‘vholesale house or manufacturer. 
territory, with large established, \:ldress “W. A.,” care HarpWware| 
trade; good opportunity for ener- ‘cr. New York. | 
getic and progressive man, com- 
petent to handle the larger furni- 
ture and hardware trade. Address 
“T. X.,"" care HArpWArRE Acre, New 
York. HARDWARE MAN with 17) 
years’ experience as buyer and. 
salesman, desires position with a' 
good concern either in the house or| 
on the road. Have no bad habits.| 
Can give good references. Address! 
AN EXCELLENT OPPORTUN- “W. B.,” care Harpware AGE, | 
ITY is offered salesmen calling on| New York. | 
the hardware trade to materially 
add to their income, whole or part 
time; article is approved by U. S. 
Government; we are after wide-| 
awake men that can make good; we HARDWARE CLERK, 22, wishes 
have no time for has beens or/| position; 8% years’ experience; -re-| 
triflers; our system will make a win-| liable, obliging and trustworthy in| 
ner out of a salesman that will work.| every resnect; city or country. -| 
Address “U. I.,” care Harpware! seph Gonzales, 349 East 136th St., 
AcE, New York. New York. 




















TRAVELING SALESMAN wants 

SALESMAN WANTED to handle position with wholesale hardware or | 

good automobile specialty to dealers| stove factory in West or Southern 

as side line; good commision paid; | territory; age 32; 12 years’ experi- 

write us for particulars. St. Charles| ence; good reference. Address “J., 

Specialty Mfg. Co., St. Charles, Til. | Oe 1315 So. 32d St., Omaha, | 
| Neb. : 








as salesman representing manufac- _ 


{ 





Business Opportunities 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these mat- | 
ters in every section of the United | 
States. Address “H. B. G.,” care. 
HaArpWaArE AGe, New York. | 





| 





CASH FOR YOUR BUSINESS 
OR REAL ESTATE—I bring buy- 
ers and sellers together. No matter 
where located, if you want to buy, 
sell or exchange any kind of prop- 
erty or business anywhere at any 
rice, write me. Established. 1881. 
eferences, Address_ Frank P.| 
Cleveland, Real Estate Expert, 2166 | 
— Express Building, Chicago, | 





| 





$5,000 WILL BUY stock and _fix- 
tures of Fuller Hardware Co., Fitch- 
burg, Mass.; best location in city of 
38,000 people; business last year) 





FOR RENT—Exceptional office 
space in modern building in heart 
of hardware district on same floor 
with local office of prominent manu- 
facturer. Bargain to right people. | 
Address “R. L.,” care HARDWARE | 
Ace, New York. | 





| 
j 
} 
| 


FOR SALE—Concrete and mortar | 


mixers of all kinds, batch or con-| 
tinuous, new or second hand; what 
is your preference? Warehouses in 
all principal cities. Also cement 
block and brick machines, any kind. 
Real bargains. Concrete Mixet & 
Machinery Exchange, 29 Broadway, 
New York City. 








} 





FOR SALE—Reliable hardware | 
in a good Jowa town of 5,000 in- 
habitants: only two _ hardwares) 


here; doing a $30,000 _ business) 


‘annually, and can be_ increased; 
‘best of reason for selling. Ad- 
‘dress “V B.,”" Harpware AGE, 
New York. 


SALARIED POSITIONS. 
We have calls for tinners, plumb- WANTED—Position as salesman. 
ers, salesmen, clerks, stenographers,| with good hardware house. Have! 
etc. If you wish a position we can| had 14 years’ experience in retail! 
place you. Write for particulars—j| hardware trade. ddress ““W. D.,’’| 
laces you under no obligations.; HArpware Acs, New York. | 
praem Service Company, 703 
ouser Building, St. Louis, Mis- 
souri. 








POSITION as buyer or salesman 
_in sporting goods department; the 
s advertiser is a married man, 33 

ARE MANUFACTURING Hoo-| years of age, practical sportsman, 
ver Disc Grinder and Hoover Axle and is thorou hiy experienced in| 
Set, both of which will eventually | buying and scileg guns, rifles, re-| 
be in every blacksmith shop. Want! volvers, ammunition, fishing tackle, 
local representatives to handle on! athletic goods, cameras and supplies; | 
commission and manufacturer’s| will consider position anywhere or, 
agent to place with their salesmen.| take interest in department. Ad-! 

atents for both of these also for) dress “W. C.,” care HARDWARE! 
sale. Address The Hoover Manu-| Acer, New York. 
facturing Co., Beloit, Kansas. 








' 








j 
; 





| SUCCESSFUL, experienced sales- 

GOOD SALESMAN WANTED—!| man would represent eastern or 
Old established manufacturing house) other manufacturer in Chicago terri- 
wants an Al salesman to cover the|tory. Largely familiar with build- 
State of New York. Man familiar|ing materials, asbestos, roofings, 
with Barn Equipment Line pre-| paints and similar products. Com- 
ferred. Adress, with full particulars, | mission Ae entertained. Ad-| 
“W, E.,” care Harpware Ace, New| dress 118-A, Harpware Ace, Otis’ 
York. Bldg., Chicago, Il. 











DO YOU WANT TO SELL 
YOUR BUSINESS for cash? Send 
us a brief description and we will 
advise you if we can handle it. Our 
charges are less than per cent. 
Our System of Service means quick 
results. Address System Service 
Co., Houser Bldg., St. Louis, Mo. 








FOREIGN REPRESENTATIVE 
(American), now visiting U. S., is 
open to represent American manu- 
facturers in Europe; headquarters 
in Switzerland; conversant in dif- 
ferent languages; highest credentials 
and financial standing. Address “V. 
K.,”’ care HARDWARE AGE, New York. 





FOR SALE—Good hardware 
business located in fast growing 
section of city, near New York; 
will invoice about $3,000. Address 
“Vv. C.,” care Harpware AGE, 
New York. 


Business Opportunities 





FOR SALE—Second hand ele- 
vator, lift, 1500 Ibs. Platform 4 ft. 
by 7 ft.; 16 inch drum; belt attach- 
ment; geared for electric motor at- 
tachment. People’s Hardware Co., 
Inc., Fulton, N. Y. 





SUCCESSFUL COMPANY manu- 


| facturing light machinery desires to 


add one or more new products and 
will take over the manufacture and 
sale of any device that has proven 
its merit and for which there is a 
wide market. Address “W. G.,” 


'care HarpWARE Acz, New York. 





I HAVE $50.000.00 to invest in 
the development of a worthy me- 
chanical product, which has passed 
the experiemental stage, and would 
have a large volume of sales through 
dealers and agents. Address “ 

. care HArpware AcE, New 
York. 





Wanted—Hardware Business of 
not over $5,000.00 Stock and Fix- 
tures in live town in Florida. Give 
full information in first letter to 
= ower, Newberry, Fla. 





FOR SALE—One of the finest 
hardware. stores in Southern Cali- 
fornia in city of 3,000, with 12,000 
people close by. Richest fruit belt in 
the State. Stock will invoice about 
$25,000.00; showed over $7,000 profit 
in 1912. [Business established over 
eight years. Good reasons for sell- 
ing. Address “W.,’’ care Pacific 
Branch of HArpwAare AGeg, 320 Mar- 
ket St., San Francisco, Cal. 


——— 








FOR SALE—An old established, 


' well located hardware business in 


the city of Denver, Colo. Invoice 
about $10,000. Terms can be ar- 
ranged. W. Selder, Cent. Sav. 
Bank Bldg., Denver, Col. 





When You 
Need Men 


consult the Opportunity Ex- 
change of the Hardware Age— 
men—the right kind—are al- 
ways open for opportunities to 
advance themselves. Do you 
want the ambitious kind—the 
kind that can do things? 


50 words at one dollar per in- 
sertion will put you in touch 
with such men. 


Opportunity 
Exchange Dept. 


THE HARDWARE AGE 
239 W. 39th St., New York 





ten 


a 

















June 25, 1914 


HARDWARE AGE 





103 





Want Talks 


‘Hitch your wagon to a star." The 
philosopher who said this put the 
thought in expressive form, but he 
wasn't the first or the last to have the 
idea. The fellow who aims the highest 
hits the highest, if his gun is strong 
enough. He certainly won't hit any 
higher than he aims. 





It’s just about the same in hardware. 
If you aim for a big position, you will 
probably get one; if not, there's no use 
in praying that a big position will grow 
small enough for you. 


But let’s take your individual case. 
Isn't it about likethis? You're plugging 
away with all your energy, trying to ad- 
vance yourself in the estimation of the 
boss. He appreciates your work and 
ambition, and now and then he shows 
it, but a bigger position doesn’t seem to 
be even in the distance. It is simply be- 
cause all the big positions in your firm 
are already filled by capable men. 


Get after a real job. What if it is 
away from home? Show your mettle 
by making good in a new community. 
Now listen! Here’s the tip. The 


Opportunity Exchange of HARDWARE 


AGE is the great market place for hard- 
ware men. Read it and you may find 
just the position you want. If not, an 
ad. of your own costs only fifty cents, 
with two more for each word over 
twenty-five. Don't be afraid to aim 
high,—to “Hitch your wagon to a star.”’ 
You'll find the Opportunity Exchange 
makes mighty good harness. 








Se 





This Trade Mark 








3 Represents the 
Only Line of 
Files from 3 to 
24 Inches That 
| Are Made Ab- 
solutely OF 
CRUCIBLE 
STEEL. 


[It safeguards the 
Interests of 
Thousands of 
File Users 
‘Everywhere. 


DELTA 
FILES 


have strong, sharp 
and durable teeth. 


The cutting 
qualities are un- 
equalled by those 
of any other 
make, as has been 
proved by all 
comparative tests. 


You should use 

Mm the “Delta” be- 
= cause you. can 

aa = only afford to use 
“se § the best file—the 
ia, fle that  mini- 
mizes filing costs. 


Get a “Delta’”’ 
from your jobber, 
put it to a severe 
test, and if not 
convinced that it 
is exactly as we 
claim you will get 
your money back. 








Delta File Works 


Philadelphia, Pa. 


Chicago Office, 62 East Lake Street 
New York Office, 260 West Sireel 
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Don’t You Want 
Some of the 
Boy Scout Trade ? 











Tr 


DUNELUADUUEDUUO AREA NEA NAGA 
/ 





You can get it by calling their attention to the Disston 
Handy Saw Kit for regular and campuse. The various 
blades will prove useful in a dozen different ways. It 
is light, compact, and easily handled. 


The Disston Handy Saw Kit comprises from three to 
six blades, according to the Kit purchased, one handle, 
os. and canvas case. These blades are adjustable to the 

? handle by means of a special lever device. When 
adjusted this holds any one of the blades absolutely 
rigid, while the special formation of the butt of the 
blades prevents any change of position. 


The lever bolt is so arranged that it will not interfere 
with the working of the saw. 








Handle is hardwood, carved and polished, and con- 
taining the special lever device. The blades are of 
Disston Crucible Saw Steel, carefully hardened and 
tempered, and fully up to the high standard which has 
made Disston Saws famous throughout the world. 


HUATONAUEATEATANEADADUAAEOUEGDEAUEATAGEATOOOEOUATOOUEAOEGUAUOGHOADOOADNODEGUOGEONEODEGDEOUODOODENUADOODAODOOEEDOGDEOUGOOOOOOGEOENOOOUOOOEOEODEOUOGOOOENDEOONOONDODADEOTEOUEOEOTUOHONNDUNDUNONONODNNERE 


The Plumbers’ Saw Blade is specially tempered for 
cutting nails, spikes, bolts, gas pipe, soil pipe, etc. 





Here is shown the No. 101 Six Blade Set, with adjust- 
able handle and case. This case is of durable canvas, 
with strong leather bound edge, and separate com- 
partments for each blade, and a special pocket for the 
handle, making theset convenient and light to carry. 


No. 101, Six Blade Set 2 BOY SCOUT = 
_ EQUIPMENT 


~ Should include the 


ae HANDY 
“SAW &4Y KIT 











This is the sign we furnish 
free. 


Also a supply of attractive 
circulars imprinted with 
your name. 














_WE SELL THEM HERE J 


























Henry Disston & Sons, Inc. | 

: > «€ Keystone Saw, Tool, Steel and File Works oo 

Sb Resatered Philadelphia, U. S. A. 
rr rr ann anaemanneninmnaenemnamaenammmanaaiaiaml 
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(TRADE MARK) 







NICHOLSON 
file being cleaned 
with a file brush. 





QT 





You Can Sell Three Nicholson’ 
Files Easier ThanOne Unknown 


For over fifty years the ‘“‘ Nicholson” name has been 
the mark by which mechanics have recognized good 
files. It has become a custom to call for them by 
T name and demand “Nicholson.” 














Observe the next machinist, carpenter, or other file user whom 
you know to be a high grade workman when he comes into 
your store to buy files. Ten to one he specifies “ Nicholson” 
files. Make the test yourself. 





Are you stocked to cash in on this widespread demand ? 


SOLD BY ALL LEADING JOBBERS. 


Nicholson File Company, Providence. R. 1. 
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jp The Mail Order Bugaboo 


\S 





does not worry the 
dealer who specializes the 
QUEEN WASHER. He 
can easily convince the 
buyer of the greater 
money value in this ma- 
chine. It’s so different, 
simple, easy, durable. Full 
of good talking points— 
selling points. 

Hand or Water Power. 

Get Samples and be 


convinced. 


J. BH. Ey  neotins, Bo. 





Patented 











American Steel & Wire Co. 


MANUFACTURERS OF 








Telephone and Telegraph 
Wire. Electrical Wires of 
every description. 





NEW YORK 
PITTSBURGH 


CHICAGO 
CLEVELAND 

















Automatic Power Washer 


A High Class Washing Machine having 
every possible convenience. Wash and 
wring at same time. Operate the Churn, 
Ice Cream Freezer, Grind Stone, Grain 
Grader, etc., at same time Washer and 
Wringer are operated, or when neither is 
running. 

Splendid 5 year Wringer with Safety 
Release, Extra Water Table, wring from 
either side, has Bottom Outlet Galvan- 
ized with Brass Faucet, Babbitted Bear- 
ing for Drive Shaft, Pulley on left side. 


The First Exclusive Power 
Washer Made 


Sold exclusively through Dealers, and 
every Machine Guaranteed. It pleases 
the people. The AUTOMATIC is also 
made in Bench Type, both Power and 
Electric. Ask for Bulletin 99 and get 
full Washing Machine information. We 
Have a Machine for Every Need. 


Automatic Electric Washer Co., Inc., Newton, lowa 

















ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
THOMAS WILSON, Butcher Knives 
CAMILLUS CUTLERY COMPANY’S 


Americant Pocket Knives 


WE SELL TO THE JOBBING TRADE ONLY 

















Counter-Sunk Caster 


The “Acme” combines utility with quality, adaptability 
with durability. It’s a great roller. 

The ‘Acme’ is made in many styles and sizes, in 
many finishes, for many uses—and all have the easy- 
— hollow steel ball. 

ona for catalogue and let us quote prices. 





THE SCHATZ MFG. CO., Poughkeepsie,=N. Y. 


Agent J.C. McCARTY & CO., 29 Murray St., New York City 








SNOW SHOE IRONS 


The illustration shows 
our No. 2 Iron for slate 
roofs. We make a simi- 
lar one for. standing 
seam, corrugated and V 
crimp roofing. 

These are the most substantial 
irons made. 

Write for prices and samples, also 
our general Catalog. 






Everything. for the Roofer. 


BERGER BROS. CO. PHILADELPHIA 
OFFICE: 229-231 ARCH ST. | STORE: 237 ARCH ST. 
WAREROOMS AND FACTORY: 100 to 114 BREAD ST. 

















We RAPID VACUUM 
—WWASHER W 


PATENT PENDING 


Made of Zinc and Will Not Rust 
This washer sells because with it 
the housewife can instantly convert 
her own stationary, wooden or metal 
tub into a complete washing ma- 










chine. 
 — ame satisfied cus- 
hy v with or without lever attach- 
m 
Elaborate display cards furnished 
oe to dealers. 
or .. STEWART- SKINNER CO. 


pees 
oday. 420 Cherry St. Worcester, Mass. 








THE DAY AFTER 


Washday 
used to be a 
day of misery 
for Milady of 
the House. 

But nowa- 
days the Hill 
Dryer has 
solved the clothes-hanging actilaeisititien just 
hang things on the Hill. 

Write At Once 


HILL DRYER CO., 316 Park Avenue 
WORCESTER, MASS. 












































June 25, 1914 HARDWARE AGE 





BICYCLE: 
Step Ladders 


are made in 











shelving 


Send for catalog giving full 
description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


@2 West Randolph St. 
GHICAGO, ILL. 

















Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S.A. 











MILBRADT LADDERS 


will pay for them- 
selves in a short 
time by enabling 
you to wait on 
more trade, save 
the wear and tear 
on your fixtures 
and goods, as well 
as bring the ap- 
pearance of your 
store up to date. 


Write for cata- 
logue showing a 
large number of 
styles suitable for 
all kinds of shelv- 
ing. 


Milbradt Mfg. Co. 


2410 N. 10th St. 
ST. LOUIS, MO. 














Tp3Ag 
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® KNIVES #23, 


MAKERS’ 





ROBERT MURPHY’S SONS C@., AYER, MASS. 











GOOD SPARK PLUGS 


Standard Types—Porcelain and Mica 


Ai Conical type porcelains—best mica in- 
jax sulation. on-corrosive sparking 
points. Will not burn up. 


Starts a cold engine with half the 


Meteor usual labor. Cleans itself with every 
explosion. Strong, simple for power- 
ful engines. 


Ford Special %4-inch plug—extra long body. 





All up-to-date dealers carry these 
spark plugs in stock. 


Star Specialty Co., Gicaco, “tit: 











HARDWARE 


SHELF BOXES 


For the 
Retail 
Trade 


Send for 
Price List 


THE A.H.GREEN CO., ' NO Yom 











American Steel & Wire Co. 


MANUFACTURERS OF 








American & Griswold 


BALE TIES 


CHICAGO NEW YORK 
CLEVELAND PITTSBURGH 














~ Guaranteed Perfection” 


—— > — COBBLER SETS 
eg. AND 


LASTS ana ST STANDS 


A strictly + Paine -grade guaran- 

line which you can sell 
at a popular price. Lasts 
Stands made de Semi-Steel, 
giving you the required 
ren and weight at 25% 
less than the cost of 
malleable. Write for new 
catalog and prices; also on 
Corn Shellers, Grist Mills, 
Riveting a Heel 
Plates, 


The Root- Heath 





TRADE 


Sustantied Pry CeLlion Mfg. Co. 
eicteataie @ltna anes PLYMOUTH, OHIO 


























i 
| 
: 

' 
| 
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Imperial Lawn Edge Trimmer 


Sells on sight. See how easy it works. Note 
the clean, even edge. No moving parts. Very 
durable. Price is right. Good profit. Most 
—_ will supply you. If yours won’t—send 
irect. 


IMPERIAL BIT AND SNAP CO., Racine, Wis. 














AXES 


The “Axe 
Through 
Iron’’ is the 
best made. 


MANUFACTURED BY 


ROMER AXE CO. 
DUNKIRK, N. Y. 

















CARY’S SUPERIOR 
METAL JOINT FASTENERS 


Warranted satisfactory in every respect. They are given the 
preference for their uniform high grade quality and finish. 
Made ir many widths and with any number of 
corrugations desired. 


Divergent 
and 
Parallel 
Corrugations 





PLAIN EDGE 


Packed in cartons of 500 and 1000 and in bulk. Put up in 
coils, wound right-hand and left, and with straight corrugations 
for use in Automatic Driving Machines. 


Largest Stocks Always on Hand—Immediate Shipment 


SAW EDGE 


Cary Mfg. Co., M*SOoRLYN Ney. 84 





Keep Posted 


on the latest 
developments in 
the tool line. 


Write for this Catalog 
for 1914 Trade 


Every jobber and 
dealer in_ tools 
should have a 
copy of this 96- 
page illustrated 
catalog. Write 
for it on your 
letterhead. 


MATHIAS KLEIN 
wey'& SONS 2 
Canal Station 21, Chicago 











The Idea of METAL CEILINGS 


is to add to the 
artistic effect 
or reduce the 
cost of build- 


ing. 
Our = 
Catalog Tells 
How. 
Write for i. 
Pattern suitable 
for 
ali buildings. 
“ENAMETILE” equals tile and costs much less. It is sanitary, 
durable. Thig catalog, free, too, tells all about it. 
etc., W. 24th St. 


New York Metal Ceiling Company, ee ork City 

















The Standard S Wrench 


is this Bemis & Call Improved Adjustable S Wrench. 
Graceful in design, an all around wrench, but especially use- 
ful in corners and confined places where ordinary wrench is 
useless. Easily adjusted by thumb of hand holding it, as 
nut is of sufficient diameter. Carefully hardened and tem- 
pered. Guaranteed. B & C quality sells it. Write for prices. 


Bemis & Call Hardware & Tool Co. 
Springfield, Mass., U. S. A. 











Caldwell Sash Balance 


@ Does away with weights 
and cords, and is VASTLY 
more durable. 


@ Makes sashes work per- 
fectly. 


@ Permits greater window 
space in new work, as box 
frames are not necessary. 
@ May be applied to old 
windows without altering 
sashes or frames. 


@ Write for circular to the 
CALDWELL MFG. CO. 


3 Jones St., Rochester, N. Y. 
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“BEST BY TEST” 


Perfect Satisfaction Guaranteed 
Wmnte for Prices 
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American Steel & Wire Co. 


MANUFACTURERS OF ———— 





American Wire Rope 
and Aerial Tramways. 





NO KEYS 


Merely Press the Buttons 


Notice the buttons numbered 
from 1 to 8. Eight buttons are 
on each side, any of which may 
be included in a combination. 
Padlocks are set on different 
combinations, and as more 
than 40,000 are possible, each 
purchaser is assured of a com- 
bination known only to himself. 
Send $1.00 for Sample The No-Key Padlock is made of 
Lock and Proposition solid brass and bronze without 

to Dealers a bit of iron or steel to rust out, 
It will last a lifetime. Made in 
one size only—weight 5% ounces. 























i No. 2 STOCK%-1R 
WITH BARD 
BUSHING. 

1 PIPE CUTTER. 

t JUNIOR VISE. 

| STILLSON 
WRENCH. 


PUT UP IN HARD 
WOOD CASE, 





Manufactured by 


THE ARMSTRONG MFG.‘CO. 
290 KNOWLTON ST. BRIDGEPORT, CONN. 
NEW YORK 





CHICAGO NEW YORK 

CLEVELAND PITTSBURGH Ee Sane ©. “The sthest, Mitel pig va 
ARMSTRONG 
COMBINATION C. G. HUSSEY & eel 


Pittsburgh Copper and Brass Rolling Mills 
ROLLING MILLS PITTSBURGH, PA. 


MANUFACTURERS 


Sheet Copper, Bottoms, Roll Copper, 
Tinned and Polished Copper Nails, 
Spikes, Rivets, Conductor Pipes, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


Branch Warehouses in 
New York, Chicago, St. Louis and San Francisco 























Goodell Mitre Box 
Made of STEEL—Cannot Break 


For years this Box has been recognized as being first 
in quality and improvements, and the new STEEL 
BOTTOM PLATES with ANGULAR SERRATURES 
to prevent work from slipping add still more to its 
convenience and attractiveness. 

~~ Write for new 
Catalog B, de- 
scribing this 
and many 
other features. 


GOODELL 
MFG. CO. 


Greenfield, Mass. 








Eureka Copper Hammers 


are sure sellers 
to machinists 
and engineers, 
because  supe- 
rior to. steel 
hammers for 
many uses. 
Will drive work 
to place with- 
out marring. 
Furnished with or without handles. Sizes: 1 to 16 Ib. 
Let us supply you direct. Circular and Trade prices 
sent on request. 


The Eureka Company 
NORTH EAST, PA. 























nie GENUINE 


Zo oKRROWARNHE AD 





Send for Circular *D’ C. E. JENNINGS & CO., NEW YORK 














A BSOLUTS protection from the ele- 
ments is assured the house roofed 





snow or rain, spark or ember can pene- 
trate. 


CORTRIGHT METAL SHINGLES 
have all the virtues of roofings 


other 
with none of their defects. They last in- 
definitely and never need repairs. 

Cortright 


Let us send you letters from 
dealers telling of their success. No ob- 
igation, so write now. 


Cortright Metal Roofing Co. 
Philadelphia and Chicago. 














with Cortright Metal Shingles. fils 
They interlock and overlap so that no fae 
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Straight Away Lawn Sprinkler 


Perforations 





Throws all the water away from the end 
of the hose. Can be held in the hand for 
sprinkling flowers. Write for our gen- 
eral catalogue. 


New York Office: J. M. Sherwood, 168 Church St. 
Stuber & Kuck, Peoria, IIl. 














The Rittenhouse 
Mole Trap 


We do not hesitate to herald the Ritten- 
house Mole Trap as the Simplest, Safest and 
Surest on the market. 

It is made of all steel and heavily tinned, 
giving it durability. The spears are of 
spring steel and not as heavy as those made 
of soft steel which enables it to pierce a 
mole more easily. Self-setting. o 
of going off unless trigger is touched. 

We have a vary attractive proposition to 
offer. Write for it. 


J. F. RITTENHOUSE 


Manufacturer of Seeders, Fly Traps and Mole Traps 
Liberty Mills Indiana 


r 

















T may seem impossible that wire 
could be shaped like the human 
hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
vanized after made, and can be 
easily adjusted to any pole. 
THE LOW PRICE AT WHICH IT 
IS SOLD brings it within reach of 
those who have little fruit to gather, 
as well as those who have large quan- 


' PRICE PER DOZEN, $3.00 
It will gather Apples, Peaches, Pears, ete. 
Manvuracrunes ONLY BY 
Edward Darby & Sons Company, Inc. 
245 Arch Street PHILADELPHIA, PA. 

















ALUMINUM 
COOKING UTENSILS 


will attract the best People 
into your store 


A Window Display of Puritan 


Puritan Aluminum Ware is so 
much more beautifully finished 
and so much better in every 
way than the “Canvasser”’ stuff, 
that your window display of a 
complete equipment of Puritan 
Ware will win the trade of hun- 
dreds of women who were con- 
verted by canvassers to the de- 
sire for aluminum but who did 
not think the stuff they offered 
was worth the price they asked. 


Send for Catalogue No. 28 














New York deliveries | made from Sturges & Burn Mfg. Co. 
nd = 6 complete line. m 508 So. Green St., CHICAGO 











American Steel & Wire Co. 


MANUFACTURERS OF 








Nails, Staples, Spikes, 
Tacks, Barbed Wire. 





CHICAGO NEW YORK 
CLEVELAND PITTSBURGH 




















Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 









The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn,, U.S.A. 

















Maybe You Think There Isn’t Money in 
Handling Harris Stanchions and Stalls 


Get a few in- 
stalled in your 
territory. They 
will draw you 


e. 
All inquiries 
handed over to 
dealers. 
The public now 


tary dairy. Get 
your sbare of 
this. class of 








profitable. 
Send for cata- 


ands supply The Harris Mfg. Co., Salem,’ Ohio 


of attractive 
folders to Stall Dept. 











The Townsend Wire 
Stretcher gives better 
satisfaction than any 
other stretcher. For 
woven wire, plain 
twisted and barbed 
wire fencing it is light 
and works quickly. 
The parts are of mal- 
leable iron, with two 
steel grips riveted in 
where the stretcher 
grasps the wire. Ask 
your jobber for them. 
Write for circulars. 


The Townsend Wire Stretcher 
F. J. Townsend, Painted Post, N. Y. 
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SAMSON CORDAGE WORKS 


Sash Cord, Clothes 
Lines, Small Lines, 
etc., etc. 


Manufacturers of 
Braided Cordage 
and Cotton Twines 


Boston Mass. 











23" Iron Fence 








Gates 
al S4ias gy ney 


PET UIMTTTTTTITETT| cezerat tron 
& Wire Work 


PT TTEVIETTTTT) Ask for Catalog 
‘THE STEWART IRON WORKS co. Cincinnati, Ohio 








**“GEM” Niail Clip 


The famous “Gem” is 
mounted twelve on a hand- 
some counter card. Sells at 





25 cents each. Big 
profit. We also make 
a ten-cent nail clip- 
per. Write. 


H.C. Cook Co. 
Ansonia, Conn. 








PU 
You fish for the fun 


of fishing—of course 


HEN go to the dealer who shows 

the “Sign of the Leaping Dolphin.” 
In city, town or camp the “Leaping Dolphin" 
means Fishing Tackle that's Fit for Fishing.” 
Send us yourdealer’s nameand we'll mail you 
our new 224-page catalog. Write for catalog H. 


Abbey & Imbrie, 18 Vesey St., New York 
FEGREURARAREEEGRRARRREREL ALLELE 





| 
| 








Bay State IOP Company 


Mfrs. of all kinds of mops. Yacht and hard wood floor 
mops a specialty. Black antiseptic mops treated witb 
oil of cedar, cherry polished hids., $45.00 per Gross. 


Send for catalogue and prices. 





Elevators and Dumbwaiters 


Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 


214-216-218 New St. 243-245 Bread St. 
PHILADELPHIA, PA. 














THE GENUNE 





Needles in the hellow 
handle screw top 





MYERS 
DOLLAR SEWING AWL 


Sane counter dis- 
ce box, and show card 
m three colors. Just out— 





driv 
SEE THAT THREAD REEL UNDER THE ¢ FINGER TIPS. (THIS PRINCIPLE IS RIGHT) trated directions, in individual 
logue and wholesale prices 


C. A. am Co., Inc., Sole Pectin Pas 6304 University Ave. + CHICAGO, ILL., U. 8. A. 


10 "x oo. 2 One box 
wit Rey avvis, 
shipping “we gh Ibs. Ask for 1914 cata 


ALL QUOTATIONS on our —_ 
include one No. 8 straight 
one _ aA Be es ount 


full 

Sebhen filed with = best waxed 

linen thread, ench to set 

needles, Oy with screw- 
er for replacing reel, illus- 





cartons. Weight, each 4 os. 











<8 BEST BLOCK TIN K 
wirn MAPLE WOOD BODY HIGHLY POLISHED 


@ ONLY THE GENUINE ARE STAMPED IN THE WOOD WITH 
. TRADE MARK MALTESE CROSS (AS PER cut) 
BOO ONTART RIE FN ATE 
—s BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SIMILAR IN SHAPE WITH KEY 











| x; OMMERS PEERLESS FAUCETS 





O. LINDEMANN & CO. 


Manufacturers of 










rahe 





soacansee | BIRD - ot OF 
CAGES Established 1863 
35-37 Wooster Street New York 














“WaLL OILERS” 


positively insure you against kicks 
and comebacks. Each is carefully 
made of the best materials and full y 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 
out fear of melting the bottom out. 
Styles and sizes for every possible 
requirement—all the same high qual- 
ity in design, material and workman- 
~- each backed by our guarantee. 
t prices and catalog before plac- 

ing any oiler order. 


P. WALL MFG. SUPPLY ‘CO. 
N. S., PITTSBURGH 

















De Kalb Business Wagons 


We build business wagons for every class of trade, and guar- 
antee each one to be exactly as represented. 
Ask for free catalog with full details. 


De Kalb Wagon Co., 103 Garden St., De Kalb, Ill. 








The Red Label Paint That Sells and Satisfies 


Have you ordered for your trade? 
It will please your customer and will 
please you. It means profit to him and 
profit to you. 


Dixon’s Silica-Graphite Paint 


for the protection of all metal work such 
as bridges, smokestacks, fences, tanks, 
poles, grain elevators, cranes, etc. 

Write us for long service records in your 
district. 


Made in Jersey City, N. J., by the 


JOSEPH DIXON CRUCIBLE COMPANY 


Established 1827 
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BUCK = = 
BROS 


MILLBURY. MASS. 


‘ 








Jobbers should ask for 
our catalogue of Leather, 
Web, and Rope Halters. 


E. T. RUGG & CO. 


NEWARK, OHIO 








Bros. 1914 


Manufacturers of a compiete 


"Ac DOS 


Line of Light Edge Tools— 
‘Send for cakalog and price list, F 3 


It will pay you to get prices from the 


CINCINNATI IRON FENCE CoO. 


Ask for 1914 on IRON FENCE 
Entrance Gates 
Settees and Vases 
Address Box 724, Dept. F. 
Cincinnati, Ohio 











June 25, 1914 








TACKS Sex" NAILS == BOLTS 


Cobblers’ Nails, Bed Screws, Glazier Points 


SHELTON CO. (Estab. 1836) 


SHELTON, CONNj New York, 107 Chambers St. 








High Grade 


Hand Cut Steel Stamps 


Alphabets and 
Figures 





THE SCHVWERDTLE STAMP CO. 
Bridgeport, Conn. 








Self- Piercing 
Y Bull Ring 


This new ring makes knife or aw) un- 
necessary. The long, slim, sharp int 
makes its own incision. Pure copper, highly 

. Key wrapped with each ring. 

Write. 


SEYMOUR SMITH & SON, Inc. Oakville, Conn. 















ROBIN HOOD jj} 
AMMUNITION 


NOT MADE BY THE TRUST 


Robin Hood Ammunition Co. 


SWANTON, VT. 


— 
a 






iM 


KW \ 






\ 














f ‘“‘High-speed” Wrench made only in 
9” size. Combination screw and spring. 


For Motorists Good sellers. Write. 
WRIGHT WRENCH & FORGING CO., Canton, Ohio 


BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 




















ASK FOR 


C-$ Go, Levels Sees 


THE GHAPiN- STEPHENS (RO. 


Union Factory 
Pine Meadow, Conn., U. S. A. 

















POST CARD BRACKETS 
Brass or Tin 


Very convenient, Low in 
Price. Useful in offices and 
elsewhere for holding Cards, 
Tickets, etc. 


NIAGARA FALLS METAL STAMPING WORKS 






Leafiet 55-H 
on request. 

















Niagara Falis, N. Y., U. S. A. S-69 
Cleveland CO 
GPrindstones ) 






VEL The Cleveland trade mark assures 
4 you of the genuine Berea rock, the 







we arecompared. Weownthe quarries 






4 
bog uine Berea rock. Sold only to 






Write for book, 








< 
O74 standard by which all grindstones 
‘vest 
% 
Vast 


° 
and are the only producers of gen- 
e 


Hardware and Implement Dealers. 


**How to Keep Mail 
The Cleveland Stone Co., Cleveland, 0. 


Orders at Home.’ 





















PERFECTION 


CALF @ COLT 


Made of heavy Galvanized Sheet 
Steel properly shaped for calf or 
colt comfort, yet not brutal to the 
mother. 

Sold by Hardware @ Saddlery Job- 
bers, or direct from 


Aug. Holthaus Saddlery Co. St. Louis, Mo. 














automobile owner. 
pipe jaws and anvil. 





COMPLETE 


241—AUTOVISE 





Rock Island Autovises 


Number 241 vise is swivel, weighing 80 lb., and is adapted for 


bile and hea repair work. 
put is stationary, st 32 Ib., and is suitable for the individual 
These vises are a combination of vise jaws, 


ROCK ISLAND MFG. CO. Rock Island, II. 


SEND FOR NEW CATALOG OF LARGEST AND MOST 
LINE OF VI 


o. 231 vise is same in design, 





231— AU TOVISE 


SES MANUFACTURED 
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GIFFORD-WOOD CcO.0——_—- 
ICE TOOLS or Spring and Summer Paper 
SELL waiter QUALITY —“sonenston 7 


hicago, Iil. 






























































’ Saw Sets, Hand Punches, ; 
Nail Pullers, Box Openers, Cuts Sells 
Lp , \ Liquid Soap Dispensers. 
Chas. Morrill, Manufacturer Best Best 


Seal Presses, Bench Stops, 
REG. U. s. Pat. orr. 102 Lafayette Street New York THE REX FILE & SAW CO., Newcomerstown, Ohio 























“CATARACT’’ Auto-Vehic'e Washer RED DEVIL 
aoe gg BE gy a BONDED TOOLS 


and easier than any other way. 
Attaches to your garden hose. The running water 
keeps it clean so it can’t scratch or streak varnish. 
If you only wash your car once a month you can’t 
afford to be without the Cataract, for it only 
costs $1.50 with 7” handle—$1.00 with stub of 
soft cotton yarn and brass that can’t rust. Saves 
its cost in time alone. 

Dealers and Jobbers Attention. Good proposition. 


Cataract Auto-Vehicle Washer Co., Topeka, Kan. 


The kind that satisfy 
both seller and buyer. 
Send for new net il- 
lustrated price list. 


Smith & Hemenway Co. 
149 Chambers St., N.Y. City 


| 























Parker Wire Goods Company THE VERY LATEST 


Manufacturers of bargains in the way of hardware stores are 


General and Special Wire, Hardware and offered for sale in eee = 
= ™. change” of this issue ey hold valuable 
Household Specialties investments for you. Why not look them 


WORCESTER MASSACHUSETTS up—now? 

















**VICTOR’’ BOLT CLIPPER 


Send for Cataleg, 








Yy YY “Y ti yore ' “etl V7 
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ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. Y GY. YY 














| f"]. | :Carefully Made, Carefully Inspected 


=A RPRE 





























¢ Porter’s ‘““New Easy” Bolt Clippers 
All sizes. All parts interchangeable. Jaws Special Steel. It makes good wherever tried. 
Big sellers. Good profit. Write for prices. 
H. K. PORTER Everett, Mass. Ford Auger Bit Co., Holyoke, Mass. 
PLIER - Lineman’s Pilers made in three sizes—6, 7 and 8 Inch ESTABLISHED 1826 
USE 


High Grade Tools 


N IP * ERS and for Mechanics 
PUNCHES C.S. Osborne & Co. 


. Send for Catalogue Heads Pollshed—Handies Blue Finish NEWARK, N. J. 














What Do You Make That A Tell us, and we will gladly offer sugges- 


tions as to efficient methods of securing 


Hardware Store Can Sell? the co-operation of hardware merchants. 
HARDWARE AGE, 239 West 39th St, New York 
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TUBULAR AND CLINCH RIVETS 


TT .... 
ae 


_— 


. 


~ 
TUBULAR RIVET ANDSTUD COo.. BOSTON. MASSACHUSETTS, U.S.A. 


THE CROWNING FEATURE 


RESIDENCES-SCHOOLS-CHURCHES-PUBLIC BUILDINGS 


. “a 





“TifEloes \svie “TITEIOGKS 


METAL SHINGLES Hi | METAL SHINGLES 





bn (nahn 
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WRITE FOR. “SAMPLES AND BOOKLET 


MILWAUKEE CORRUGATING COMPANY 


BRAN CH AT KANSAS CITY-MO.~ ~ -MILWAUKEE-:- WIS. 


“It Runs Like a Bicycle.” That’s 
what every builder says about the 


SHARON No. 2 


PARLOR DOOR HANGER 


You too will agree that it’s the slickest 
running Hanger made. It is suited for 
every class of residence; fits amy size 
opening, easily attached ‘and 

Ghides along without a Sound. 

If you want genuine satisfaction, in- 





sales and more profit 


creasing 
Send for a Set of these Hangers. 
SHARON HARDWARE MFG. CO. 


SHARON, PA. 


Patents Pending. 
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The Classified Directory appears in the first issue of each month 
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A | Disston, Henry, & Sons.......104 | S 
| Dixon, Joseph, Crucible Co.....111 
Abbev & Imbrie.. -+-:: 111] Dunean Bros. & Wray Co...... 42 Lindemann, O.. & | lt! Samson Cordage Works.. 11} 
Acme Steel-Goods Co 35] Ludiow-Saylor Wire Co 1, 36 Schatz Mfe. Co. 106 
Aluminum Cookie Utensil Co... 7! Ee Lufkin Rute Co. 14 Schetick, M. B., Co 33 
A\nieriean Screw Co ses O41 Lumley-Denly Co 8 Schwerdtle Stamp Ci 112 
American Shearer Mfg. Co .. 34 i isiest Way Mfe. Co... ... 33/Luther Grinder Mfe. Co 14 Sharon Hardware Mfg. 114 
American Sheet & Tin Plate Go. 26 iar ards Mée Gu : -tn0 Shaw Propeller Co t2 
American Steel & Wire Co., it lastie Tip Co. tot Bi M Shelton Compatty . 112 
46, 106, 107, 109, 110 Energy Elevator Co..... eReas tt Sherman, H. B., Mfg. Co +6 
American Wire Fabrics Co..... 36] fnscisn-Riekford Co | 110|/ McKinney Mfe. Co 41 Smith & Egge Mfg. Co... 30 
American Wringer Co.... 29) Estes Mills. ........ -oiaca 37| McKinnon Dash Co > Smith & Hemenway Co... 113 
A\nelo-Ameriean Co.. , 28 | utréka CO.....:;. $90 |Manufacturers’ Brush Co 44 Smith, Seymour, Co.. 112 
Armstrong Mfg. Co vr 109 | |Maytag Company 1§|Sommer, John, Faucet Co 11} 
Athol Machine Co... . $2 | F 'Milbradt Mfg. Co 107 |Sparks-Withington Co........ 97 
Atkins, FE. C., & Co,. ue OI Millets Falls €o 39 | Splitdorf Elec, Co...... 79 
\tlas Mfg. Co..... 7 30/ Ferro Mch. & Fdty, Co......., 13|Milwaukee Corrugating Co.....114 | Standard Chain Co.... : 34 
\utomatic Elec. Washer Co 106 | Fleckenstein, Inc., C. G 18 | Morrill, Chas. | 113; Stanley Rule & Level Co S2 
iF rd Auger Rit Co -5- 208 | Mosler, A. R., Co > Stanley Works eee --1, 41, 85 
B Murphy, R., & Sons ...107 | Star Specialty Co...... 107 
G IMyets, C. A., & Co ..111| Starrett; L. S., Co 116 
Rarber Asphalt Paving Co 64 | l Myers, F. E., & Bro 17 | Stevens; 7., Arms & Tool Co +9 
Barnett, G. & H., Co 35 |\Garford Mfg, Co 99 Stewart Iron Works Co MrT 
jay State Mop Co..... 111 |Gifford-Wood Co.. 113 N eware-Samser <o 7 
jemis & Call Hdw. & Tool Co ine | Gilbert ® Bennett Mfe. Co 16 Stover Mfg. Co... - 
ey ee : ane [Glidden Varnish Co..29, 31, 33, 35 |National Mfg. Co . §4!'Stroneg Mch. & Supply Co...... 32 
Neracs Miu, Gea.. 46 ‘Goodell Mts C6... 109 National Standard Co in; |Stuber & Kuck. 1t0 
Bieycle Step Ladder Co 107 ‘Goodell-Pratt Co..... 39 New Jersey Wire Cloth Co 16; Sturges & Brrn Mfg. Co 110 
Billings & Spencer Co - 1] lGoulds Mfg. Co 51 New York Metal Cetline Co ing | Supplee-Biddle Hdw. Co 29 
Bishop, Geo. H., & Co.. 93|Grant Mfg. & Meh. Co ... 39|\Ney Mfg. Co $0 |Swan; James, Co ” 
Bridgeport Screw C: bia 24 | Gray Iron Fdrvy. Co .... 37 Niagara Falls Metal Stamping 
Brooks, M. S., & Sons... 1;2|Green, A. H., Co 107! Works Lt2 
irown & Sharpe Mfg. Co 4 Griffin Mfg. Co 41 Nicholson Filé Co 105 favior & Rogeis Foundry Co +8 
Buck Bros Seer , 112 Grinnell Washing Mch. Co 17 North Bros. Mfg. Co I fechnical Supply Co 9 
tuckeve Aluminum (Co 14 | " 'Thomson, fudson L., Mfe. Co 32 
surgess-Norton Mfe. Co 14 | H OY Toledo Cooker Co. [5 
Rutler Rrothers 117 fownsend, F. | rtg 
Hammer & Co ,..s. 38|Ohio Stove Pipe & Mfg. Co..... 30 | Townsend, S. P., & Co +6 
Cc Hanover Wire Cloth Co iz . 36 Oliver Iron & Steel ¢ 40 Trimont Mfe. Co 10 
Harris Mfg. Co . ...110 Oneida Community 118 Tubular Rivet & Stud Co 114 
Caldwell Mfg. Co ‘og | Harris, A. W., Oi! Co......4.. 45 Opportunity Exchange: 102, 103 Turner Brass Works 4 
Cambria Steel Co is 3 Hayes Pump & Planter Co.... 34 Osborne, C. &., & It3 
Carborundum Co 6 Heller jrothers béi 198 Oster Mfz. Co 101 t 
Cary Mfz. Co Pr rere ii. Heller, W. C., & Co >I (inion Caliner Co $9 
Cataract Auto Vehicle Washer €o.113 Hemp & Co a “9 P Union Hardware Co 12 
Chamsion Héw. Co 7 Flerz & Company..... Pye 93 (Inited States Sandpaper Co 27 
Chapin-Stephens Co 112 Holthaus, Ang, Saddlery Co..112 parker, Chas., Co ‘2 Universal Battery Co #5 
Chase Motor Truek Co in} Hil! Dryer Co 106 Parker Wire Goods ¢ ITS 
Chicago Hdw. Fdrv. Co.. 3] Hussey, C. G., & Co 109 Pike Mfz. Co 19, 20 Vv 
Cincinnati Tron Fence Co 117 Porter, H. K 113 Van Proren Mie. Co 37 
Clayton & Lambert Mfe. Co 4 [ Pertsmouth Steél Co 10 V-Ray Company 101 
Cleveland Stene Co Progressive Mfg. Co Séédé Hi 
Coes Wrench Co ¢ g§iimperial Bit & Snap Co 08 w 
Coldwell Lawn Mower Co 43 Inland way : 0 Q Waener Mfe. Co 113 
Cook, Hf. C., Co 11, Interstate Elec. Novelty Co 28 P . , 
Cortrigh: Metal Roofing Co H9 (Juatityv tov .« Kange ¢ l nae allah ge aro rosy Ms ‘a 
yon | ay stove ony 16 Warren, |}. D., Mfg. C . 89 
Covert’s Saddlery Works 17 ' wd 
Watroius-Acme Mf¢ Co 38 
Cyclone Fence Co 72 
? 7 Weed Chain Tire Grip Co 95 
feffery-Dewitt Co 13 Waeetern Clock Co ; 
D fennings, C. F., & ¢ 09 Rajah Auto Supply | isw th Flec. & Mfg. Co.. 47 
Jennings. Russell, Mfg. Co.... 44 Remington Arms |  ¢ 38 Wheeling Corrugating Co 27 
Darby, FEdw.. & Sons 4 Johnson, Iver, Arms & Cycle Rex File & Saw Co 13 Whitman & Rarnes Mfg. Co A 
Davenport Mfe. Co Works “l Richards: Wileox Mfg. Co 87 Wickwere Brother § 
De Kath Wagon Co Rittenhouse, }. F. , Wile © R 1 Mfg. ¢ 30 
Delta File Works 3 K Roberts Mfg. Co 113 Williams, J. H., & ¢ 7 
Deming Co....... 42 Robertson, Arthur K 44 Wire Goods Co 28 
Detinison Mfe Co 30| Kastor. Ado & Bros 106 Robin Hood Ammunition Co 112 Wadd Mets Cx 46 
Detroit & Cleveland Navigation Kees, F. D. Mie ' $$ Rock Island Mfg > Worcester Mig. | ‘1 
Co ie ve 36 Klein, Mathias, & Son 108 Romer Axe Co 08 Wright Wire (€ rs 
De Witt Wire Cloth Co ‘) Knoll, J. A ....106 Root-Heath Mfg. Co 07 Wright Wrench & Forging Co 12 
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Jrom photo taken in Gnaine Room of 
Wm. Filene Sons Co. Store, Boston 
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Every Wethenic cititlee a 
Starrett Speed Indicator 


Every mechanic who enters your store is a possible customer for 
this instrument. For taking speed tests on engines, generators, tur- 


bines, motors, line shafting, or any machinery, it is the simplest. | 
most accurate instrument made. It indicates highest speed without heating. | 
Its parts are enclosed like a watch. Made in three styles, it retails for 


$1.00, $1.50 and $3.00 respectively. 
Send for 320-page catalog No. 20A describing the complete Starrett line. 


The L:S- Starrett Co-Athol’ Mass’ 
World's Greatest “Toolmakers 
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One Lowest, Net 
Guaranteed Price 


@ This is a consideration that makes 
our Catalogue of General Merchandise 
a welcome visitor every month in 
hardware stores all over America. 


@ The prices in this catalogue are expressed 
in plain figures. Once in print, they are our 
unchangeable quotations for the 30 days the 
catalogue is in effect. And no influence in the 
country is powerful enough to change them. 


HATH 
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€ When the hardware man gets this catalogue 

he has an invaluable price guide. If he can 
obtain goods for less, he knows he is getting 
an extra good buy. In any event, he knows 
he need not pay too much. 
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@ Hardware retailers like our catalogue be- 
cause it’s square and straightforward—because 
it gives everybody a fair deal. = 
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€ The July number is ready. 


BUTLER BROTHERS 


Exclusive Wholesalers of General Merchandise = 


New York Chicago St. Louis = 


Minneapolis Dallas = 
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J 
an animal, 


For every clime, 
For every beast, a name. 

For every trapper, “Newhouse,” 
For every “Newhouse, ’—game. 


NEWHOUSE TRAPS 


are made in sizes to catch any animal 
—from rat to elephant 


ONEIDA COMMUNITY, Ltd. 
ONEIDA, N. Y. * 


This advertisement is appearing in all of the 
best trapping publications. 























